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1. Evoaymyn oto marketing

2KOTTOG TOU KEQaAaiou

210 MPWTO KepaAalo culnTeital 0 0pLOUOC TNG Evvolag Tou marketing, meplypadovtal ot
Ol0OTAOELG TOU QVTIKELPMEVOU Kal To Tedlo edpappoyng tou. Emiong, mapouaoialovrot
BaolkéC apXEC TNG CUUMEPLPOPAC KATAVOAWTH, LE OKOTIO TNV KATAVONON TOU TPOTOU UE
Tov omoio to marketing mpoonaBel va avranokplBel otig avaykeg tou. TEAog yivetal
ouvtoun avadopd OTIC TMPOKANCELG TTOU aVTLMETWleL onuepa to marketing oe €va

TIAYKOOLOTIOLNEVO KOl SUVOULKA £EEALOCOUEVO TIEPLBAANOV.

MNpoobokwueva aroteAéouata
Metd tn pelétn tou kedadaiou, o/n avayvwotng/tpla Ba eivat og Béon va:

e Tmpoodlopilel TNV €évvola Tou marketing kat Tig Baoikég tng SLaoTAOELC,

e oavayvwpiloel tnv euputnta tou mediov edapupoyng tou marketing kal N
onuaotia tng aflomoinong tou otov LOLWTLKO Kal SnNUoOacLo ToUEQ,

e Katavonoet TIG OSlablkacle PEOW TWV OMOIWV Ol KATOVOAWTEG OITOKTOUV
mAnpodopnon, avalntolv kot afloAoyoUv TG SLaBEoipeg €mIAOYEG TOUG Kol
SlapopdwVoLV TIG MPOTLUNOELS TOUC,

® KATAVONOEL TN onuacia tNG ouunmepldopdg KATAVOAWTH OTO OXESLOCUO
QTTOTEAECATLKWY EVEPYELWV Marketing,

e avtlAndOel TIC MPOKANCELG TTOU KaAE(TAL va avTlUeTwTioel To marketing og éva

nieptBailov Evtovwy aAaywv Kot uPNARG TOAUTTAOKOTNTAG.

Ne€elc kAelbia

e Marketing

e KoatavoAwTtikd npoiovrta (B2C)
e Blounxoavika mpoiovta (B2B)

e Juumepldpopd KATAVOAWTH

o KotovaAwTlka Kivntpa

e Wnolakd marketing



1.1. Oplopdg kat edio e@apupoyng tov marketing

EvvoloAoyIKEC amooapnVIoELS

Mapd To yeyovog OtL To marketing avamtuxbnke oOXeTIKA MPoodATWE WG SLaKPLTO
ETULOTNUOVIKO TES(O, €XEL ONUEWWOEL TIG TeEAeUTAleG SeKaeTieg onuavtikn mpodéodo ot
0pouUC eUTELPIKNG Slepelivnong kot eVpoug BiBAloypadiag. EvtouTtol o oplopog Tng
€vvolag marketing ouveyilel va anotelel cuvBeTn aoknon, kaBw¢ kaAeital va eplAaBel
EVal oUVEXWE SLEUPUVOREVO QVTIKELLEVO TIOU QTTOKTA OUV TW XPOVW VEEG TIOLOTNTEG KO

SUVOULKA XOPOKTNPLOTIKA.

MNna moAAG& xpovia to marketing tauTtilotav amokAElOTIKA e TN Sladnuion Kat tnv
nwAnon, kabwg ta dUo autd amoteAoUV (OWG TIC TILO AUECA QAVTIANTITEG («OPATECY)
TITUXEG TNG TMPOOTIABELOC UioG EUMOPLKNG ETILXELPNONG VO TIPOCEYYLOEL TOUG TIEAATEG TNG.
‘HOn petamoAepikd, n Aavodog Kupilwg tTNG TNAEOpPAONC KOl TWV EVIUNWV HECWV
evnUépwong (epnuepideg, meplodika) mpooedepe mpayuatt otn Stadprnuion WTKO Xwpo
yla tonoBétnon pnvupdtwy. H emtuxia moAwv emixelprioewv onwe n Coca Cola A n
Nike va Onuoupyrnoouv WOXUPEG eMwVUUie otnpllOopeve oe Heyaho PBabuo oe
moAudamnaveg OloOPNULOTIKEG EKOTPATEIEG, 08NYNOE QPKETOUC otnV  €0dalpévn
evtumwon Tnw¢ Tto marketing eotldlel KAt OMOKAELOTIKOTNTA OTNV  EMLKOWVWVIQ
HNVUUATWV tpo¢ pallkd akpoatnpla. Evrtoutolg n dtadnuion dev eivat mapd pio amo tig
Ol00TACELS TOU HiypaTog emikowvwviag €vog opyaviopol Kal amAwg UTINPETEL Tn
otpatnylkn marketing. 2 0,TL adopd otic TWANCELG, N Eudacn mou SISETAL € KATIOLOUG
kAadou¢ (m.X. aodpaAlotikog kKAadog, KAAS0¢ MWANONG QUTOKWVATWY) OTNV MPOCWTILKNA
emadr tou MWANTH HE TOV TEAATN, KaAAlépynoe tnv eodaipévn avtiAnPn nwg To
marketing koL ot MwANOCEeLG elval Tautoonues €vvoleC. OmMweg otnv TEPLTTWON TNG
Stadruong, €tol Kal edw, oL MWARCELS UTINPETOUV eV TN otpatnylk marketing, aAAd
oImOTEAOUV OLaKPLTO QVTIKEIHEVO HE OLKEC TOUC apXEC KOl TIPAKTIKEC. AUTO TOU
evlladépel TI¢ TWANCELG elval n kavomoinon Twv avaykwyv Kol OTOXEVUCEWV TNG dLag
¢ emeipnong (e€ol Kot ETKEVIPWVOUV TIC TIPOOTIAOELEC TOUG O OTOXOUC £00SWV Kol
kepdwv), evw to marketing Baociletal oe MEAATOKEVIPLKA TIPOCEYYLON KOL OTOCKOTIEL
oTNV KOvoToinon avaykwyv Kal emBuplwy twv katavoAwtwv (mou Befaiwg Ba
obnynoouv eviélel og €éo06a Kal KEPON). Onwe Ba avaAuBel Aoutdv mapakdtw, TOGO N
Stadpriuon 6co Kal ol mMwANoelg ouvdéovtal e to marketing, evtdoocovtal oe auTo,

oG Sev tautilovtatl evvololoyka pali tou.



Mia beutepn mapefnynon amoteAel n anoyPn mwg to marketing adopd AMOKAELCTIKA
OTOV LOWWTIKO TOEQ KoL UTNPETEL WG povadlkd okomd Tnv emdiwén tou KEPSOUG.
Mpdyuatt, o KAACIKOUG OPLOPOUC OTwG auTog Tou Brown (1925, ogA.3), to marketing
«opiletal w¢ n dtadikaoia Slakivnong MPoidVTwY UECW EUTTOPIKWY KOVOALWY QIO TOV
mapaywyo otov katavaAwtn». Opwe nén 8w Kal apkeTEC SEKAETIEG, YiveTal Adyog yla
epapuoy) TWV apXwv Kal TPAKTIKWV Tou marketing amd opyaviopoUl¢ pn
KEPOOOKOTILKOU XOPOKTNPA, TPOOWTA, LOEEC 1 AKOMA KOl XWPEG. Asv glval Aoutov
duoefnyntn n mpoodatn TACN yla TILO YEVIKEUTIKOUG OpLopoUC Tou dev meplopilovrat
otn otevy meplypadn tou marketing wg Aettoupyiag mou umnpetel TV emdiwén
XPNHOTIkoU odpEAoUC, aAld eMmLXELPOUV VO ATTOSWOOUV TNV €Vvola UE TILO €UPU TPOTIO.
‘Exovtag umoyn TIG mapamdvw mapatnenoels, 6a pmopoloe va yivel pia taflvounon tTwy
OpLOUWV TIou €xouv TipotaBbel yia to marketing oe Tpelg yevikég katnyopieg (Crosier,

1988):

(o) OpLopoi mou nepypadouv 1o marketing wg pia Stadikaocio MOV GUVSEEL TOV
ToPOywyo HE TNV ayopd HEow KavaAlwv nwAnong. Na napdadsiypa, cvudpwva pe
toug Converse & Huegy (1946, oel. 2-3), to marketing adopd «tnv ayopda kot tnv
ntwAnon» kal «repldauBavel 0Aec ekeivec tic dpaocelc mou ocuvdeovtal UE TN pon
TIPOIOVTWV KOl UMTNPECLWVY O THV Iapaywyn otnv katavalwaon». Mo toug Tousley,
Clark & Clark (1962, oeA. 4), «to marketing cuviotatoal OTIC TPOOTTAVELEC TTOU
ennpealovv ™ ueTtaBiBaon (6loKTNOIC TPOIOVTWY Kol UTMNPECLWV KoL TTOU
ouuBaAdouv otn uotky tou Stavoun. H Sitadikacioc marketing mepidauBavel
VoNTIKN KAl QUOLKN SLAoTaon: vontTikn UTTO TNV évvola OTL oL MWANTES uadaivouv T
emduuoUV oL ayopaoTeC Kot ol ayopaotes uadaivouv Tt unapyet Stadéoiuo nmpog
TTWANON KaL QUOLKN UTO TNV évvola OTL Ta ayadd UETAKLVOUVTAL OTO UEPOC KAL OTO

XPOvo rtou {ntouvtaly.

(B) Opiopoi mouv neprypadouv 1o marketing wg plocodia i nMpoosyyion otov
TPOTO 0pyAvwong Kat Asttoupyiag evog opyaviopoU. MNa toug Shaw, Semenik &
Williams (1981, oe).4), To «marketing eivat n oAokAnpwuévn avaivon kat epapuoyn
TwV SPACEWV TOU QIAITOUVTOL Yla TO oxedlacuo, tn dtavourn, tnv TiHuoAdynon, thv
npowdnon kot TV avraAdayn KQVOTTOINTIKWY TPOIOVTWV KAl UTNPECLWV YLo
mapovree kot duvntikou¢ meAatrec». Ou Zikmund & D’Amico (1984, oeA. 9)

umootnpilouv OTL «To amoTeAsouatikdo marketing ouvamaptileTal ano éva uiyuo



TIEAQTOKEVTPLKWVY ETIXEIPNUATIKWY Spdoewv mou oxediadovral Kat uAomotouvtal Ue

oKkormo tn Sladeon mPoidvTwy, UMtNPECLWV 1 LOEWV UE TPOTTOo auolBaia EMWPEAN ».

(v) Opwopoi mou amodidouv oto marketing ™ onuacia £vog YEVIKOTEPOU
npooavatoAlopov. MNa napadelypa, o McDaniel (1982, oel. 4) avadEpel WG «TO
marketing eivat n avSpwrmnivn SpactnplotnTA MOU QITOCKOTEL OTNV IKAVOTTOiNan
avaykwyv kot emduuiwy péow piac dtadikaoioc cuvaAiayng». 1owg eVOELKTIKOTEPOG
elval o emionpog opLopog g Apepkavikng Evwong Marketing (2007) mou cuvééet
to marketing pe ™ «dnutovpyia, enikowvwvia, Stadeon kat avrtaidayn npooopwv
(offerings) mou €xouv aia yla TOUG KATAVOAWTEG, TOUG TEAATEG, TOUG CUVEPYATEC N
NV Kolvwvia v yeVeL», KoBwg avadelkvUel Tn onuaocia tng afiag (marketing value)

WG OVTOAOYIKAG eMSiwENG Tou marketing.

JUVETElD TwV avwTépw, Ba pmopovoes va umootnplxBet 6tL to marketing eivat n
KOLWVWVLKN 8pactnpldtnTta mou cuvSEetal Pe tn Snuiloupyia kal mpoodopd aflag Ue
TPOTIO TIOU OVTATIOKPIVETAL OTLG AVAYKEG I EMIOUULIEG EVOG 1) TEPLOCOTEPWV QVOPWTWV.
H Swdkaocia marketing ekiva amd tnv katavonon tou TePBAAOVTOC Kal TN
Slepelivnon TwV oVayKWV KoL EMIBUPLWY TTOU OTOCKOTIEL VAL LKOVOTIOLHOEL KATIOLOG KOl
KATAANYEL OTO OXESLAOUO KAl TNV UAOTOINGN TNG OTPATNYIKNAC KAl TOU TIPOYPOALUATOC
marketing pe yvwpova tn Snuloupyla kot Statfipnon oxéosewv Tmou Tnpocdibouv
opolBaia atia. AkplBwg Adyw tng onuaciag tou, to marketing €xel avadewbel ta
teAevtala xpovia o€ ev Yevel 0dnyo yla tnv kateLBuvon evog opyaviopol («oTpatnyLlko
marketing») Slémovtag to cUvoAo Twv Asttoupylwy Kal emblwéewyv Tou (Proctor, 2014;

Varadarajan, 2010; Drummond et al, 2008).

MNebio epapuoync

Elval yeyovog otL yla oAAEg SekaeTieg To marketing adopoloe KUPLWG KOATOAVOAWTIKA
TPoIOVTA KAl UTNPECIEC TOU ameuBuvoviav OTo YEVIKO KOO (pouxa, KAAAUVTIKA,
NAEKTPLKEG OUOKEUEC, CUOKEUAOUEVO TPOPLUA, TOUPLOTIKEC UTINPECIEC K.ATL.). EvTouToLg
onuepa, n aglomoinor tou dev meplopiletal AMOKAELOTIKA O aUTA, AAAQ UMopEL emiong

va adopa:



(a) Bropnxovika mpoiovta Kol UTtnPeoieg: MNMPOoKeLTal yla TpoiovTa Kal UTINPECLES
miou ayopalovtal amno Kabe popdNG EMXELPHOELS KOL OPYAVLOUOUG LE OKOTIO £(TE TN
XPrion TOoug otnVv Tapaywyrn GAAwWV TPOIOVIWY N} UNMNPECLWY €LTE TN HETATWANOCNA
TouG. O OUVOAIKOG OYKOC cuvaAAOaywv TNG ayopag autng (Business-to-Business
market, B2B) umepPaivel MOYKOOUIWG TOV OyKO OUVAAAQywWV TNG ayopag
KOTAVAAWTLKWY TIPOTOVIWYV Kot uTtnpeowwv (Business-to-Customer market, B2C), evw
Ta eldlka xapaktneotika tng (BA. Mivaka 1.1) €xouv odnynoeL otnv avamtuén Ing
OXeTIKNG €€eldikeuong tou marketing mou kaleitat PBropnyxavikd marketing
(Anderson & Narus, 2004; Hutt & Speh, 2004).

Mivakag 1. 1: Atadopég petafl tng ayopag B2C kal tng ayopadc B2B

Kputiplo Business-to-Customer Business-to-Business
ZTO)X0¢G TeAKOG XpnoTng Opyaviopog/Eneipnon
XapaKTnPLoTIKA Mpotunornotnuéva / AmAd MNpoocapuoopéva oe

NPoioVIwWY / UltnpPEcLWV

€EATOUIKEUPEVEG AVAYKEG /

ZuvBeta
MARBGog ayopaoctwv JuvnOwg peyahio / JuvnBbwg pKpo /
LOVOTIWALOKOG OALyOTIWALOKOG
QVTAYWVLIOUOG QAVTAYWVLIOUOG
AqYPn anodaong ZuvnBwg aTopLKnA Kall ZuvnBwg mpokumTteL BAoeL

TIAPOPUNTLKA

Swadikaoiag kat avatiBetat
o€ GUAAOYLKO Gpyavo (TT.x.

ETUTPOTIH POUNOELWV)

AvaAnyn Kwvéuvou

IXETIKA ULKPNA

IXETIKA LEYAAN

Awadikaocia cuvaldayng

JUvtoun

XpovoBopa

Kivntpa ayopactikig

cuunepldpopadg

Juvolodnuatika,
Puxoloyka kat Alyotepo

opBoloyika Kivntpa

OpBoAoyika kivntpa




Zntnon BdoeL emBupiog Bdaoel avaykng

Tpomnot ntpoBoAng Eudaon otn Stadpnuion kat | ‘Epdacn otnv mpoowrikn

OTLG IPOWONTIKEG EVEPYELEG nwAnon

Mnyn: 20vBeon tou ypadovtog.

(B) Mn Kepdookomkoi Opyavicpoi (Non-Governmental Organizations, NGOs):
MpOKeLTOL Yl OpyaVIOHOUG TIoU 8V AMOOKOMOoUV otnv emiteuén képdoug, alla
UTINPETOUV KATTOLO KOWWdEAN okomd. O pn KEPSOOKOTILKOG TOUG XOpaKTApag Oev
avalpel TN SuvaTOTNTA VO OPYAVWVOUV OLKOVOULKEG SpaoTnPLOTNTEG, EVIOUTOLG TO
omolo képdog dev Slavépetal ota UEAN Toug, aAAA Tpoopiletal yla SpACELS TToU
efunnpetovv to OKOomoO Tou¢. H aflomoinon tou marketing eival SLaTEPpWG
ONUAVTIKA yLa TTOAAOUG TETOLOUG OPYAVLOUOUG, KOBwE UMOPEL va CUCTNUATOTOLNOEL
KOL VO €VIOXUOEL TNV OMOTEAECUOTIKN ETUKOWVWVIO TOU MAVUHATOC TOUG, EVW
BeBaiwg aflomoleital otnv mpoomdbeld toug yla e€acdAAlon UMOOTAPLENG Kal
xpnuatodotnong (Basil, 2007). Na napadelyua, n Greenpeace dtabétel pia cuvbetn
Kal OAOKANpwpeévn otpatnywkn marketing mou meplAapBavel  SLOPNULOTIKES
EKOTPATEIEG, MPOWONTIKEG eVEPYELEC, ApeTo marketing HE AMOCTOAN TPOCWTTIKWY

ETLOTOAWV K.ATT.

(v) Anupoolot opyavicpoi: Ta teAeutaia xpovia, kabiotatal oAogéva Kal Tio
ETUTOKTIKA N avaykn tng aflomoinong tou marketing amd opyaviopoUg Tou
Anpooiou (Pasquier & Villeneuve, 2011). Anudéola TOVETILOTAMULA, VOOOKOUELQ,
oxolela, Avefdptnteg Apxéc, Anuoi, MNepudépeleg 1 dopeic TG Kevrplkig
KuBépvnong ava tTov KOoUOo ULoBETOUV EVEPYELEG ETLKOWVWVLAC Kol TPOPBOANG oTov
ETIXELPNOLAKO TOUC TIPOYPOUUATIONO, OV KOL Ol EVEPYELEG QUTEC ouyxva Oegv
gvtaooovtal oe &va OAOKANpwpévo oxeSlaopd marketing. & Xwpeg pe TO
nponyuévn Onuéola  Slolknon o©e  OpOUG  ETIXELPNOLAKAG OpPyavwong Kot
amoteAeopatikotnTag, to marketing aflomoteitatl nén kat Bswpeital mAéov Baotkn
Aewtoupyia evioyuong tng &pdong toug, aAAd kat dnuloupyiag umepaiag otnv
TMEPUMTTWON TPOIOVIWV Il  UMNPEcWwV Tou Anuociou Tou  TomoBestouvtal
OVTOYWVLOTLKA TIPOG ovTioTolXo Tou OLWTIKOU Topéa (m.x. dnuooia ekmaibsuvon,

dnuoola vyeia, Snuoola tnAedpaocn K.AT.).




(6) AvBpwrnou: H amoteAeopatikny Slaxeiplon ¢ €lkOvag €vog avBpwrou ota
neplBaAlovta €vto¢ Twv Omolwv KWVE(Tal Kal PE OKOMO TNV UAOTOLNcn Twv
emblwéewv Tou pmopel emiong va amnoteAéoel medio epapupoyng tou marketing.
Eldka ta teAevtaia xpovia, To personal marketing ) self-marketing yvwpilel peydin
avamtuén, pe €udacn otn Sloxelplon TNC MPOOWTIKNAG enMwvupiag (personal
branding) kat Tnv cuotnuatonoinon Tou TPOMOU OV MAPOUCLALETOL KAl KLVELTAL Eval
MPOOWTO OXL LOVO OTOV TPAYHOTIKO aAAA Kot otov PndLakd-eLKOVIKO KOOUO (Lair et
al, 2005). To personal marketing maAaitdtepa adopoloe ATMOKAELOTIKA OSnuooLa
npoowrna  (MoAtikolg, KoAATEXVEG K.AT.), aAAd TAéov TO evlladépov yla
Stapopdwon kol uAomoinon MPOoWTIKAG otpatnylkn¢ marketing Steupuvetal kat
pallkomoleltatl. EVOELKTIKO auTN¢ TNG TAong elval To davouevo avBpwrnwy mou
XPNOLLOTIOOUV EVIATIKA TA HECA KOWWVIKAG SIKTUWONG ylo autormpoBoAn Kal

aoknon empponc (influencers) (Ang et al, 2017).

(€) 16égg / moAtikoi opeig: Ta epyaleia Kot oL TOALTIKEC marketing pmopoulv va
edappocBolv otnv mpoomnadbela yia mpowbnon piag 6€ag (m.X. olkoAoyia, €u
aywvileobal k.A1.) ] evog moAttikoU popéa (.. TTOALTIKO KOUUO, CUVOLKATO K.ATL.),
BonBwvtag otn Slevpuvon TNG amixnong kat otnv efooddAlon eupuTEPNC
urnootpng (O'Cass, 1996). Q¢ mpo¢ toUuTo, To mMarketing alomolel dLadopeg
HOPdEG MELBOUG EMOTPATEVOVTAC APXEC KOL TIPAKTLKEG TNE TOALTIKNG ETUKOLWVWVIOC
Kal TapAAAnAa KAveL xprion €vog €UPOUC KOVOALWV TPOBOAAG UNVUUATWY Ko
aoknong mEcewv (m.x. moAttik Stadnuion, lobbying, poxAevon kowwviag moAttwv
K.ATL.).

(ot) TomoOeoicg (xwpeg / MOAelg): H avdaykn ovASElENG TwV QAVIAYWVIOTIKWY
TIAEOVEKTNUATWY Hiag tomoBeoiag évavil AAAWV yla TOUPLOTIKOUG, EUTIOPLKOUG A
Aoumoug Aoyoug, €xel odnynoel ta TeAeutaila xpovia o€ HEYAAn avamtuén Ttou
marketing tomoBsowv (place marketing). Xwpe¢ —avapeoa oTIG OMOLEC KoL N
EAN\ASa- aflomolouv nén edw kat kalpod, epyaleia kal MOALTIKEG marketing yla tnv
TiPOoBOAN TOU TOUPLOTIKOU TOUC MpoiovToc. MAEov OUwC oL oToXeVUOeLg Tou marketing
tonoBeowwv dev meplopilovtal otV MPOCEAKUCN TOUPLOTIKWY Powv, OAAG €Xouv
SleupuvBel onuavtikad: yia tapAadelyua o TPOTOG LE ToV omolo yivetal avTtiAnmth pia

XWPO OTO €EWTEPLKO KAl TA XAPOKTNPLOTIKA Tou Tn¢ amodidovtal, pmopel va
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EMNPEALEL BETIKA 1 apVNTIKA TIG €AYWYEG TNG 1 va TNV KABLOTA TEPLOCOTEPO N
Alyotepo €AKUOTIKNA ylo emevOUOELS. EMopévwg, elval mpog to cupdEpov TRG KABe
Xwpag va dlapopdpwvel Kal va KaAALEpyel BeTIKEC SLAOTACELS TNEG EKOVAC TNG HE
TPOMO ToU va €EUTNPETOUVTOL Ol €KAOTOTE €MISLWEELS TNG. AvtioTolya, pia TOAN,
€vag Anuog 1 ulo Nepudpépela pmopel va emBupolv va mpofdAouv Ta
OVTOYWVLOTIKA TOUG TAgovekThpata (m.y. ¢Bnvotepo kooto¢ {wnG, MEPLOCOTEPO
TPACLWVO, KOAUTEPEG UTNpecieg uyelag 1 ekmaibeuong, KAAUTEPEG UTOSOLEC,
TaxUTEPO internet K.AT.) yla va TPOOEAKUOOUV TNV €yKOTAOTACNH avOpwnwv N
ETUXELPNOEWV KOL VO ATIOKOULOOUV pEYaAUTEPO PopoAoyIkA €008a, va EVICXUOOUV
Snuoypadikad tov mMAnBUCO TOUG 1} VO TOVWGOOUV TNV TOTIKI olkovouia toug (Kotler
et al, 1993).

Onwg kaBiotatal cadég anod ta avwtépw, to edio Tou marketing epdaviletal mAEov
€€alpeTIKA OLEUPUPEVO, YEYOVOC TIOU aLTOAOYEl Kal TNV OvAykn yla Alyotepo
TLEPLOPLOTIKOUC OpLopOUC. Mpaypatt, ol Baocikeég apxeg marketing LoyUouv Kal Umopel va
edapopuocBolv oe kABe mepimtwon avefaptnTwg Medlou AOKNONG Kal EMLUEPOUG
oToxeVoewV. OPWC N QNMOTEAECHATIKOTNTA TIPOUTIOOETEL €MIONC TN OUCTNUATIKA
afloAoynon twv el8lKwV ouvBnkwv tnNg KABe TEPIMTWONG KoL TNV MPOCAPUOYN OTLG

dlaitepeg avaykeg tng.

H ocuveldntonoinon tng onuaciag tou marketing w¢ BepeAtwdoug Aettoupyiag yla Evav
opyaviopo odnynoe TOAAEG LOLWTLKEG eMIXEPAOELS NON amd tn dekaetia tou 60 otn
Snuoupyia SlakpltAg SLOKNTIKAG Hovadag emipopTIoPEVNG UE KOBKovTa OMwe O
oxeblaouog kat n vAomoinon mpowBntikwy evepyelwy, n dtadnuion n n TLoAoynon.
ZAuepa, tTo marketing Bewpeital mwg unepPaivel Ta Opla piag Kat HOVo SLOKNTIKAG
povadag (Atol t¢ A/vong i tou Tunuato¢ Marketing), koOwg exktipdTal nmwg ot
OTOXEVOELG TOU £XOUV OTPATNYLKO XOpaKThpa Kal onwg Adn mpoavadeépOnke, Ba mpémnel
va dlamvéouv To cUVOAO TwV SPACEWYV KAl TwV AELTOUPYLWV EVOG OPYOVIOUOU. EMOUéVwg
To marketing amoktd £T0L T XAPAKTNPLOTIKA EVOC EUPUTEPOU TIPOCAVATOALOUOU yLa TOV
opyaviopod (marketing-oriented organization) mou odnyei, mpoodlopilel kol gumvEEL
otnV embiwén Tou OpANATOG KAl TNE amooToArn¢ Tou. To marketing dev eivat pia akopa
Aewtoupyia, Omwg n moapaywyn, n Owoiknon avBpwrnivwv TOpwv [ Ol OLKOVOULKEG
UTNPeoieg, aAa pia plocodia mou mpoadlopilel Tov OpyaVIOUO OTN OXECT TOU HE TOUG
ouVaAAQCOOEVOUC TOU (TEAATEG, TOAITEG, KOWwvia K.ATL) Kot Snuoupyel umepaia

HEoa amod SLadIKACLEC, TIPAKTLKEG, GUOLKEG KOL CUMBOALKEG TOU OUTELKOVIOELG.
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1.2. Eloaywyn ot Tvpneprgopa Katavaimwt

MeyaAo pEpOoG TNG Poodou Tou €xeL emitevBel oto marketing opeiletal otnv evratikn
npoonaBela Slepelivnong Kol katavonong tng OSwadikaciog ARYNG ayopaoTiKwv
anopAdcswv ToU €eMETPePE TNV aVANMTUEN €PYOAELWV KAl TPAKTIKWY Yyl TNV
amoteAeopatikotepn embiwén Twv otoxeUoewv Tou marketing. H peAétn g
ouunepldopdg Twv KotavoAwtwv PBooiletal o  SLEMOTNUOVIKY TPOCEYYLoON Ko
ouvbualel otoela amd TNV KOWWVIoAoyla, TNV KOWwVIKA avBpwmoloyia, tnv
eBvoypadia, ta owkovoplkd kat tnv Yuyxohoyia (East et al, 2012). It eMOUEVES
napaypadoug, Oa emixelpnBel ouvomtik Teplypadr TwV PACKWV OPXWV  TNG
CUUTEPLPOPAC KOTAVOAWTH, UE OTOXO TN CUVELSNTOTMOINON TWV VONTIKWVY SLEpYOCLWY,
TWV EMPPOWV KOL TWV ouvBnkwv UMO TIC omoieg AapPdvovtol oL aYOPAOCTIKEC
anodaocel. Aleukpviletol MwE MOPA TO YEYOVOG OTL n Zuumepldopd Katavalwthn
oUVOEETAL AODAAWG E EUTTOPLKEC ETILXELPNOELG, N CUAAOYLOTLKI) TIAPOLEVEL EPULNVEUTIKA
ONUAVTIKA aKOpo Kol otav To marketing adopd o€ pn KEPSOOKOTIKOU XOPAKTAPO

opyaviIopoUG.

Bdoel molwv Slepyactwy Kal KpLtnplwv oL KatavoAwTES anodaoil{ouv TNV ayopa eVOg
npotovtog; Nwg enetepyalovtal kot aLloAoyoUV eVAANAKTIKEG EMAOYEG MPOIOVIWY TIOU
KaAUTITOUV TNV (8la avaykn; Moo XopaKInELoTIKA Toug €MmSpoUV OTNV KATAVOAWTLKN
TOUuG ouumepldopd Kal TOLOC O POAOG Twv efwyevwv emdpdocswyv; Aegltoupyolv
ouvaloOnuatikd  opBoAoylkd otn ARPN TwV OXETIKWV ATIOPACEWV KOL UE TIOLOUG
Tpomoug to marketing pmopel va mapéuPel oe auvt) ™ Sladikacia; Mpdypaty, ot
KATAVAAWTLKEG amodAoelg ennpedlovtal anod pia moAAamAdtnta petaBAntwy. Mevika
OHWG, Urmopel var umootnpyBel mwg edpalovral os Tpuwv eldwv dlepyaoieg (Kardes et al,

2011):

(o) ZuvaoBnuatikég: mpokeltal yla dlepyacieg mou cuvdéovtal pPe cuvalodnuata
(6nmwg o ¢poBog, n eAmida, n ayamn k.Am) i pe SwaBéoelg (m.x. peAayyoAia,
anatolodotia, evbouolaopog K.Am.). Mo mapadelypa, o $opog tng mbavotntag
KATaoTPodnG TN TEPLOVCLAG amd MupKayld I osopd, wbel Tov KatavoAwTtn otnv
ayopd evog acdallotikol Tpidvtog. H eAmida peydAou kol GKOTIOU XPNUATIKOU
k€pdoug odnyel otnv ayopd evog Aaxelou. H aydmn evog yovéa yia to maldi tou
obnyel otnv ayopd TalXVISLWV TIPOKELMEVOU Vo ToU TpoodEpeL Lkavormoinon. H

anatolodoia yla TNV OLKOVOLKNA Katdotaon anofappUVeL TOV KOATOVAAWTH Ao TV
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anoktnon &vog akplBou avtikelévou Kot odnyel otnv avafoAr TG OXETKNAG

anogaong ylo UOTEPO XPOVO.

(B) Awavontikég: mpOKeltal yla Olepyacieg mou ouvdéovtal HE TNV EKTIUNON
6ebopévwy Tou pmopouv va petpnBouv kat va emiPBeBaiwbBolv. MNa mapadetyua,
TIPOKELUEVOU VA ETIAEEEL TOV TUTIO KAl TN LAPKO TOU QLUTOKLVATOU Ttou Ba ayopdaoel,
0 KATAVOAWTHC TMPOXWPAEL OE CUYKPLON TWV TEXVIKWVY TOUC XOPAKTNPLOTIKWY. Mpo
NG ayopag VOG KOUTLOU SNUNTPLAKWY, O KATAVAAWTAG EAEYXEL TAL CUCTATLKA TOU, TN
Swatpodikn afia, ™ ANEn kA TNa va emhé€el 1o evodoyxeio oto omoio Ba
kataAeloel yla TIG SLaKOTEG TOU, O KOTAVaAWTAG e€etdlel Slddopeg HeTAPANTES
OMw¢ n amooctaon amo T 6Odlacoca, to péyeBog tou Swpatiou, n UMapén

6paoTNPLOTATWY YLa TNV AMOoXOANCN TwV MaLdLwV K.ATT.

(v) Zupnepidopkég: poKeLtal yia SLEPYACLEG TTOU CUVOEOVTAL LE TIPOKTLKEG SPAONG
N UE OUVADELEC TOU ATOMOU N PE TNV moapatipnon / Hipnon tg ocupmnepldopdg
aMwv atopwv. Na mapadsypa, n emavalapBavopevn enhoyn tng idla emwvupiog
YAAoKTOG pmopel va odeiletal and éva onpeio kot PETA otn dUvaun tng ouvnBeLag
Kall oTnV ampobupia Tou KatavoAwTth va SOKIUAoEL AAAN eVAAAAKTLKA YLO TO TIPWLVO
Tou. H mapatrpnon otL moAAoil avBpwroL amd To KOWWVIKO TepBAANOV KATOLOU
ETUAEYOUV Ula CUYKEKPLUEVN MAPKA KIVNTWV TNAEPWVWY, UMOPEL VO EMNPEACEL Kal
™ Sk Tou amodacn ayopdc TOU CUYKEKPLUEVOU KvntoU. H ayopd vnoTioluwv
dayntwv yla tnv nuépa ¢ Kabapdg Asutépag eival anotéAeopa cuumepLdOopLKwWY

TIPAKTLKWY TIOU CUVSEoVTOL UE TO BPNOKEUTIKO aloBnpua.

Onwg yivetal pavepd amod tn UEAETN TWV WG AVW TAPASELYUATWY, Ol KATAVAAWTLKEG
anodAcel; anoteAovv cuxvad Mpoiov Kal Twv Tplwv Slepyaciwv €k mapaAAniou. lMNa
napadelypa n ayopd evog acdpaAlotikol mpoiovtog dev odelleTol ATOKAELOTIKA OTO
d6Bo amévavtl otnv mbavr kataotpodr, aAAd eniong otn Siavontiky dlepyacia tng
afloAdynonc Twv mBavoTTwyV 1 TWV CUVETELWY TN KATAOTPodNG AUTAG, KaBwWG Kal otn
ocuuneplpoplky Slepyacia tNG mapaATAPNONG QAVILOTOLXNG KATAVOAWTIKAG TIPOKTLKAG

AWV avBpwTnwv.

OepeMwdec oTolEl0 OTNV KATAVONON TWV QYOPOOTIKWY OMOPACEWV ATMOTEAEL N
ouvdeon Toug pe TNV emdilwén NG Ikavomoinong avaykwy. ZUUPwva HE TO LOLALTEPWG
Snuod\éC povtédo Tou Maslow, oL avaykec pmopouv va opadomownBouv oe mévte
KaTNyopleg mou HAAlota TalvopouvTal LEPAPXLKA HE KPLTAPLO TNV EMUITAKTIKOTNTA TOUG
(Deckers, 2018). Ztn Bdon tn¢ mupapidbag tou Maslow, TomoBetouvtal oL GUOLKEG

OVAYKEC (T.X. avaykn yla tpodr, VeEPO K.ATL.), TV OMoilwv N LKavormoinon ivat oxL amAwg
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TUEOTIKN, 0AAG {WTIKNG onuaoiag yla Tov avBpwrmo. AkoAouBoUv oL avaykeg aopaAeLag
(T.x. avaykn yla otéyaon, Béppavon, StachaAion cuvBnkwv Vyeiag K.ATT.), OL KOWVWVLIKEG
OVAYKEC (T.X. avaykn yla EMKOwwvia, ouvtpodlKkOTNTA, OCUUUETOX O ouada
avOPWMWV K.ATL.) KOL OL AVAYKEG avayvwpLlong (T.x. avaykn yLot KAAALEPYELA TIPOCWTTLKOU
KUpoug, avaAnyn nyetikwv BEcewv K.ATL). ZTnV Kopudn TNG mupapidag Tomobetouvtal
Ol AEYOUEVEC QVAYKEC QUTOEKTANPWONG (m.X. avaykn yla €vaoyOAnon HE XOUTILG,
erubilwén g autoBeAtiwong K.A.) mou wBouv To dtopo otnv avalTnon TPOMwWVY Tou
TOoU TpoodEpPouV MPOoowTtk oAokAnpwon (Mittelman, 1991). Yo autr tn okomd, Ba
Umopouoe va umootnplxbel mw¢ okomdg tou marketing eival n wavomoinon twv

aVOPWTTLVWY OVAYKWV UE ATIOTEAECUATIKO TPOTIO.

Awaypappa 1. 1: H nupapida tepdpxnong avaykwv tou Maslow

ANATKE2 AZOANEIAL
OY2IKEZ ANATKE

Mnyn: Deckers, 2018

Karmoleg KatavaAwTikég amodaocelg AapBavovtal amd €vav Kal POVO KOTOVOAWTH Kot
KATIOLEG OO TIEPLOCOTEPOUG TOU €VOC. MNa mapddelyua, n anodaon yla To €0TLATOPLO
oto onoio Ba dael éva leuyapl, umopel va AndOel and kool petafl toug. Emiong
KAmoleg amodaocslc Aappfavovtal otypaia kot aubopunta (rm.x. n amodacn ayopag
€VOG TMoywtou katd tn Oldpkela piog POATag oto TAPKO), VW AAAEC amaltouv
HEYaAUTEPO €VPOG XPOVoU (m.x. N amodaon yla TNV ayopd evog omitov). EmumAéov, dev

elval amapaitnTto o ayopaoctn¢ KoL 0 XPHOTNG €VOC MPOIOVTOC I Ulag UTnpeciag va
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tavtilovtal. Otav €vag yoveag eyypddel to madl Tou og €va KoAupupntnplo, Hnopet
€Kelvog va elval o ayopaotr¢ tng umnpeoiag, aAld to madi KAveL Tn xpron tg. Q¢ mpog

ToUuTOo, Slakpivovtal £€L TUTOL pOAWV ayopaotr (Lantos, 2010, 265):
(a) Etonyntnc (initiator): To dtopo mou ekKLVEL TNV ayopaoTikr dtadikaaoia.

(B) Emnpealwv (influencer): to atopo mou kat'e€oxnv emnpedlel TNV OYOPOOTLKNA

anodaon.

(y) Anodaocilwv (decider): To atopo mou AapuBavel tnv anddaon ylo ayopa.
(6) Ayopaotng (buyer): To dtopo OV TPAYUATOTOLEL TNV Oyopd.

(g) Xpriotng (user): To ATOLO TTIOU XPNOLLLOTIOLEL TO TIPOTOV.

(ot) Mapeumnodiotng (gatekeeper): to Atopo TOU EUMOSIlEL 1 OMOTPEMEL TNV

anodaon yla ayopd eVog mpoiovtod.

MoAAég dopég, TOug AvwBev poAoug upmopel va Sladpapaticouv Atopa TOU
dawopevikd dev cuvdéovtal Apeca HeE TNV ayopd. Na mapddelyua, yla tnv emioyn
evoG Eevodoyxeiou, mapeumodLoTAG Umopel va eival évag cuyyeving mou eixe emokedOel
1o ¢evodoyeio autod oto mapeABOV, dev EUELVE LKOWVOTIOLNUEVOG QIO TIG UTINPECLEG Kal
amoBappuveL eviovwe TNV emiloyn Tou. Ma TNV ayopd evog auTtoKvhtou, emnpealwyv
umopel va eival to mawdi, kabwg n Umapén tou odnyel Toug yovelg otnv emAoyn
OLKOYEVELOKWVY» OUTOKLVNTWVY TIOU EMITPENMOUV TLYX. TNV MHETOPOPA KAPOTOoU I
nodnAdtou. lNevika, to maldi oe pia olkoyévela Bewpeital Baoikdg ennpealwy, KaBWE
elte aueoa (ue ékdppaon emBUULWY 1 aMALTAOEWV), €ite Eupeca (AOyw TNG LTAPENG TOU
Ka®’autng) odnyel o€ CUYKEKPLUEVEC AYOPAOTIKEG ETIAOYEC N amoBappUVeL amd AAAEC.
To dawvoépevo autd mou €XeL anmacXoANoEL EKTEVWG TN oXeTIKN BLBAloypadia, kaAeital

«pester power» (Kenway & Bullen, 2001).

O tpomog mou okéPTeTAL Kal amodacilel 0 KATAVOAWTHE cUVAPTATOL LETAED GAAWY TOU
eldoug Tou mpoiovtog | TnG unnpeciag: n anodaon yla mpoiovta KabnuepLvng xprong
mou TpopnBeveTal Kavel amd TOo supermarket (OMwG aAmMOPPUMOVTIKA, YaAAdta,
ylLaoUpTLa, Xupol K.ATL., Ta omola cuxva KaAouvtal “Taxéwg KivoUpeva mpoiovta” — Fast
Moving Consumer Products) Teivel va €lval QUTOMATOTIONMEVN KOL VO EUTITITEL OTN
AoyLKn TNG ocuvnABELaG, EVW yla HEYAAQ Kol akplBd mpolovTa 1) UTINPECLEC TTOU N ayopa
TOUG €XEL XOPAKTNPLOTIKA povadikotntag (big-item products) kat dev emavadapBavetal

ouyva, n arnodaon sivat o apyn kot ocuvOetn (BA. Mivaka 1.2).
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MNivakacg 1. 2: Atadopgg peta€v FMCG kat Big-Iltem Products

Fast Moving Consumer

Big Item Products

Products
Kootog XounAo YynAo
KavaAwa Stavourg / Kuplwg péow ouppatikwv Kuplwg péow
onueia mwAnong SKTUWV Alaveumopiou — e€eldikevévwy

supermarkets, eumopLKa
KOTQOTAATA, AUTOMATOL
TIWANTEG K.ATL.

KATAOTNUATWY, OAAQ
oAOEva Kal eupuUTEPN
Stavoun K.Am. MeydAn n
ONUOoLa TNG TTPOCWTTKNAG
MwAnong.

ZuxvotnTa ayopwv

YynAn

XapunAn

Avaykn ywa épguva/okéPn
TPLV TNV ayopa:

E€alpetika xapnAn, n
EMWVUHLA €XEL amoTuTIWOEL
otn ouveibnon tou
KaTavaAwTtr, n ayopa eivat
ouvnBeLa.

YUnAn, yue ovykplon
ETUAOYWV KAL TEXVIKWV
TIAPOUETPWY TWV
EVOANOKTLKWV.

BaBudg customization

Meploplopévog N
aVUTTAPKTOC

YPnAOg i oAU uPnAog

Napadeiypata

AmoppuTAVTLKA
TIAUVTNPLOU, 06OVTOKPEUEG,
yaAa, upopika

AuTtokivnta, TNAEOpAOCELC,
dwToypADIKEG UNXAVEG

Mnyn: 20vBeon Tou ypdadovtog

H Sdwdwaoia ANYng tne amodaong ywo ayopd £vog MPoloviog 1 Hiag umnpeoiag
amoteAeital and pia oepd PBnuatwv (BA. Awdypappa 1.2), tTwv omoiwv n XPOoViKA
SldpKeLla ouvapTATaLl KUPLWG TNG onupaociag mou amodidetal otnv v Adyw ayopd Kat

oTNV MOAUTTAOKOTNTA TOU TtPOIoVToG N TG uttnpeoioag (Khosia, 2010).
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Awaypappa 1. 2: Atadikacio AnPnc plag anodaong yla ayopd mpoiovtog 1 UTtnPEoiog

Avayvwplan mpoBifuatog

J L

v
LuyksvTpwan minpodopuwy

— A

Efetaon evaldarkTikwy

B N —

Anddaon ayopac

I

Afloddynan pETA TRV ayopd

Mo avaAutika, ta Brpata tng dtadikaoiag eival ta €€n¢ (Kumar, 2015; O’Shaughnessy,
2013; Lantos, 2010):

(a) Avayvwpion npofAfpatoc/avaykng: O katavalwtng avayvwpilel tTnv avaykn
TIou B€A€L va LKOWVOTIOLHOEL, YEYOVOG TIOU TOV KLVNTOTOLEL oTnV KateuBuvon NG
avalAtnong evog mpolovtog 1 piag unnpeoiag. H EMTAKTIKOTNTA AUTAG TNG AVAYKNG
opileL TNV évtaon Kkal to evéladEpov tou yla tnv avalntnon. H ocuveldntonoinon tou
npoPARuaTog umopel va mapouctactel Adyw EAAEWPNG €vog mpoidvtog n piog
unnpeoiag (m.x. «teAsiwoe 1o yada kot Sev Exw aAdo amodnksuueévo oto Yuyeio
Hou»), ANoyw tNn¢ emavalappavopevng ayopdg (m.x. «Eyw ouvndiosl va ayopalw
EQnuepidba kade NUEPA KAl ETTOUEVWC TIPETIEL VA TNV OYyOPACW Kol OHUEPA»), ANOyw
ooBNUATOG Un eKMARPWONG amd TOV TPONYOUREVO TPOTIO LKAVOTOiNoNnG TNg
avaykng (m.x. «to amoppumavtiko mAuvvtnpiov mou ypnowuomnotovoa, Sev kaddaplle
KoAa ta pouxa»), ANoyw epdavions VEwv embuptlwy i SladopeTikwy avaykwy (1.
«twpa mou éekivnoa Slaita, Ga mpemel va oyopdlw TTEPLOOOTEPA TIPOIOVTH UE
xounAd Autapa»), Aoyw gpudaviong VEwV PoiovIwy (Y. «a¢ SOKIUAOW AUTO TO VEO
Boutupo moU UMOOXETAL MEIWON TNG XoAnotepivnc»), AOyw avayknG ayopag
CUUMANPWHOTIKWY TPOolovVTIWY (TLX. «ac¢ ayopdow UNkn ylo 10 VEO HOU KLVNTO

™Apwvo») N AOyw TNG EMOAUAVONG KATIOWC avAykng omo to marketing (m.x.
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«BAgmovtac ™ Sdiapnuion yia to méoo eukoAa nmopabBilalstal pia cuuBartikn mopta
Slauepiouarog, ouveldbntonoinoa OtL ylta Adyoug aopadeiag, Sa npenel va

QVTIKATAOTHOW TN SIKN UOU UE BWPAKIOUEVN »).

(B) Zuykévipwon mAnpodopwwv: MeTd Tnv avayvwplon Ttou npoBARuatog, o
KaTavoAwtng avalntd MANPodopieg yia Toug TPOTOUG E TOUG Omoloug Umopel va
LKOVOTIOLAOEL TNV avaykn Tou. To mpwTto, auBdpunto BrAua os auth tn ddacn gival to
VO OVOKOAECEL QIO TN UVAMN TOU EMWVUUIEG TOU yvwpilel kal Ba pmopolvoav v
TIPOKELEVW VAL ATOTEAOUV €TIAOYEG TOU. EAv autd Sev eival emapkég (m.x. mpoKeLTaL
yla Hio onupaviiknl ayopd), tote Ba mpoxwprnost oe avalitnon kot AAAwv
EVOANOKTLKWY, CUYKEVTPWVOVTAG TIANpodopieg amod TG Slabéoiueg mnyég. Onwg
elvatl pavepo, o poAog tou marketing eival Kaiplog onuaciag téoo otnv KaAALEpyELa
QVAYVWPLOLUOTNTOC TWV EMWVUHLWY YL auTopatonolnuévn/aubdpuntn avakAnon
tou¢ (top-of-mind brand awareness), 600 kalL otnv Tapoxy Kavol OyKou
mAnpodoplwV UE Xprnon MOAAMAWYV HECWV EMLKOWVWVIAG, O MepIiMTwon mMou o
KatavoAwtng BeAnoel va avalntrioetl tétoleg mMAnpodopie¢ wote va odnynbel oe
nmpoiov | umnpecia mou tuxdv Oev yvwplle. Q¢ mpog touto, Ba TpPEmeL va
aglomoinBouv 6Aa ta Suvatd onueia emadng (touchpoints) pe tov katavalwtn,
WOoTE va LoyupomolnBel n mBavotnta EMIKOWVWVIAC TOU UNVUMATOG. TETola onueia
enadng umopel va eivalr ot Swadnuioelg, oL wotooeAibeg, ta blogs, ta péoa
KOWWVLIKAG Slktiwong, oL afloAoynoelg and AAAoug XproTeg (reviews), oL xwpot
TWANONG TwV POTOVIWY, N LeTadopd TnG MAnpodopiac and otopa os otopa (word-

of-mouth) k.Am.

(v) A§loAdynon twv evallaktikwv: H aloAoynon twv evalAakTikwy emMAOYwv
napovaotaletol 6w wg Stakpltry ¢Acn, EVTOUTOLS OTNV TIPAYHATIKOTNTA EKTEVETAL
KaB’6An tn Sudpkela tng dtadikaociag anodaons. Ot kATavaAwTEG afloAoyouv TIG
ETUAOYEC TOUG O OpouC Asttoupykol/mpaktikol odpélouc (6nAadn katd moéco n
KaBe pla €f autwv Wavomolel TNV avaykn toug kot o€ ti Pabud) kal oe 6poug
Puxokowwvikou odéAoug (6nAadni katd moco n kdBe pio €€ autwv eKTTANPWVEL
KOWVWVLIKEC ] PUXOAOYIKEG TTAPOUETPOUG, OTIWG TO KOLVWVLKO KUPOC TTOU TTPOahEPOUV
oto xpnotn toug). To marketing amobidel peydAn onuoocia kat ota SU0 WG Avw
odéAn: ta mpoiovra Kol oL UTtnpeociec Ba mpémel aodpaAwg vo LKOVOTIOLOUV OE
TPAYUATIKOUG Opou¢ TNV avaykn, oAAd Ba mpémel emiong va €xouv evduBel pe
XQPOKTNPLOTIKA (OUMPBOAIKA, onueloAoylkd, daviaclakd K.Am.) mou Ba Toug

ETUTPEMOUV VO LKOWOTIOLOUV KOl TNV KOWWVLKO-PuxoAoyikry Siaoctaon. la
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TIAPASELYUA €VOL OTIOP AUTOKIVNTO, TEPAV TNG OVAYKNG YLO LETAKIVNON TOU LOLOKTATN
TOU, UMOpPEL va. CUUBAANEL TNV EVIOXUON TNG KOLVWVLKIG TOU ELKOVAG I va. BEATLWOEL
TNV OUTO-ELKOVA TOU, LKAVOTIOLWVTACG AOUTEC PUXOKOLWVWVIKEG TOU avaykeg (Mittal,
2006).

(6) Anodaon ayopag: AdoU CUYKEVTPWOEL TG EVAANAKTIKEG TOU ETAOYEG KO TLG
afloloynoel, o KatavoAwtng Sltapopdwvel TNV MPOBeon yla ayopd Tou TPoIlovTog N
¢ unnpeoiag (purchase intent). Mo va petatparnei n mpoBeon auth og ayopad (sales
conversion), to marketing xpnollomolel pia OEPA QMO TPOKTIKEG OMWE TNV
TLEPLOPLOUEVOU XPOVOU TIPoodopa eVOC TTPOIOVTOC (MPOKELUEVOU va evBapPpPUVEL TNV
AQUEON ayopd Tou) N TNV evtatikn Stadruion tou. H amddaon ywa ayopd eival
KouBlkAG onuaoiag otnv OoAn dwadikacia S1otL €ivat n ¢aon otnv omola

Snuloupyeital TapeLakr pon.

(e) A§LoAoynon peta tnv ayopd: MeTd tTnv ayopd TOU TPOIOVTOG N TNG UMNPECiag
KOL TN XPNON TOUG, O KATAVOAWTAG ELOEPYETOL OTNV TeAeuTaia ¢aon, omou mAéov
afloloyel To Babuod kavomoinong mou €AaPe. MNa TIG EMXEPAOELS, N YVWON TNG
amoPng TWV KATAVOAWTWY META TN Xpnon, Oswpeital e€opeTikA ONUOVTIKNA
avatpododotnon (feedback), kabBwg pnopet va tig Bonbrioel va Slopbwoouv Aadn
oTtnVv MoAtik) marketing Toug 1} va E0TLACOUV TILO ATTOTEAECUATIKA OE ONUELO TTOU
afloloynBnkav BeTikd amd TOUC KOTOVOAWTEG KOL AP0 OUVIOTOUV €V SUVAUEL
TIAEOVEKTNMO. O OXEON HE QVIAYWVLOTIKA Ttpoidvta/umnpeciec. O KaTavoAwTtng
aflohoyel pe Baon ™ Sladopd TNG EUMELplAG TOU QMO TIG TPOOSOKIEG OV €lxe
Slopopdpwaoel MPo TNG ayopdg tou Tpoloviog/umnpeciag. Edav n eumelpio Atav
BeTIKN KaL UTIEPERN TIG TPOCOOKIES, TOTE O KATAVOAWTAG EXEL KivNTpOo va eTIAEEEL TNV
(dla emwvupla Kal yla EMOPEVN TUXOV ayopd Tou (post-purchase intention) n va
KATAOTEL UTIOOTNPLKTAG TNG KAl va TNV Tpoteivel o€ dAAoug. AvtiBeta, av peivel
SUCAPECTNUEVOC QIO TNV EUTELPL, TOTE 0 Kivbuvog bev elval povo n ampobupia
TOU VO ayopAoEL £QVA TO CUYKEKPLUEVO TIpOlOV/umnpeoia, aAAG Kal va EMNPEAOEL
avOPWIOUG TOU KOWWVLKOU Tou Tepiyupou, amoBapplvovtog Tn GUYKEKPLUEVN

emoyn.

H amodaon ylwa ayopd umokeltal oe €va MARBog emibpdoswv mou cuvdéovtol WE

E0WTEPLKEG, LOLOCUYKPOOLOKEG TTAPAUETPOUC (MPOcWTIKOTNTA, PUXLOUOG K.ATL.) 0AAG Kal

HE TIOPAUETPOUC TOU e€wTteplkoU TEPLBAANOVTOC TIOU ETEVEPYOUV €VOAPPUVTIKA N

OMOTPEMTIKA. MOAU OUVOTITIKA, Ol EC0WTEPLKEG/LOLOCUYKPACLOKEG TIOPAMETPOL Elval

(Sethna & Blythe, 2019):
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(a) Kivntpa: ot avBpwmol pmopel va kwvntomotouvtal otn AQYPn anodpdcewv Toug
yla Stadopetikol§ Adyoug. MNa mapddelypua, n ayopd eVvog TUPLOU HE XOUNAA Autapd
yla KATOLOV UIMopPEL va cUVOEETAL e TNV MPOOTIAOELA TOU va XAoEL BApog, yla AAAov
Umopel va ocuvdEETal YE KATOLO TPOPANUA UYEla KoL KATIOLOV TPITO va amoteAsl

ETUAOYN YLO YEUOTIKOUG AGYOUC.

(B) ZuvawoOnpata: n cuvaloONUATIKA KATAOTOON UMOPEL va EMIOPACEL CNUAVTLIKA
otnv anodaon yla ayopd. MNa napadsyua, To ayxog kat n YuxoAoyikn nieon pnopel
va odnynoet otnv emloyr] ouveldnta avOuylewvwv Slatpodlkwv AUCEWV TOU
Bewpeltal 6tL MpoodEpouv pia yeuotikn S1EE060 KaL AELITOUPYOUV WG AVTLOTABULIoUA

oTNV 0PVNTLKN cuykupia ou Buwvel to atopo (comfort food).

(v) AvtiAngn: ot avBpwrot avtilapfavovtal TV ITPAYHOTIKOTNTA HE SLadopeTIKOUC
TPOMOUG Kal ektiBevtal (ouveldnta n acuveidnta) oe Sladpopetika epebdiopata. MNa
mapAadelypa, n ayopd evog akplBol poAoyloU UMOpPEL ylo KATTOLOUC va OMOTEAEL
ONUAVTLKA TpoTEPALOTNTA KABWC CUPBAAeL otnv evioxuon ¢ epdAaviong, TG
QUTOTEMOLONONG TOUG I TOU KOLWVWVLKOU TOUG KUPOUG, eVw yla GAAoug va Bewpeitat

TiepLttr) MoAuTEAELa Ttou Sev Ba eméAeyay 1] akopa kot Ba anédevyav ouveldnta.

(6) Buwparta: oL TponyoUUEVEG EUTELPLEG SLapopdWVOUV OTACELG KAl EMNPEAIOUV TLG
KATAVAAWTLKEG amodaAoels. MNa mapddelypa, €vag KOTOVOAWTAG TIOU €XEL OlyOPAOEL
oto mapebAOv TMOAAEC, SladopeTtikwy TUTIWY PWTOYPADIKEC HUNXOVEG Kol EXEL
QUTOKTHOEL YVWON Kol EUMELPLKA EEOLKELWON HE T TEXVIKA XAPOKTNPLOTIKA TOug, Ba
AaBel tnv amodaon ayopdc piag véag pnxavng oaflohoywvrtog SladopeTIKA TIC
€EVAANQKTLKEG ETILAOYEC TOU OE OXEON HE KATIOLOV TOU ayopdlel yla mpwtn dopd

punxowvn kat 6ev SLaBETEL OXETIKN EUMELpla KATAVAAWGONG KoL XProNgG.

Avtiotolya, ol BaOIKEC TTAPAUETPOL TOU e€WTEPLKOU TepIBAAAOVTOG ToU eNMnPeAlouV TIG

ayopaoTikeG amoddcelg eival (Schiffman & Wisenblit, 2018; Sethna & Blythe, 2019):

(o) Kowvwvikoi poAot/opadeg avadopag: ol Kowwvikol poAot evog avBpwrou (r.x.
POAOG LECQ OTNV OLKOYEVELQ, EMAYYEAUOTIKOG pOAOG K.ATL.) Kal n Slacuvdeon Tou e
opadeg (m.x. mapéa, oUANOYOG K.ATL.) UTOpEL va Tov 08nNyrnoouvV O GUYKEKPLUEVEC
OlYOPOOTLKEG OIMODATELS ] VA TOV amoTpEPOoUV oo AAAEC. MNa mapddelypa, ot Yoveic
€VOG Bpédoug umopel va amoduyouv va emAEEOUV €val ATIOUOVWHEVO VNOL yLa TIG
SLaKOoTMEG TOuC, UTO To HOPo OTL Sev Ba pumopouv va £€xouv MPOcPacn Og UTNPECLEC
(r.x. LaTplkég) Kat poiovta mou eival amapaitnta yia to modl toug. H cuppetoxn

KAToLoU o€ pia opdda avayvwong BBAlwy pmopel va tov odnynoeL otnv ayopd twv

20



ouyKekpLEvwY BLBAlwv mou Ba unodexBouv amd tnv opdda mPog avayvwon Kalt
oulntnon.

(B) Kowvwviki tagn: n Kowwvikn Taén otnv omoia avikel (cuveldntd n acuveidnta)
KATIOLOG, UMOPEL va aoKAOEL EMiSpaon oTnNV KATAVAAWTLKA Tou amodacn umod thv
€vola OTL TOV KOOLOTA KOWWVO OUYKEKPLUEVWY QYOPOOTIKWY ETAOYWV TIOU
OUVASOUV LE TA KOLWVWVIKOOLKOVOULKA TOU XOPOAKTNPLOTIKA. ETOL, évag eukataotatog
KATOLKOG MLOG YELTOVLAG UPNAOL €l00dAMATOG UIopel va eTUAEEEL TNV eyypadr) TOU
oe €éva akplBo tennis club yia tnv ekyuuvaon tou, evw €vag GTwyOTEPOG KATOLKOC
piog yeroviag xapnAol eloodnuatog umopel va emdéEet yia tnv aBAnon tou, €va
$TNVO yupvaotiplo He xapnAn etriola cuvdpopr). O MpwTog eVvEEXOUEVWG AyOPACEL
€€OMALOUO (POUXLOMO, POKETEG K.ATL) UPNAARG TLUAG, ToldTNTAC Kal podlaypadwv
KOl € KPLTAPLO TNV EMWVUUIA, VW 0 8eVTEPOC EVOEXOUEVWG TIPOCAVATOALOTEL O€
TILO OLKOVOULKO POUXLOUO (gotidloviag MPWTIOTWG OTNV TPAKTLIKA OVAYKN TNG

QIOKTNONG ABANTIKWVY pOUXWV KAl UTIOSNUATWY Kal 0L otn cupBoALkr toug agia).

(B) KouAtoUpa: n kouAtoUpa QmoTeAEl LOXUPNG EMIOPACNC TOPAUETPO OTNV
KaTavaAwTtiky oupmnepldopd. MNa mapddewypa, n €Oviky KouAtolpa Hmopel va
ennpalelL Tov Tpomo €vduong, TG SltatpodlkéG cuvnBeLeG 1 TOV TPOTO SLaoKESaoNC.
T ZKavOWaBLKEG XwPEG, ol avBpwrol Byaivouv yla ¢ayntod TIG QTOYEUUATLVEC
WPEC KOL T TIEPLOCOTEPA ECTLATOPLA OTAUATOUV va oepPipouv peta ti¢ 10, evw otnv
ENM\ada ta eotiatopla teivouv va Slatnpolv TOAU TIO EKTETAUEVO WPAPLO
oepPlpiopatog KoL ouxva €EUMNPETOUV TOUC TEAATEG TOUC UEXPL ApPyd HETA Ta
HECAVUXTA. ZNUAVTLIKN €lval kal n enidpaon twv dtadopwv TUTWV UTIO-KOUATOUPAG
OTLG OToleg HETEXOUV AvBpwroL Tou teivouv va epdavilouv KOWEG TIPOTLUNOELS,
evbladépovta kal otaocelg (m.x. skaters, surfers, ravers, Goths, geeks k.Am.). To
Sladiktuo €xel BonBroeL otnv evioxuon twv MOAwWV pHopdwv UTO-KOUATOUPAS,
KaBwg n mAnpododpnaon, n emkovwvia Kat n SlaoVvOeon TwWV OCWV UETEXOUV OF

QUTEG €lval eUKOAOTEPN.

H ouumnepldopd KatavaAwtr HEAETA OAEC TIC TAPATIAVW TAPOUUETPOUC, ETUXELPWVTOG
OxL HOVO va TIG Katavonoel aAAd kal va BonBnoest to marketing oto oxedlaouod mo

QUITOTEAECLOTIKWY TEXVLKWY TIPOooéAKUOoNG | Slatrpnong meAatwy.
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1.3. Taoelg KL 6VYXPOVEG TPOKAN O£ TOV marketing

H évtovn emutayuvon tng TEXVOAOYLKNG TPooSdou aAAd Kal n TAon ylo aneAeuvBépwon
TWV ayopwv Kal gvioyuon Twv SLaouVopLAKWY POWV (EUTTOPIKWY, XPNUATIKWY K.ATL.)
€XOUV PEPEL TIC TeAeuTaleC SEKAETIEC ONUAVTIKEG AAAAYEC OTOV TPOMO OXeSLAOUOU,
Slakivnong, mpowBnong Kol eumopiag Twv Tpoildvtwv. To marketing PBpioketal
OVTILETWIO e ooPapeg TPokANoelg, aA\a Suvatal emiong va adpael MARBog vEwv
EUKALPLWV YLO QTIOTEAECUATIKOTEPOUG TPOTOUG eTSlwENG TwVv oToxeloewv Tou. Ailel
OTO ONUELO aUTO va yivel pia cUVTOUN UVELD OTLC KUPLOTEPEG ATO TIG OUYXPOVEC TACELG,

TIPOKELUEVOU VAL CUVEKTLUNBOUV 0Tn oulTNon TwV EMOUEVWV KebaAaiwv:

(o) AUEnon tou MANB0UG TWV KATAVAAWTIKWY ETMAOYWV Kal Stacuvdeon ayopwv: n
TOANAMAOTNTA EMAOYWV O TIOAANEG TIPOIOVTIKEG KaTtnyopleg daivetal mwe Baivel
TOXEWC AUEAVOEVN, EVW EVIOXUTLKA WC TIPOG AUTO Aettoupyel kat n Suvatdtnta tou
KaTtavaAwTtr va ayopalel mpoilovta Kol UTINPECLEC Ao ayOopPEG TOU EEWTEPLKOU, OTLG

omoleg pExpL mpLv Alya xpovia Sev eixe ekoAn mpocBaon.

(B) Néa kavaAia Siavopng Kat véa onupeia mMwAnong: n mPoodog Tou E€xeL
ermutevxBel otnv edodlaoctiky aAucida, €xel emITPEPeEL OTIC EMIXEIPAOEL va
enekteivouv Ta KavaAla Slavoung kat ta onpeio mwAnong (m.x. €ykatdaotaon
OUTOMOTWY UNXOVWV TIWANGCNC CUCKEVOOUEVWY TIPOTOVIWV 0 0TABUOUC TPEVou) N

va avamntuéouv katvoupyla (m.x. avamntuén LotooeAidag yla SLadIKTuakES TTWANOCELS).

(v) MeyaAutepog 0ykog mAnpodopiwv: n enavaoctacn tng Pndlakng texvoloyiag
Kol Kuplwg n eudavion tou internet, dev €xel anmAwg emtpePel tnv npocPaocn os
TEPLOCOTEPECG TIANpodopieg, aAAA €XEL eVIOXUOEL TNV apdibpoun emkowwvia pe
Toug mehdteg (mX. MEow Twv social media), BonBwvtog TIG ETMXELPNOELS VA

KOTOVONOOUV KAAUTEPQ TLG EMBUUIES KAl TIG AVAYKEC TOUC.

(6) Avantuén efatopkevpévwv Aboswv: n Suvatotnta KAAUTeEPNG MANPOodOPNoNG
niepl Twv emBupLWV/avaykwy tou TeAdtn, ald kot n BeAtiwon thg anodoong os
OpPOUC TOPAYWYLKNG LKAVOTNTOG, ETUTPEMOUV TAEOV TNV AVATTUEN €EELOLKEVUEVWV
AUoswv TIOU WTMOPEL va  TIPOCAPUOOTOUV OTov KABe TeAdtn Eexwplotad

(customization).

(e) Ofuvon tTou avtaywviopol: oTNV TIAYKOOULOTIOLNEVN OYOPd, OL ETUXELPAOELG
Bpilokovtal SUVNTIKA AVTILETWIIEG UE ONUAVTLKA LEYAAUTEPO OPLOUO AVIAYWVLIOTWY

KoL €MOpEVWG N TpoomdBela  ywa  Swopkn  PBeAtiwon kol evioxuon Twv
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TPOIOVTWV/UTINPECLWY TOUG, OAAA Kot €V yével emévduaon oe TOATIKEG marketing,

amnoteAel povodpopo.

(ot) Naykooutol kivéuvor / otkoloyiky kataotpodr) / ACUUUETPEG AmMEeEAEG: N
TOavoTNTA ULOG OLKOVOULKAG Kplong o umopel va petadoBet otypiaia amo tn pia
ayopd otnv aAAn, uiag ¢uolkng kataotpodng n piag maykooulag kpiong (m.x.
SlatpodkEC Kploelg, mavonuieg K.AT.) Umopel va eMIPEPEL ONUAVTIKEG ATIWAELEC KalL
ETIOUEVWG Ba TIPEMEL VO CUVEKTLUNOEL 0To oxedlaopd Twv mMoALtikwy marketing, me
YVWHOVA TNV KAVOTNTA €VOC OpyaviopoU va emMPLWOEL KAl VO CUVEXLOEL TN

Aettoupylia Tou (resilience).

(e) Avanrtuén tou Ynodrakol marketing (digital marketing): n esuddvion véwv
Pnodlakwv TPolovIiwy Kol umnpecwv oAAG kat n Suvatotnta Swabsong kot
MPowONnoNg toug Héoa amo EEUNMVEC CUOKEUEG (KLVNTA, TAUTIAETEC, UTIOAOYLOTEG,
poAOyla, TnAeopaoelg) Onuwoupyolv pia Ttepaotia Pndlaky ayopa (digital
marketplace) kat enupépouv aAayEg mou to marketing oxL anmAwg mapakoAouBet

OoAAQ KoL SLopopdwVEL PE Ta EpyaAela KL TIG TOPEUPBACELG TOU.
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EpwTtriogL katavonong mpwtou Kepaiaiou:

1.
2.

Mota n onuacia tou marketing ywa évav opyaviouo;

Ma molo Adyo Bewpeital onuepa nmwg to marketing unepPaivel Ta Opla piag kot
HOVO SLlolKNTIKAC povadag eviog tou opyaviopou (m.x. A/vong Marketing) aAAG
adopd Tov opyaviouo wg oAOTNTA;

Me moloug Tpomoug pmnopet va aflomolnBel katd tn yvwun cag to marketing otn
Anupooila Aloiknon kot va e€unnpetnoel TNV emidiwén tou dnuoclov ocuudEpovtog;
MNpoomnaBnote va okedpBOeite cuykekpluéva mapadeiypata.

Anuloupyel to marketing vée¢ avaykeg; XpnoLUOTOLNOTE OTNV ATMAVINGCK 0aAg,
napadeiyparta.

Moleg mapdpeTpol emevepyolv otn AN plag katavalwtikig amodaong; e Tt
BaBuo pmopouv va EMNPACTOUV KATA TN YVWHUN 0ag, OL TTOPAETPOL aUToL amod to
marketing;

Oewpelte OTL Ol KATAVOAWTIKEC €ETIAOYEG onuepa  emnpealovtal Alyotepo N

TIEPLOCOTEPO ATIO TNV €OVIKI KOUATOUPQ; XpnOLUOTIOLHOTE Mapadelyata.
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2. AeOvég mepipdirov ko marketing

2KOmO¢ Tou Kepadaiou

210 deutepo kepahalo opiletal n €vvola Tou dteBvoug marketing kat avadeikvuovtal Ta
elOIKA TOU XOpaKTNPLOTIKA. AKoAOUBwG emixelpeitalt avaluon Ttou SleBvoug
neplBarlovtog pe avodopd oTnV TIOALTLKN), TNV OLKOVORLKI), TNV KOWWVIKA Kal TNV
texvoloylky Oidotaon kat avadelfn Paclkwv TAPAUETPWY TIOU EMNPEAIOUV TIG

anogaocelg marketing.

MNpoobokwueva aroteAéouata
MeTtd tn peAétn tou kedahaiou, o/n avayvwotng/tpla Ba sival os Bon va:

e [lpocdlopioel v évvola tou O&leBvoug kot e€aywykol marketing kot va
ovayvwploel Ta SLAKPLTA TOU XOPOAKTNPLOTIKA.

e AvtiAndBelt TNV mMoAumAokotnta Tou SleBvoug mepBalloviog kol va
OUVEKTLUAOEL TN ONUACLA TNG TIOALTIKAG, TNG OLKOVOULKNG, TNG KOWWVLKNG KAl TNG

TEXVOAOYLKNG S1A0TACNG OTN OXETIKN aVAAUON).

NE€elc kAelbia

e AleBvég marketing

e [aykoouwo marketing

e Eaywywko marketing

e EOvokevtplkog / MoAuKevTpLkOC / Mepldepela-KEVTPIKOG / TEWYEVTPLKOC
TIPOCAVATOALOUOG

e AvaAuon PEST (PEST Analysis)
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2.1. H évvowx Tov 81ebvoig kat e€aywykov marketing

H avaykn tou marketing va avtamokplBei otn SieBvomoinon NG EMXELPNUATIKAG
Spaotnplotntag odnynoe otnv avadel€n tou «8leBvolc marketing» wg Slakplrng
BEUATIKAG EVTOC TOU ETULOTNMOVIKOU Tediou. H Sladopd petafd «eBvikoUu» Kot
«81eBvolc» marketing elval 6tL To MpwTto adopad otn SpacTnNELOTNTA EVIOG Hiag BVIKAG
oyopAC KOl EMOMEVWG €VOG OUYKEKPLUEVOU TeplBalloviog Spdong TEPLOCOTEPO
EAEYXOUEVOU KAl UE ULKPOTEPN OUVOETOTNTA MAPAMETPWY, VW To SeUTEpo adopd ot
600 1 MEPLOOOTEPEG AYOPEC Kal dpa n MOAUTAokOTNTA Kabiotatal peyaAUTepn Kal n

avaluon cadws SuokoAdtepn (Baack et al, 2019; Morales, 2018).

210 onuelo auTo, elval xpnoun n dtakplon petafL «SleBvoug» (international) marketing
omou To mAaiolo avadopdg eival Evag OXETIKA HIKPOC OplOUOC ayopwv  Kal
«maykoouou» (global) marketing mou avadépetat oe peydho aplOud ayopwv 1 akoua
Kol 0To oUVOAO Tou¢ (“o mMAavATnNG wg pia ayopd”). Mpodavwg TO «TTAYKOCULO»
marketing adopd peyaleg moAuebvikég onmwg n Coca Cola, n Sony n n Nike mou
SlaBétouv napoucia oe Mévte Nrneipoug, aAAd unopel va adopd Kal TOAU UKPOTEPEG
€TALPlEG TIOU ETULXELPOUV va OTPOaPOUV OTO TAYKOOULO KOWO HEOW TLY. SLASIKTUAKWY
nwAnoswv. To «eaywylkd» (export) marketing eotialel amokAeloTikd oto marketing
TIou ouvdEetal Pe TNV €aywylkn dpaotnplotnta, av Kol —onwes Ba yivel dpavepd ota
enopeva kebdAala- oe peydlo Babuo n avaAuon TaUTI(ETAL UE EKELVN TIOU ETIXELPEL TO
O61eBvég marketing. Mevikd, Ba pmopouoe va umootnpxBetl mwg ta Baoikd odpéAn ota
omola npoodoka €vag 0PYOVLOUOG UE ™mv aflomoinon ToU

Slebvoucg/maykooutlou/e€aywyikol marketing sival ta €€AG:

e Amoteleopatiky avamntuén, Stabeon kot MpoBoAr Twv MPOIOVIWV Nl UTINPECLWV
TOU.

e EVTOMIOMOG VEWV EUKALPLWV YLOL QVATTUEN YEVIKA ETUXELPNHUOTIKAG 1 E8KA
efaywykng dpaonc.

e Kotovonon Twv TPOTIUACEWV Twv KotovaAwtwv oe Olebvég eminmedo kat
a€LOAOYNON TWV OXETLKWY TACEWV.

e AuvoTOTNTA AVATTUENC OLKOVORLWV KALHOKAC KOl £€0LKOVOUNOEWV KOOTOUG.

e Awapopdwon otpatnylkng avtilnPng oe Oiebvég emimedo kat mpoAndn
OVTOYWVLOTLKWVY ETUOETEWV.

e Aflohoynon KwvdUwv Kot amelAwyv amno to SleBveg meptBaliov.
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JUpdpwva pe To povtélo EPRG mou mpotevav ot Wind, Douglas & Perlmutter (1973), to

S61eBvéc marketing pmopel va €xeL TECOEPLG TPOCAVATOALOUOUG LLE KPLTPLO TO EUPOG

avadopag Tou Kal ToV TPOTO SpAcNG TOU O EMIXELPNOLOKO eMinmedo. MO CUYKEKPLUEVQ,

Umopel va sivat:

EBvokevtpikog (Ethnocentric) mpooavatoAlopdg: ESw n €udaon mapapével
oTNV ETUXEPNUATIKY 6pAon &viog tng ayopd¢ Paong, evw n  Olebvig
Spaoctnplotnta Bswpeital deutepeliovocag onUACiag, AVIUTPOCWTIEVEL WLKPO
HOVO UEPOC TOU oUVOALKOU T{ipou Kal amoteAel MOAAEC dopEG Tpomo Slabeong
TOU MAEOVAOUATOG TNG apaywyng. O Tpomog Staxeiplong Twv dlebvwv epyactwy
amodaociletal otnv nuedamn kot ouvnBwg otnpiletal oe Sladikaoieg kot
TIOALTLIKEG OUOLEC ME QUTECG IOV edapuolovtal eVTOg TG xwpag Baong, evw dev
ylvovtal 6nUavVTIKEG LETATPOTIEG / TPOCAPUOYEG OTA TIPOIVTA N TLG UTINPEGLEC.
NoAukevtplkdg (Polycentric) mpooavatoAlopog: Xtnv mepimtwon outr, ot
amodaocelg marketing dev AapPdavovrtol Keviplkd, oAAd KABe emixelpnolakn
povada Tou PplokeTal eykateotnuévn oe Oladopetik ayopd, OlabEtel
onNUAvTikO Babuod auvtovouliag kot opilel TG SIKEG TG evépyeleg marketing. Ta
TipolovTa ) oL UTtNPEeaieg mpooapuolovial OTLG TOTIKES LOLALTEPOTNTEC.
Nepidepela-kevtplkog (Regiocentric) mpooavatoAlopog: Itnv nepimtwon auth,
EUPUTEPEG YEWYPOPLKEG TIEPLOXEG TIOU TEPIAAUPAVOUV TEPLOCOTEPEG AMO Uia
ayopécg, Bewpouvtal we eviaieg kal To marketing mpooapuoleL TIG SPATELS TOU OE
autéG. Na mapdadelypa, n Sony €xel opadomOL)OEL T OYOPEC OTL OTOLEG
Spaotnplomoleital ava AMelpo Kal SlapopPwvel SLOPOPETIKI) TPOOCEYYLON
marketing otnv Eupwmnn, otn Bopela Apepikni 1 otnv Qkeavia.

Fewkevtplkog (Geocentric) MPooavatoAlopoG: ESw o0 KOOUOG avTlpeTwtileTal
WG Ml evioia oyopd yla Tt TPOIOVIA N TI UMNPECieC Kal Tto marketing
OVOTTUOOEL Ui OUVOALKN OTPATNYLKA. TEWKEVTPLKOG umopel va BewpnBel o
TIPOCAVATOALOUOG KATIOWWY ETIXELPNOEWV VEQG TEXVOAOylag Tou TwAouv Ta
mpoiovTa 1 TG UTtnpeoieg Toug Pndlakad kat amevBuvovtal duvntikd o OAO

oxebov Tov mAavntn.

Mapd TNV EPUNVEUTIKN TNG afia, N W¢ avw Ttaflvopnon mapapével BeBailwg oxnUATKN,

KaBwg otnv mpaypotikotnta dev elval mavia £ekaBapo ol Amo TIG TECOEPLG

npooeyyioelg akoAouBel pia emiyeipnon.

27



2.2. Avaivon 81e0vouc mepfaiiovtog

Eva amd ta mAéov onupavtika media tou S6tebvoug marketing eival n avdiluon tou
e€wtepkol mepBallovtog¢ Tou OmMwe €xel N6n avadepBel, elvat ouvBetn Kal
nephappavel mARBog mapapéTpwy. e pia TMpoomabela cuoTnuatomoinong Ttng
ovAAuong autng, TPoTelveTal n xprion tou povtéAou PEST (PEST Analysis) mou w¢ 6pog
OUVLOTA OKPWVUMLO TECOAPWV Baolkwv SLACTACEWV: TOU TOALTIKOU TteptBAAAovtog
(political), Tou olkovoulkoU meptBarAoviog (economic), TOU KOWwVIKOU TepBAAAOVTOG
(social) kat tou texvoloyikou meptBaliovtog (technological) (Kotabe & Helsen, 2020).
Oa TpEmneL va onUelwBel OtL MOAEG dopEg TpooTiBevtal kKot AAAEG SLOOTACELS OTO
HOVTENO: £TOL e TNV MpooBnkn Tou voutkou (legal) kat Tou owoAoywkou (environmental)
neplBarlovtog yivetatr Aoyo¢ yia PESTLE, pe tnv Tmepaltépw TmpocOnkn Tou
Snuoypadikou (demographic) yia PESTLIED k.6.k. EvtoUtolg oL mpooBeteg SLaoTACELS
Umopouv va umoaxBbolv ot Téooepl PacLKEG, KABWC yla TOPASELYUO TO VOMLKO
nieplBarlov pmopel va meplAndOr) oto TOALTIKO, TO SnUoypadLKO KoL TO OLKOAOYLKO OTO

KOWWVLKO K.ATT.

IxAua 2. 1: Atadopetikég ekboXECG TNG avaAuong PEST

PEST: Political, Economic, Social, Technological
SLEPT: Social, Legal, Economic, Political, Technological
PESTLE / PESTEL: Political, Economic, Social, Technological, Legal, Environmental
STEEPLE: Social, Technological, Economic, Environmental, Political, Legal, Ethical

PESTLED: Political, Economic, Social, Technological, Legal, Environmental, Demographic

H Sievépyela tng AvaAluong PEST akoAouBel ta €€R¢ Brpata:
(a) amotunwon Twv petaBAntwyv ava diaotaon neplBaAlovtog,

(B) extipnon Twv SUVNTIKWY EMUMTWOEWY TWV UETABANTWY aUTWV yla To marketing

TOU OpYyQVLOUOU Kal e BACEL TA XAPAKTNPLOTLKA TOU,
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(y) amodoon Baputntag Twv HeETABANTWY, UE KPLTAPLO TO XPOVO (HaKkpompoBeoun
enintwon, peoonpéBsoun emnintwon, PBpaxunmpobeoun emimtwon), Tnv €vtaon
(Lkpn¢ kAlpakag, peoaiag KAlpakag, HeyaAng kAipakacg), to €idog tng emibpaong

(BeTikn, apvnTikn, oubETepn) Kat tn dSuvauikn (dBivouoa, avfouvoa, otabepn).

TG emopeveg mapaypadoug, Ba emelpnBdel meplypadn Twv TECOAPWV BOCIKWY
Slootdoewv TOU HoOvtEAou pe  avadopd OTIS KUPLOTEPEG TAPAUETPOUG TIOU

OUVEKTLLWVTAL.

2.2.1 oAtk 0 mepfairiov

To moAtiko meptBaAlov (political environment) adopd ot embpacelg mou SExetal
€Vacg OpyovVIOUOG amod tnv moAltik odaipa, SnAadn amo TIG eVEPYELEG KAl OMOdATELG
NG KUBEPVNONG, TWV TTOALTELOKWY POPEWV KOl BECUWY, TNG VOUOBETLKAG KOl SIKAOTIKNG
gfovolag kal NG Kowwviag twv ToAltwv. Mo ouykekplpéva, 6w Ba mpémel va

avaAuBouv ta €nG:

(a) MoAttikn opyavwaon

Me TNV €vvola TTOALTIKN OpYAVWON EVVOELTOL TO GUVOAO TWV KAVOVWYV Ttou puBuilouv tnv
aoknon tng moAwtikng e€ovaoiag kat tn Staxeiplon Twv Kowwv. Amo tnv amoAutapyia
omou n Keviplkn g€ouoia Slatnpel Skalwpata amoAutng kat Slapkoug mapéufaong
OTNV KOWWVLKN opyavwon £wg tn Snuokpatio Omou To KPpATog KuBepvatal pe Baon Tig
amodaocelg NG mMAsloPndiog TNG KOWwWVIAC, N TTOALTIKI) OpYAVWON UTTOPEL VoL EMNPEACEL
onUavtika TG anoddoel kal TG evépyeleg marketing (Kotabe & Helsen, 2020). lNa
napadelypa, otic HMNA, etalpiec 6mwc n Coca Cola kat n Pepsico damavouv peyala mood
yla TNV UTIOOTAPLEN TWV PEMOUUMALKAVWY KAl TwV ANHOKPOTIKWY avTioToa, TiPodavwg
emdlwkovtag va powdrjoouv ta cupdépovta toug (lobbying). AvtiBeta otnv Kiva mou
OUCLOOTIKA TO OUOTNHO €lval HOVOKOUUATIKO, N oOmola €kppacn outnpAatwv n
npowOnon ouudepOVTWY TPocavaTOAlleTal ota OTeAEXn Tou KOMHOUVLOTIKOU
KOoppatog. Itnv meplmtwon amoAUTopXIKWY KOBeoTWTWY, N dLathpenon KaAWV OXECEWV
he tnv eovoia pmopel va amoteAel mpolnoBeon yla tnv dpactnplotnta piag Leyaing

gnxeipnonc.
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(8) Anuoota bioiknon

O BaBbuog amodotikdotnTag TOU Anuoociou evdladépel MoAU to marketing, unmod tnv
€vvola OTL TUXOV TTOAUTTAOKOTNTA SLaSIKACLWY UTTOPEL VO CUVETIAYETAL EMLBAPUVOELG
KOOTOUG Kal Xpovou. MpAayuatt, n UTEPUETPN YPOPELOKPATIO CUOXETI(ETAL APVNTIKA LE
TNV AOKNON ETUXEPNUATIKAG Spaotnpldtntag, Kabwg mépav Twv GAAwvV umopel va
amoteAel putwplo SladBopdg kal kakodiaxeipiong. MNa mapadewypa, n SuokoAia
e€aodaAlong Twv amapaltntwyv adewwv yla TNV eumopia evog vEou TPOIOVTIOG 1 Tn
Slakivnon Kal epmopia Tou, UMopEl Vol OTOLXIOEL OE pia ETIXEPNON TTIOAUTLHO XPOVO Kall
va SWOoeL TTAEOVEKTNUO OE OQVTAYWVIOTIKEG ETIXELPNOELG TTOU SpacTnPLOTOLOUVTAL OF

AAAEG OYOPEG E EVVOIKOTEPOUG OPOUCG.

(v) Ataxpopa

H 6wadBbopd evteivel v afepadotnta tou mneptparlovtoc kobwg ekBEtel pia
emxeipnon oe KWwOUVOUC Kal KOTOOTAOCELS TTOU &gV UMOPOUV va eKTIUNBoUV Kal va
OVTLUETWILOTOUV €eUKOAa. [MpolmoBeon ywa tn peiwon t™g SadBopdg eivatl ot
ocuotnuatikoi €éAeyxot, n dtadavela (transparency), n opaAr Asttoupyia tng dikaoolvng
Kal Twv Beopwv mou StachaAilouv tn vopwotnta. Evag and toug MAEov cuvnBelg
beikteg mou xpnowomolovvtol €dw, eival o Asiktng Avtiingncg tng Awadavelag,
ocUpdwva pe tov omoio T.X. N EANada Bploketal oe apketd xapnAn katdtaén o oxeon

HE TIG AOUéC XwpeG MEAN TG Evpwmaikig Evwong.

Mivakag 2. 1: Asiktng AvtiAnync AtadBopag, 2019 (emhoyn xwpwv)

a/a | Xeopa a/a | Xeopa a/a | Xwopa
Aavia 8 OAMavdia 60 | Iopdavia
Néa ZnAavsia 9 AovEepfovpyo 60 | KovBa
dwiavsia 9 I'eppavia 60 | EAA&Sa
Zoundia 11 | IoAavdia 70 | BovAyapia
EABetia 12 | Kavadag 80 | Kiva
Ziykamoupn 12 | Hvwpévo BaoiAelo 91 | ZepPia
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NopBnyia 12 | Avotpadia 91 | Toupkia

IInyn: Transparency International (2020), Corruption Peceptions Index 2019

(6) NouoVeoia / Kavoviotiko mAaioto

KaBe yxwpa Swabétel Sladopetikr vopobeoia mou puBuilel ospd Bepdtwy OMwe ot
EPYOOLAKEC OYEOELG, TO TMePLBAAAoOvV, n Tmpootacia Tou KatavoAwtr, To 6ikalo
OVTAYWVLOHOU, TO KABeoTWE SIKALWUATWY TIVEUUATIKAG LOloktnaotag k.AT. To marketing
odellel va HEAETA KAl VOL CUVEKTLUA OAEG TIG SLAOTACELS TOU KOWVOVLOTLKOU TTAQLGLOU TTpO
™M¢ ANYPng Twv anoddcewv tou. MNa napadeyua, otig HMA n vopoBeoia enmtpenel tv
€UBEwC ouykputiky Stadnuion, €€ol Kal etalpie¢ Omwg n Pepsico evidocoouv OTIC
Sladnuioelc toug (CPVNTIKEG 1 TIEPUTALKTIKEG) OVOUOOTIKEG OvadopEC OTOUG
QVTOYWVLOTEG TOUG (ev mpokelwévw otnv Coca Cola). AvtiBeta otnv Eupwnaikn Evwon, n
ouyKpLtk dtadpnuon amayopevetal. Ot kavoveg nepl SlacPAAoNg TwV SIKALWUATWY
TIVEUUOTLKA G Lloktnotlag elval oAU Mo avotnpot otnv Evpwmnaikr Evwon and o,tL otnv
Kiva, 6mou mOoAAEC AUEPLKAVIKEG KOL EUPWITAIKEC ETALPLEC £XOUV AVTLUETWTTIOEL MAELOTA
dawopeva avtlypadrg MOTEVIAPLOMEVWY TIPOIOVTIWV TOUG 1 TApAvoun XPnon Ttou
Aoyotumou Ttoug. Xtn Pwoia, ta McDonald’s avaykdaotnkav vo mpooapuocouv Tnv
avaypadn TG EMWVUHLOC Toug, KaBwg vopog Tou 1993 enéBale o OAQ Ta KATOOTAHATA
va PEPOUV PWOLKN EMWVUMIA i} €0TW EMWVUMLA ypaupévn otnv KUpWALKR aAdaBnto.
Avtiotolyo {ATnUa QVTLLETWTILOE N €Tapio otnv lanwvia kat katéAnée otnv vloBétnon

Lamwvikwyv ¢Boyywv mou va Buuilouv NxNTIKA TNV EMWVU LA TNG.
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2.2.2. To 0lkOVOULKO TLEPLBGALOV

To owkovoulko meplBarlov (economic environment) avadépetal o OAeC eKEIVEG TLG
TIAPOUETPOUC TIOU OUVBETOUV TNV OlKoVouLk {wr oe pia ayopd. Edw efetalovral
UETAPANTEG OMWG T €MITOKLA, O PUBUOC TOU TANOBWPLOUOU, N OLKOVORLKI) OVATITUEN
(AtoL n Slaxpovikn €¢€AEN tou AEM), o Seiktng avepylag, n ayopaotikn dUvaun Twv
KOTAVAAWTWYV, TO EMMESO TNG TTAPAYWYLKOTNTAC KL TwV UoBwvV, To 1oolUyLo MANPWHUWV
K.d. H olkovopia piag xwpag anaptiletal and Tpeic ayopES: TNV ayopd MPOLOVIWY Kal
UTINPECLWY, TNV OYyOoPAC EPYAciog KAl TNV ayopd XPNUATOG. XKOTOC TNG OLKOVOLKAG
TIOALTIKAG Uiag KuBEpvnong slval n eVpuBUN AELTOUPYIA QUTWV TWV TPLWV AYOPWV, HE
Baowa epyodeio mapéuPaocng (i) ™ OSnuoctovoukr moAwtiky (dnuoola €coda /
6nuooleg damaveg), (ii) tn voulopatikn moAltikn (€kdoon xprpatog kat Siaxeiplon
MoooTNTAG XPRUATog ou KukAodopel otnv ayopd) kat (iii) Tnv avamtulakn MOALTIKN

(HETpa OTNPLENG TNG ETIXELPNUATIKOTATAC KAL TNG AVATITUENG).

To OLKOVOULKA HEYEDN piag xwpag emnpealouv Le SLddopoug TPOTOUG TIG AmopACELS
marketing. Mo mapadewypa, n vPnAn ayopactik SUVAUN TwV KATAVOAWTWVY Ot uia
0yopA UMOPEL va TNV KATAOTHOEL WOLAITEPWC EAKUOTIKI yla TPOIOVTA KoL UTINPEGCLEG
noAuteleiag. Etol, xwpeg tou Mepoikol KOAmou onwg to Katdp, ta Hvwpéva ApaBika
Eptparta kot to Mmayp£Lv mou SLaB£Touv KatavaAwTeS pe uPnAa swoodnpata (aAAd Kot
HEYAAN €lopor TouploTwy e UPnAd Baldviia) €xouv TPOCEAKUOEL €TALPIEC OMIWG N
Louis Vuitton, n Chanel kat n Prada, ot omoieg €xouv avamntuéel eupl diktuo MWARCEWV
HE TIANB0C KOTAOTNUATWY. Ao TV AAAN, pia ayopd pe XapnAo emninedo €l008npaTOq
Kal poBwv umopel va BewpnBel mo eAkuoTKA yla toupieg xapnAolu kootoug (Ty.
EKMTWTLKA supermarkets onw¢ ta Lidl) | va anokAslotel and to oxedlacpuo marketing
plog etalplog kat va emileyel .. HOVO WG €6pa yla TAPOYWYLKEG HLOVASEC TOU &V

ouvexeia Ba e€dyouv Ta TEAKA TTpoidvTa TOUG O XWPES Ke uPNAdTEPA EloOdAaTA.

Emiong, n ¢aon tou olkovoulkol KUKAOU otnv omoia Bpiloketal pia ayopd pmopel va
EMNPeACceL MOAAMAWG TIG anodaocelg marketing: n extipnon ywa UVdeon anobappuvel
TIC ETILXELPNOELG OO TO VO EMEKTAOOUV 1] va SamavioouV MEPLOCOTEPO XPHLATA YA TNV
mpowONoN Twv TMPOIOVIWV Kol UTINPECLWV TOUG, evw avtiotpoda n mpoodokia yia
avamntuén, Asttoupyel BeTIKA KoL OL EMLXELPNOELS UTOPEL OTNV MEPIMTWON aut) va
KlvnBouv To emiBetika oe 6pou¢ marketing, evioxvovtag ta Siktua MWANCEWV TOUG,
avéavovtag ta Sadnuiotikd toug €Eoda n emevduovtag otnv avamtuén VEwvV

TPOLOVTWV.
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EWdk pvela mpémel va yivel edw otn ¢dopoloyia, n omoia evtdoostal BEPata otn
ONUOGCLOVOULKH TIOALTLK Hiag Xwpag, aAAd elval amod TG TMAPAUETPOUG TTOU UITOPOUV Vo
ETNPEACOUV LOLALTEPWC (BETIKA 1 APVNTIKA) TLG ETUXELPNHOTIKEG KLV OELG KOL ETOUEVWC,
T amodaoelg marketing. H oxetiky oulitnon eotdlel ouvhBw¢ oto UYoG TwV
dopoloylkwv cuvteAeotwy, Ta KpLtipla opoAdynong, TiG MPoUnoBEelg yla TUXOV
dopoamnalrayég, to Pabud moAumAokotnTtag Tou GopoAoylkol TAQLCOIOU Kal TN
ouxvotnta avabswpnong Tou, TNV e0pUBUN, Stadavh Kal AMOTEAECUATLKN AELToupyia
TwWV ¢GOPOAOYIKWYV UNXOVIOUWVY Kal TEAOC, TOUC TPOMOUG Tou Slevepyouvtal ol
dopoloyikol éAeyxol. Xwpeg pe oAU xaunAn dopoAoyia (BA. Nivaka 2.3) Bewpouvtat
KATA TEKUNPLO TILO EAKUOTIKEG ylo avaAnyn emxelpnuatikng Spaong. Mallota,
UTIAPXOUV TIEPUTTWOEL XWPWV HE €€EALPETIKA €UVOIKO (PopoAoylko kabeotwg —ot
Aeyopevol «dpopoloyikol mapddelooy- TG omoleg emAéyouv yla €6pa TOug, TIOAAEG
ETUXELPNOEL OTNV TpoomadBbela toug va efaodaiiocouv XopnAotepec ¢OPOAOYLKEG
emBapuvoelg. Afilel mMAVTIWC vo ONUELWOEl OTL QPKETEC QMO TIC XWPEC MEAN TNG
Eupwnaikng Evwong (onwg n BouAyapia, n Ouyyopla kat n Kompog) cuykataAéyovtal

O£ EKEIVEG PE Toug XapnAotepoug deikteg popoAdynonG EMLXELPHOEWVY OTOV KOOO.

Nivakag 2. 2: Xwpeg pe Tov VPNAOGTEPO POPO ETILXELPTOEWV OTOV KOG, 2018

Xwpa dopog Ieploxm
Hvwpéva Apafika Eppata 55% Acla
Kopdpeg 50% Appu
[T6pTo Piko 39% B. Apepixn
Tovpvap 36% N. Apepkn
Toavt 35% Appu
Kovyko, Anpokpatia Tou 35% Appu
Ionuepwn F'ovwvéa 35% Appu
[ouwvéa 35% Appn
Iv8ia 35% Acia
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Kipumatt 35% Qkeavia

MdAta 35% Evpwmm
Youvdav 35% Appu
Maykoopog Méoog 'Opog 23,03%

Inyn: Tax Foundation (2019) pe otowyeia and PwC, KPMG, Deloitte, US Department of Agriculture

Nivakag 2. 3: XOPES LE TOV XAUNAOTEPO POPO ETILXELPNOEWVY GTOV KOO0, 2018*

Xwpa dopog Meploym
KOmpog 12,5% Evpwmm
IpAavdia 12,5% Evpwmm
Atevotaw 12,5% Evpwmm
Moaxdo 12% Acia
MoASafia 12% Evpwmm
Avéopa 10% Evpwmm
Boovia & Epleyofivn 10% Evpwmm
BouvAyapia 10% Evpwmm
IBpaitap 10% Evpwmm
Kipyulia 10% Acia
Bopelia Maxkebovia 10% Evpwmm
Naovpo¥ 10% Qkeavia
[Tapayovdn 10% N. Apepikn
Katap 10% Acia
Twop 10% Acia
Kbéoofo 10% Evpwmm
Ovyyapia 9% Evpwmm
Moavpofouvvio 9% Evpwmm
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Tovpkpeviotav 8% Acla

OvlumekioTayv 7,5% Acla

Maykoopog Méoog'0Opog 23,03%

Inyn: Tax Foundation (2019) pe otoyeia and PwC, KPMG, Deloitte, US Department of Agriculture

*Inueiwon: Xtov nivaka dev meplthapBavovtat ol xwpeg Mmnaxdueg, Mmoxpelv, Beppoldeg, Nrjoot
Cayman, Isle of Man, Guernsey, Jersey, Palau, Turks & Caicos kat ot NapBévol Nool, oTLg omnoieg o
$OPOG EMUXELPHOEWV ElvaL UNOEVIKOG.
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2.2.3. To KOV VIKO TtEpLBAALOV

To kowwviko TeptBaAlov (social environment) avadépetal oe OAeG TIG SLAOTACELS TNG
KOWWVLIKAG wnN¢ Kal meplappavel T agieg, tig avtlAnPeLg, Tig ouvnBEeLEG, TOV TPOTO
{wng¢ (lifestyle), tTn Bpnokeia, tnv kKouAtoUpa, ta NON KAl Ta £€0wa, Ta Snuoypadikd
XOPOAKTNPLOTIKA K.ATL. EVOEIKTIKA, avadEPOoVTaL TAPAKATW KATIOLEG ATIO TLG TAPAUETPOUG

QUTEG:

(o) Kowvwvikec aéiec kot avtiAneic

OepeAlwbeg Bripa otnv avaluon Tou KowwvikoU reptBarlovtog, elval n katavonon Twv
Baowkwv aflwv Kal aviANPewv Twv avOpwnwy otnV UTIO HEAETN ayopd. ITo SLeBVEC
marketing &idetal blaitepn €udacn otov TPOMO oKEYNE TwV avOpwnwy, OTIC VOPUEG
KOLWVWVLKNG TOug oupmepldopdg, otnv avtilnyni toug mepl tou ocwotol kot Adboug,
Sikailou kal adikou, KOWWVLKA TTopadeKTOU Kal amapddektou K.AT. lNa napddsiyua, n
anodoxn tng StadopetikdTNTAC (T.X. Sladuletikd Levyapla, {euydpl pe SVO YOVELG TOU
6lou duAou) eival uPnAotepn oe KOWWVIEG TOU eupwTaikol Boppad omwe n OAavdia,
n Zoundia n n OwAavdia, €0l KAl UTIAPXOUV CUXVA OXETIKEC QVOTIOPACTACELS OTLC

Stadnuioelg mou mpoPAarlovrtal OTIG CUYKEKPLUEVES XWPEG.

(8) Tpomoc wric (lifestyle)

INUOVTIKEG SLadOPOTIOLNCELS TTaPATNPOUVTAL AVAUESA OTILG XWPES, avadoplkA HE TOV
TPOMo {WwNC, TIC TPAKTLIKEG KOl ouvrnBeleg NG KaBnuepwvotntac. Na moapadelypa, ota
supermarkets Twv HMA ntwAouvtal MoAAG €Tolpa yelpata KaBw apKeETOl KATAVAAWTES
€xouv ouvnBioel va pnv payelpevouy. Emiong kot pe dedopévo OtL oL avBpwrol Sev
SLOPEVOUV OTO KEVTPO TWV TIOAEWVY, £XOUV GUVNBIOEL VOl TTNYOLLVOUV yLa TIG OYOPEC TOUG
o€ gunoplkad moAuvkataotipata (malls) mou Bplokovtal ektdg kEvrpou. AviiBeta otnv
Eupwrn, akplBwg emMeldr] UTIAPXEL «LOTOPLKO KEVTPO» OTIC MEYAAEG MOAELG, €lBloTal n
oyopd va €lval EYKATECTNUEVN OE KEVTPLKOUG §popoug Kal ta malls —touldylotov péxpt
npotvoc- ev Atav tooo Stadedopéva. ITnV lanmwvia Ta omnitia eivot TOAU HIKpA Kot apo
etalpieg onwg ta IKEA avaykaoTikd mTpooapUolouv Ta EMUTAQ TIOU EUMOPEVOVTAL WOTE
ol dlaotaoelg Toug va eival kKatdAAnAeg. Otav ot EAANVEG Ttnyallvouve e Ttapéa yla va
dave o £va eotlatoplo, £X0uv ouvnBioeL va MaPayYEAVOUV OPEKTIKA KOl COAATEG OO
KOLVOU, va OUVIpWYouv amo ta dla miata kot TMoAAEC PopéC OTOo TEAOG, KATOLOG

ovaAapBAavel va KEPAOGEL TOUC UTTOAOLTOUC TNG TapEag. AvtiBeta oe XwPeG OMWC N
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Aavia kot n OANavédia, o kaBévag eiblotat va mapayyéAvel Ta SIKA TOU TUATA KoL Vol
TIANPWVEL ATIOKAELOTIKA YU AUTA, EVW OKOMO Kol To prhodwpnua pmopet va polpaletal

OVOAOYLKA.

(v) @pnokeia

H Bpnokeia Stadpapatilel onpaviikd polo oto oxedloouo marketing, kaBwc cuvdéetal
HE aflakd mpotuma, ouvllapopdwvel aVTIAAPELS KOl EMNPEATEL TPAKTIKEG TNG
kaBnuepvng Lwng (m.x. tpoémog évbuong, dlatpodikég ouvnBeLeg K.ATL). Ma mapddeyua,
N vnoteila mou Kavouv ol EAAnVeG Katd tnv mePLodo tng oapakooTn¢ o8rnynoe etTalpieg
onw¢ ta McDonalds otnv kaBlépwon vnotioluwy yeupdtwy. Avtiotola Kot tnv
neplodo tou papalaviov ou n Bpwon ¢ayntol Sev EMITPEMETAL ATIO TNV AVATOAN WG
™ 80on tou nAiou, Ta goTlATOPLA TTPOCAPUOIOUV TO WPAPLO TOUG OTNV ELSLKN QUTH
ouvONKn. I APKETEC LOUCOUAUAVIKEG XWPEG, Ol yuvaikeg Sev pumopel va embelkviouv
Snuooiwg Ta pHaAALd Toug, €00 Kal TO YUVALKELO KOPPWTAPLA Bplokovtal o AvwBev
0poOdoug KTnNplwv N dev pEpouv tlapapio wote va MPodUAATTOUV TIG TEAATLOOEC amod Ta
BAEupaTa Tpitwy. XTov Mivaka 2.4 amelkovi{ovtal Ta T0C0O0TA ToU eV ALkou TAnBuopoU

miou SnAwvouv uPnAd ailoBnua BpNoKeUTIKOTNTAC YL 34 EUPWTTALKEG XWPEG.

Mivakag 2. 4: Nocootod evAitkou MAnBuooL ou dnAwvel uPnAd aicbnua
BpnokeutikotnTag, 2015-2017

o/a Xwpa Mocooto | a/a Xwpa MNocooto
1. Poupavia 55% 18. | BouAyapia 18%
2. Appevia 51% 18. | OAN\avdia 18%
3. lewpyla 50% 20. | Ouyyopia 17%
4. EANAGSa 49% 20. | NopPBnyia 17%
5. MoA&afia 47% 20. | Pwola 17%
6. Boovia 46% 23. | Aetovia 15%
7. Kpoartia 44% 24. | Auotpia 14%
8. MoAwvia 40% 25. | ®wAavdia 13%
0. MoptoyaAia 37% 26. | MNoAAila 12%
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10. | ZepPia 32% 26. | Fepuavia 12%
11. | Oukpavia 31% 26. | EABetia 12%
12. | ZhoBoakia 29% 29. | Hvwpévo Baoiielo 11%
13. | Aeukopwoia 27% 30. | BéAywo 10%
13. | ltaAia 27% 30. | Zoundia 10%
15. | IpAavéia 24% 32. | Togxia 8%
16. | AlBouavia 21% 32. | Aavia 8%
16. | lomavia 21% 34. | EcBovia 7%

nueiwon: To TOCOOTA MPOEKUYPAV UE EPWTNON TWV CUUUETEXOVTWY TOoU Selypatog (a) repl Tou
av n mpooeuyn eival onuavtiky otn {wn toug, (B) mepl Tou oV TPAYUATOMOOUV AXTPEUTIKN
eniokePn og vao touAdylotov pia ¢popad pnviaiwg, (y) mepl Tou av mpoosuyovtal o KadBnuepLvn

Baon kat (8) mept Tou av miotevouv atnVv UTtapPén Tou OcoU pe andAutn BeBaldotnta.

Mnyn: Raw Research Center, Epeuvec mou Ste€nxBnoav peta 2015-2017 os 34 YwpPeg

(6) HOn kat éGiua

To 6leBvég marketing moAAéG dopég kKaAeltal va mpooapuooTel o€ BN kal €Blua tng
KaBe ayopdg otnv omoia Spaoctnplomoleital n emyeipnon. MNa mopddeypa, otnv
EAAGSa 1o €00 twv Bappévwy auvywv to Maocxa, eKToeVEL TIC TIWANCELS AUYWV KoL
Badwv tn MeydAn EBSouada, yeyovog mou wOelL TIG EMLXELPAOELS TTOU T EUTOPEVOVTOL
otnv avénon ¢ SLadNULOTIKNAC TOUG SAmAvNg KATA Tn OUYKEKPLUEVN Tepiodo. Itnv
OwAavédia, n mpwTtopayLld €0pTALETAL PE PEYAAEG CUYKEVTPWOELG KOOHOU OTA TIAPKA Kall
HUE KATAVAAWON aAKOOA amo To Mpwi eKelvnC TNG NUEPOG: OL €TALPlEC AAKOOAOUXWV
TIOTWV TIPOCAPUOIOUV TIG TPOWBONTIKEG TOUC EVEPYELEC WOTE VA AELOTIOLOOUV TNV €V

Aoyw mepiotaon yla avénon Twv MTWANCEWV TOUG.

(€) Anuoypapia

Ta dnuoypadlkd YOpaKTINPELOTIKA HioG ayopdg emnpedlouv emiong T AmMopACELC
marketing. Mia xwpa pe peydin dnuoypadikn avénon onwe n Toupkia, n Alyuntog A n
Ivéia, SlaBEtel meploodTEPOUG VEOUG KaL EMOUEVWG elval duvntika evéladépouoa yla

TWANGCN TPOIOVIWY N UMNPECLWV TIOU ameuBUvovTal 0 QUTOUC, OTIWC EKTIALOEUTLKEG
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UTINPEGLEG YLa TtaLdLd, CUVAUALEG, epmopla VEQVIKWY poUXWV K.ATt. AvtiBeta, KoWwvieg
HE OSnuoypadikn Heiwon Kal peyalo aplOud avBpwnwv tpltng nAikiag, Stabétouv
{ntnon ywo @AAou TUTou mpoiovta ) ulnpeoieg (.. kévipa ¢hoeviag kal ppovtidag

NAKLWHUEVWY, PAPUAKEUTIKA TIPOTOVTA K.ATL.).

H Umapén €bvikwv, BpnoKeUTIKWY 1 AAAWV PELOVOTATWY, OAAA KOl OL KOWOTNTEG TWV
HETAVAOTWV TIou SlafBlovv oe pia xwpo UMopel emiong va anmoteAéoouV gukalpia yla
e€eldIkevéva poidvTa 1 UTNPECieg Mou ameuBUvovTal OTLG ELIKEG TOUG AVAYKEG: YLO
napadelypua, o peyalog aplOpuog allodamwv mou Staflovv oto NToupmadl €xet
obnynost otn oaApotwdn avénon Twv eototoplwv HE €6vik koullva KoL TwV
OOUTIEPUAPKETC e Tpoiovta amo tnv Ivéia, tnv Kiva i tnv AvatoAkn Eupwrn. Ztig HNA,
n dnuoypadikn avénon Twv wonavodwvwyv MANBucUwY EXEL SNULOUPYAOEL pia HeYAAn
TapEvOeTn ayopd He mpidvta Statpodng (m.x. aAuoideg pefikavikou ¢ayntoul) f Kot
Puyxaywyilog (m.x. omovodwva TNAEOMTIKA TPOYPAUUATA, CUVOUALEG LOTIOVODWVWV

KaAALTEXVWV) TTou amevBuvovtal otoug MANBUoUOUG UTOUG.

AN evéladépouoa Siaotaon tng dnuoypadiag eivat n avaloyia pLetaly avépkol Kat
yuvalkeiou mAnBuaopou. NapdtL n avaloyia auth Ba EMPETE UTIO KOWVOVLKEC CUVONKEG val
elvat 1:1, Sev eival Aiyeg oL epUTTWOELG TTou Statapdocostal yia Stadopoug Adyoug. MNa
napadelypa, PeTd to B’ Maykdouio MOAepo, o aplBpdg twv avdpwv otn ZoPLeTkA
Evwon kat ™ leppovia, UTIOAETOTOV ONMOVTIKA EKEIVOU TWV YUVALKWY, TIPOPOVWE
AOYW NG AUECOTEPNG EUMAOKAG TWV aAVOPWVY OTLG TTIOAEULKEG ETXELPAOELS. ZTNnV Kiva, n
TIOALTIKI) TOU €vO¢ Ttatdlol mou uloBetnOnke to 1978-9 pe okomod tnv avayaition tou
unepmAnBuaopou, 06rynoe o€ onuavtikn dtatdpatn tng mAnBuoulakig avaioyiag, unép
Twv avépwv. Kt autd, &otL umd to ¢oBo coBapwv KUPWOEWV TIOU CUVETAYOTAV N
anoktnon deutepou matdlol, MOANEG olkoyEveleg otnv Kiva cuppopdwvovtav PeV HE
™V WG Avw amayopeuon, aAAd mpotipoloay To €va autd maldi Toug va sivat ayopl.
E€oU kal mpoxwpouoav oe SLAKOTH TNG EYKUHOOUVNG, OE TIEPLMTTWON Tou Slamiotwvav
Qo TOV MPOYEVVNTIKO €Aeyxo ¢dUAou OTL To mawdi Atav Kopitol Ztnv Ivéia katl 6n ota
dtwxOTEPA OTpWHATA TOU TANBUOUOU, UTIAPXEL €miong €viovn TPOTIUNGCN OTOUG
AQPPEVEC QATIOYOVOUC, KOOBWC QVOUEVETAL TIWC UTTOPOUV va elodpEpouv KAAUTEPA OTO
OLKOYEVELAKO €lL008nua Kol v amalteltal mpoika yla To YAUO TOUG. XE XWPEC TOU
apafikol KOopou, Omwe n Zaoudikn ApaBia, n cadng mpotipnon ota ayopla oxetiletal
HE TOUG KOLWVWVLIKOUC poAoug twv duo dpUAwV Kal tnv katwtepn B€on twv yuvalkwv. H
Loopporia pnopet eniong va dlatapaxbel w¢ anotéAeopa TG LETAVAOTEUTIKNG ELCPONG:

OTIG XWpPeG Ttou Mepoikol KOATou, n TAELOVOTNTA TWV HUETOVOOTWYV OCUYKEKPLUEVWV
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ebvikotTwy (m.x. MmaykAaviég, Nakiotav, Adyaviotav) eivatl dppeveg mou avalntouv

ekel epyaoia, aAAd aprivouv TV OLKOYEVELA TOUG TIOW OTN XWEA KATAYWYNG.

Mivakag 2. 5: Extipnon dnuoypadikwy pofoAwv yla eTAEYUEVES XwpPEG, 2020-2050 (oe

EKAT. KATOIKOUC)

Xwpa 2020 2035 2050
AABavia 3,705 3,036 2,825
BouAyapia 6,967 6,238 5,532
Kumpog 1,267 1,402 1,393
FoAAia 67,849 70,051 69,485
Feppavia 82,983 76,590 71,542
EAaSa 10,743 10,485 10,036
HMNA 334,504 370,339 398,329
Ivoia 1.326,094 1.519,491 1.656,554
Kiva 1.397,026 1.424,019 1.437,978
Toupkia 82,018 88,279 89,291
ZUvoAo KOoHOoU 7.643,403 8.646,305 9.408,142

Mnyn: United States Census Bureau, 2020

Onwg ylvetal pavepo amo Ta MapAMAvVW, TO KOWWVLKO TteplBaAlov xapaktnpiletal ano

WOLaLtépwe peyain ouvBetotnTa, KABWG OL €Ml LEPOUG TTAPAMETPOL Tou Sev elval oute

€UKOAQ HETPAOLUOL OUTE Tapapévouy otabepol. H kowvwvia Bpioketal oe Stapkn eEEALEN

Kal ot LUpUWoeLS / petaBolEg mou emovpBaivouy, amoteholv pia Stopkn mPokAnon yla

to marketing to omolo kaAsital kdBe popd va avtamokplOel — Kal O£ OPLOUEVEC

TIEPUTTWOELS VO TIPWTOTOPNOEL OTNV  KOWWVIKY aAAayn.

MNa mnopdadetypa, pEXPL

TMPOTIVOG, TO KATIVIOUA OTOV SUTIKO KOOMO (kal BePfaiwg otnv EAAGSa) OxL povo dev




QIAYOPEVOTAV OTOUG XWPOUG gpyaciog, ald kat Kwwduveue va BewpnBel mepiepyog n
QVTLOPAOTIKOG, OTolog TUXOV SNAWVE TWG eVOXAElTaL amd TOV KOMVO. ZAUEPO OTLG
TIEPLOCOTEPECG EUPWTAIKEG XWPEG, TO KATVIOUA QTTAYOPEVETAL AUOTNPA 0 SNUOCLOUC
XWPOUG, YEYOVOG TIOU Tiieoe otnv KateLBuvon ¢ avamTuéng eVAAAAKTLKWY TPOIOVTWY
OTWG TO ATULOMA 1) eEMaVEPEPE TN XProN Tou vapyl\é o€ kAmola Kadé: mpopavwe n Sia
vopou amayopeuon Tou Kaviopoto¢ oe dnuooloug xwpoug eival pia gEEAEN Tou
TIOALTIKOU  TtePBAAAOVTOG (KOl TILO OUYKEKPLUEVA TOU KOVOVLOTIKOU TAdloiou), aAld
eMNABe KAl WG QMOTEAEOUA TNG €UPELNC KOWWVIKAG KPLTIKAG TIou TAEOV OEXETOL N
ouvnBela Tou Kamviopoatog. AAO XOPAKTNPLOTIKO TapASElyUa KOWWVLKAG aAAayng
elval n avoyxn tng mpoBoAng tou yupvol cwpatog. Tn Sekaetia tou ‘50, pia yupvn
oknvn oe Swadnuion, Ba mpokahovoe evdexouevws odpodpéc avtidpaoels. AvtibBeta
onuepa, n MpoBoAn TETowwv oknvwy elval e€alpeTikd ocuvnONg Kal oe peyaho Babuo,
amobektr). TéEAOC, n xoptoyadio amotelel pia €vtova avodik Siatpodiki tdon Ta
TeAevtala xpovia, Yeyovog Tou odrynoe otnv epudavion XopTohaylkwy eoTlatopiwy n

wOnoe ta AoUtd £0TLATOPLA VA EVTAEOUV TTOAAEG XOPpTODAYIKEG ETUAOYEG OTO Mmenu TOUG.
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2.2.4. TexvoAdoyiko teptBaAiov

H avaAuon tou texvoloylkoU meptBaiAovtog (technological environment) adopd Tig
QUEDEG KAl EUUEDEC EMIOPACELG TNG TEXVOAOYLOG OTNV apaywyn Kal TNV KATavaAwon
TPOLOVIWV Kol UTINPECLwY Kot mephappavel petafld GAAwv tnv €vtacn kat to Babuo
ETOLUOTNTAC YLt TEXVOAOYLKN aAlayr], TNV Kawotouia, Tnv €peuva kat avantuén (R&D),
1o Babuod Sieioduong Tou internet kal Twv VEwv TeXVoAoylwy, To Babuod avamtuéng twv
TNAETUKOWWVLWY KA. H onuavtiki mpdodog mou €xel onUelwOesl otov TOMEA TNG
mAnpodopIkng, pe tn dtadoon Twv umoAoyloTtwy Kot tou Sladlktuou, dnuLoUpynoe TIG
TMPOUTOBOECEL ylo TNV €UPAVION VEWV TPOIOVIWV KOl UTNpecwwv (.. mpoiovra
AOYLOUKOU, UTINPECLEG KATOOKEUNG LoTooeAibwy, avamtuén edapuoywv yla KVNTEG
OUOKEUEG) Kal VEWV TpOmwv 81abeong kat epmoplag (e-business). MapdAAnAa, emédpaoce
OTNV ETUTAXUVON KOL TOV QUTOMATIONO TNG MopaywyLlkng Stadikaciag ya éva peyaio
gUpog KAadwv (kuplw¢ tou Ttpltoyevr) TOpéa). Néegc TMAAPPOPUEG EMITPEMOUV TNV
QVATTUEN KOLVOTOUWY ETUXELPNUATIKWY HOVTEAWV Tou aAAalouv ta Sedopéva o€
KAASOUC OMWG O TOUPLOHOG Kol n ekmaideuon: to Airbnb, to Uber i to Courcera
avatpénouv ta dedopéva Kal dnuloupyolV VEOUC OPOUC OTnV eumopia kat dtabeon

UTINPECLWV.

H avamtuén tng texvoloylag eMITPEMEL €MIONG TN OUYKEVIPpWON Kol emetepyacia
pueyaiwv dedopévwy (big data analysis), e€€AEn WOLatépwg xpriowun ywa to marketing. H
duvatétnta tou Facebook va tomoBetel mpooapuoopéves dadnuioslg, Bacel Twv
XOPOAKTNPLOTIKWY TOU KABE XProTh, EMITPEMEL TNV ATMOTEAECUATIKOTEPN OTOXEUCN TOU
pnvupoatog. OuL mAnpodopieg mou ouykevipwvel n Google yla €kacto Xpnotn twv
UTINPECLWYV TNE OMwe To YouTube, to GoogleMaps ) To Chrome, Baoel TG KABNUEPLVAG
Pndlakng Tou SpaotnplOTNTAC, TNG ETUTPEMEL VO YVWPLIEL T TIPOTIUNOELG TOU, TA
evéladépovtd tou kal Baoel aAyoplOuwV va KAVEL aoAAELG EKTLUNOELG YLl OTOLXELA TNG
TIPOCWTILKOTNTAC TOU 1 va TIPOPAELTEL TIG KATAVOAWTIKEG Tou emibupies. H aflomoinon
OAwv auTwv Twv MAnpodoplwv amoteAel oRpepa yla to marketing, to mMAéov MOAUTLUO
£pYaAeilo yla TO OXESLOOUO TWV SPACEWV TOU, HEYAAO UEPOG TWV OTOIWV UAOTIOLE(TAL
HOALOTA HEOW TwV Pndlakwv péowv (NAektpovikd marketing) pe éudaon ota péoa

KOLWVWVLKAC SIKTuwong.

MNépav Twv avwtépw, afilel va onpelwBel n peyain mpoodog mou £xel emiteuxOel oTLg
texvoloyieg petadopwv Kol mapExel tn duvatotnta TaxUTEPNG METAPOPAC MPWIWV
VAWV, EVOLAUEOWV I TEAIKWV TIPOTOVIWV Kol 8n UE XAUNAOTEPO KOOTOG, OAAA KAl OTNV

Texvoloyia mapaywync mou ocuvexwg PeAtiwvel to Pabud auvtopatomnoinong tnc. H
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TeEXVOAoylal EMITPENEL TNV Mpayuatonoinon cuvoAAaywv KABE oTypn Kol PE €UKOAO
TPOMO amnod To KNnTo, To tablet f To £Eunmvo poAdL kamolou, aAlalovtag ta dedouéva oe
KAQSOUC OTwG ol TpAmeles. AKOUO KOl AyOpEC OMWE N TNAEOPOON TIOU YLO SEKAETIES
TIAPEUEVAV TIEPLOPLOUEVEG EVIOG TWV EOBVIKWY OUVOPWV UE KAVAALQ TOU €Adufavav
adela ekmounng otnv Emkpdtela, alafav Adyw tng Suvatrdotntag Sopudopikng
EKTIOUTIAG TNAEOTTIKOU onpatog (Adn amd t dekaetia tou '80) kat BeBaiwg Adyw NG
eudaviong peydlwv, maykooulag epBEAeLAC MAATGOPUWY TNAEOTTIKOU TIPOIOVTOC OTIWG

to Netflix, To Apple TV+ kot to Disney+.
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Epwtrioeic katavonaonc deutepou kepadaiou:

1.

Mo 1olo Adyo eival Katd Tn yvwun oog anapaitntn n availuvon tou neplBaAioviog
oto SleBvég marketing;

Aevepyeiote avaAuon meplBaAlovtog tng ayopdg tng EAAadag, yio Aoyaplacpd piog
HEYAANG eTalplag malSlkwy poUuXwWV Kal TalVISLwy TIou eVOLAPEPETE va ELOAYEL TA
TPOLOVTA TNG OTN XWPO Lag TIPOoG TIwANGCN.

Me moloug TpoOmoug Bewpeite OtL n Bpnokeilo Pmopel va emMnpedosl BeTka N
0PVNTIKA TNV EUTIOpLa TPOTOVIWYV KOl UTINPECLWY O€ Hia xwpa onwc n EAAada;

H emutuxia evog mpolovtog 1 Hlag UTNPEoiog o ptia xwpa eyyudtal TNV EUMOPLKNA
eruTtuyla kot o AAAeg ayopég; Mmopeite va okedBeite mapadeiypata npog evioxuon
NG B€0NC KAL TWV ETUXEPNUATWY OOG;

Moleg mapapétpoug tou mepLBaiiovtog otnv Kiva, Ba mpémel va efetacouv ol

EA\nveg mapoywyol €AaloAddou mpokelévou va €€AYOUV QTIOTEAECUATIKA TO

TPOIOV TOUG EKEL;
ATMoplOUNOTE TIC TOPOUETPOUC TOU KOLWWVLKOU TEPLBAAAOVTIOC TOU UTOpEel va
ooknoouv enidpacn ot amoddoel marketing plag  eANVIKAG  eTalpiog

kadeotiaong mou evdladépetal va SpaoctnplonotnBei otnv ayopd tng Toupkiag.
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3. AieBvomoinon g EmEPNRATIKIG Oplong
2KOTTOG TOU KEaAaiou

210 Tpito KedAAalo, meplypadovtat oL AdyoL yla Toug omoioug pia emxeipnon Unopei va
emudlwkel tn SleBvomoinon twv SpaoctnplotTwy TNG, GAAG KoL TA EUITOSLO TTOU TUXOV
OUVAVTA KOl UOPEL vl AELITOUPYROOUV QMOTPENMTIKA. EV ouveyeia, avaAlovtal oL Tpomot
eruxelpnuatikic  Siebvomoinong pe  kataypadry TwV  TAEOVEKTNMATWYV KOl

HELOVEKTNUATWY avA Tepimtwon.

MNpoobokwueva amoteAéouata
Metd tn pelétn tou kedpahaiou, o/n avayvwotng/tpla Oa sival os B€on va:

e Katavoroel toug Aoyou¢ mou odnyoUv pia emuxeipnon otnv embiwén g
SteBvomoinong Twv §pactnpLloTATWY TNG.

e Katavonoet tic SUOKOALEG Kal Ta €umoOdla TOU UMOPEL VA QVTLUETWTIIOEL pia
emeipnon otnv npoomnabela dteBvonoinong tng.

o AmnaplBunoel tig dtadopetikéc HopdEG TOU UTopel va eKAABEL N ETULXELPNUOTLKN
Slebvomoinon Kol va KOTOVONOEL TA TTAEOVEKTHUOTO KOL TO UELOVEKTAMATA Hiag
€KAOTNG €€ AUTWV.

e Katavoroet toug dLebveig epmoplkol Kavoveg apadoong, TouG TPOTIOUS TIANPWHAG

kal StaoddAiong otig SleBveic cuvaliayec.

Ne€eic kAelbia

e Kivntpa enxelpnuatikng dtebvomnoinong

e AUEOCEC KAl EUUECEC EEAYWYEG

e Awawoxpnon (licensing, franchising)

e [apaywyn Baoet cupBolaiov (Contract Manufacturing)
e JTpaTNYKEG Zuppayieg (Strategic Alliances)

e AVTQAAQKTLKO EUMOPLO (counter trade)

e Apeoeg zéveg Enevduoelg (Foreign Direct Investments)
e Kowonpaéia (Joint-Venture)

e Efayopa (Acquisition)

e Emévduon ek Tou undevog (greenfield investment)
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3.1. Kivitpa kat eumodia Spactnplomoinong TV EMYXEPNCE®WY OTO
eEWTEPLKO

OL emxelpRoelg Eekvolv TNV SpaoTnpLlOTNTA TOUG EVIOC KATIOLAG €OVIKNAC ayopag Kot
ETOUEVWG 0 oXedLaoUOg marketing apyikd yivetal evidg GUYKEKPLEVOU Kal TILO EVKOAQ
0€LOAOYNOLUOU TIOALTIKOU, OLKOVOLKOU, KOLWWVIKOU Kol TeXVOAOYlKoU TteplBAaAAovtoc.
Qotoo0 KaBw¢ 0 KUKAOG EpyacLwy TNG ETIXEPNONG aufAvel, amod éva onuelo Kol PETA
nieplopilovtal ta oplakd KEPSN HIOG TEPALTEPW AVATITUENG OTO E0WTEPLKO (TO onueio
oUTO MpodavwWS CUVAPTATAL TOU PEYEBOUC TNEG ayopdg Kal TNE {NTNoNG yla To Tpoiodv )
Vv unnpeoia). Eav kot ebpocov Aoumov SLamoTwoeL OTL T MePLBWPLA TIEPALTEPW
avantuéng otnv nuedamrn €xouv e€avtAnBel i OTL n eukolpla EMEKTAONG O AAAEC
ayopéc tng 6idel Tn SuvatotnTa va EUMNPETOEL ATOTEAECUATIKA TOUC OTPATNYLKOUG
NG OKOMOUC, TOTE N emixeipnon e€etalel 1o eveXOUEVO SpaOTNPLOMOLNCNG TNG EKTOG
ouvopwv. lNevika, ol Adyol mou wBouv pia enixeipnon otn dieBvomoinon, pnopolv va

ocuvoylotolv we €€n¢ (Graham et al, 2015; Bradley, 2005):

e AveUpeon véwv ayopwv (market-seeking internationalization): otnv nepimtwon
ouTh, To KivnTtpo yla dieBvomoinaon elval n epmopia Twv MPoiOVTIWY N UTINPECLWV
OE TIEPLOCOTEPOUG KATAVOAWTEG PE aflomoinon tng {NTnong o AANEC aYOpPEC
Tmépav TNG nUedamnngc.

e Aflomoinon mopwv (resource-seeking internationalization): t0o kivntpo yla
SieBvomoinon edw eivatl n avelpeon kat aflomoinon mopwv mou onavilouv otnv
nuedamn (m.x. opuktol TOPOL), MOPWV XAUNAOTEPOU KOOTOUG (TT.X. EPYATIKO
SUVAULKO XAUNAOTEPOU KOOTOUG) 1 MOPWV PEYAAUTEPNG amodoaong (T.X. EPYATIKO
Suvapuikd vPnAng e€eldikeuong) amo toug SLabEoiuoug evtog Tt xwpag Baonc.

e EkueTtdAAeuon €uvOoIKOTEPOU  emIXElpnuatikol  meplParloviog (favorable
business environment): €dw &vtAoosTal N TEPIMTWON EMXELPACEWV TIOU
SieBvomolovvtal ylia va  oflOTOL|)o0UV  ETIXELPNMATIKEG SLEUKOAUVOELS N
eMeVOUTIKA KivnTpa (investment incentives) 1 mpoodokoUv o€ KAAUTEPOUG OPOUG
A0KNONG EMXELPNUATIKNG dpdaong (m.X. AOyw XapunAotepou mMoALtikol Kivduvou,
KAAUTEPWV TTUOSOUWV K.ATL.).

e JTpATNYLKA TOMOBETNON £vaVvTL AvIaywviotwy (strategic positioning): to kivntpo
yia OSiebvoroinon €dw elvar n  embiwén mpokpipatog Evavilt  AAwv
OVTOYWVLOTLKWVY ETIXELPNOEWV Kal N mpoomabela yio Bepeliwon woxupng 6€ong

EVTOC Hilog ayopadg.
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Zupudwva pe tov Hollensen (2007), ta kivntpa prmopouv va opadomoinBouv oe dvo
HEYAAEG Kkatnyopieg: (a) kivntpa aviidpaong ot alAayég TwWV  OVTOYWVLOTLKWV
ouvOnkwv Tou adopolv efelifelg otnv e€wTteplkd TEPLBAANOV Kal T CUVONRKEC TOU
ETUKPATOUV otnVv ayopd kot (B) kivntpa mpoAndng mou cuvdéesovtal e aAAayEg
OTPATNYLKAG TNG (8Lag TNG EMIXelpnONG e OKOMO TNV KOAUTEPN aflomoincn Twv Mopwv

KAl LKaAVOTATWV TG (Aldypappa 3.1).

Awaypappa 3. 1: Kivntpa dteBvonoinong emxelprioewv katd Hollensen

Kivntpa GV?T?:B?B%%\gJIT% g)\)\ayeg TOU KiviToa TIPOANYING

N 7 N 7

2T0X0I KEPOWV Kal avAaTITUENG TNG ETTIXEIPNONG

Méoeig atmod KIVAOEIG TWV avVTaywVIOTWY

AlooTropd KIvoUvou Kal peiwan e€apTnong atrd yia
ayopd

Mikpd péyebog i Kopeaudg TNG ayopds BAong
EmOupieg/Tapopunoeig TNG avwTaTtng dioiknong

MAgovadouaa mapaywyikh SuvapiksTnTa MovadikoTnTa TTPOoIdVTOG/TEXVOAOYIag

ZATnon ot dieBVEiC ayopéEC AvABEIEN EUKAIPIWY OTO EGWTEPIKO

>16X01 KOOTOUG
2TpOQN TTEAATWYV TNG ETTIXEIPNONG O€ £EvEG ayopEG

AVTIUETWTTION KUKAIKOTNTOG KaI ETTOXIKOTNTAG
TTWANCEWV

OeauikéG/NoUoBETIKEG pubuioelg

AvATTTUEN BIKTUWYV KAl UTTOSOUWY JETAPOPWY &
TNAETTIKOIVWVIWYV

Agiotroinan d1EBVWG KaBIEPWHEVNG ETTWVUHIOG

EyyUtnTa o€ ayopég Tou £EwTEPIKOU

Mnyn: Hollensen, S. (2007), Global Marketing, Prentice Hall, London
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H amodaon ywa SieBvomoinon piag emxeipnong Sapopdwvetal péca amd pia
Sladlkacio BNUATWY TTOU OXNUATIKA UMOPEL VA AMOTUTIWVOVTOL OELPLOKA OTO KATWwOL

Aldypappa, aAAd otnv mpaypatikotnta ev akoAouBoUv TO00 CUYKEKPLUEVO HoTiBo.

Awdypappa 3. 2: Atadikacia Stapdpdpwong dieBvoug otpatnylkig marketing

©€Nou e va mape otig SleBveic ayopég;

\

Y€ TIOLEG XWPEG;

v

MNooco BéNoupe va EUMAAKOUE;

v "

Me molov Tpomo,
Ba elcEABOUE;

v v

Mwg vAomoLloU ue;

v

MNwg eAEyXOUUE;

6Lau0ﬁ¢wvouue TO
marketing mix;

Mnyn: 20vBeon tou ypadovtoc.

Onwg ¢aivetal oto dwaypappa, n AqPn anodaong ekkvel amd tn dapopdwaon tng
opxXIKNG TpoBeong o emixeipnong yia StebBvomoinon. H mpoBeon aut pmopel va
OmMoppPEEL A0 €€ETAON OVTIKELMEVIKWY OTOLXEIWV N amd UTIOKEWEVIK emiBupio /
napopunon tnc¢ Atoiknong (ouvnBwe eival évag ocuvduoopog twv 8U0). INUAVTLIKAG
Baputntag eivalL n €KTUNON TOU KATA TTOOO O OPYOVIOUOG EXEL TNV ETLXELPNOLAKNA
Lkavotnta va urtootnpifel d1ebvn dpaon (m.x. urtapyxouv StaBatpol kepahatakol mopol;

UTTAPXEL TO KOTAAANAO TIPOOWTILKO yia vor avaAdPeL; K.ATL).
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Ztn ouvéxela (A kot mopdAAnAa) tiBetal to gpwinpa mepl TNG EMAOYAG TNG XWPAS
otoxou. ESw elval amapaitntn pio avaluon meplBAANOVIOG O pia €KAOTN €K TWV
duvntikwv emloywv, PBacel twv 6cwv oulntnBnkav oto mponyoUUEVO KedAAalo.

M'evika@, n eTtiAoyn TG xwpog otoxou Paoiletal ota akoAouba kpLTipLa:

e avaAuon tou pakporepBAAAovTOg TnG xwpag otoxou (PEST Analysis),
o yewypadikn / MOATIOTIKN gyyUTNTA,

e QVAAUOHN TWV CUVONKWV TOU QVIAYWVLOUOU 0Tn XWPa OTOXOC.

Otav n emyeipnon kataAnéel otnv emloyn Xwpag, TOTE TO EMOUEVO €PWTNUA TIOU
TiBetal elval oe mowo PBabud embupel kot Suvatal va €UTAAKEL OTO E€yxelpnua
ETUXELPNOLAKA. ATTO TNV amnavtnon efaptatal n popdn dieBvomnoinong mou Ba emAéel
kal BeBaiwg n dtapopdwaon tnG otpatnylkng marketing. Itig emopeveg mapaypadoug,
Ba meplypadolv ol eVOANOKTIKEG HOPPEC emIXElpNUATIKAG SdleBvomoinong, wote va
yivouv avtIAnmtég ol BooikEC €TAOYEG HeETAEU Twv omoilwv pmopel va KivnBel pia
emeipnon, evw ota kepaiata 4 kat 5, 6a avaAuBouv ta mepl otpatnyikng SteBvoug
marketing pe avadopd oto plypo marketing kol o€ YeVIKEG apXEC TUNUATOMOINONG,
OTOXEUONG Kal TomoBEtnong. Metd tnv uAomoinon t¢ otpatnylkng dteBvomoinong mou
EXEL ETUAELEL, N eTUXelpnon TPpOXWPAEL oTNV UAoTmoinor tng kat BePaiwg, oto TEAOG,

€AEYXEL KaL aLOAOYEL TO QMOTEAECUO OE OXEON HE TOUG OTOXOUG IOV E1XE apXLIKA OEOEL.

Oa MpENEL MAVIWG va onUelwBel mwg n Andin tng anddaong yia StebBvormoinon dev eivat
€UKOAN UMOBeon Kal ouxvad TPOOKPOUEL o€ eumoOdla f avtlpetwnilel duoemiAnteg
SuokoAiec. Evlelktikd, ouvnBelg tétole¢ OSUuokoAleg mou KaAeitalt va umepPel n

emeipnon eivat ot €€n¢ (Bradley, 2005; Doole & Lowe, 2008):
(o) AuokoAieg kal epumodLa TTOU CUVOEOVTAL LIE TNV ETILXELPNOLAKA LKAVOTNTA:

e £AAewn eMIXEPNOLOKNAC EUMELpiag yia SteBvomoinon,

e £Aewpn wovol, KOTt@AAnAou Kol MpOBuOoU TPOOWTILKOU Vol UTIOoTNPILEEL To
gyxelpnua tne diebvomoinong (mou moAAEC dopEg polmoBEtel ouvexn Talidla n
Slapovn oto e€WTePLKO),

o £Newpn snadwyv otig EEveg ayopeg 1 SuoKOoALa ETKOVWVILOC pE Touc Stavopuei /
nipopunOeutec / meAdrteg,

® UN wovh Tapaywylkn Suvapkotnta mou Ba UmopoUoE va avtamokplOsl otn
{ntnon tng aAAodamng,

e avemapkn i6la kedpalala N aduvapia LkavAg xpNUAtodOTNOoNG TOU EYXELPNUATOG,

e petadoplkd KOOTN Kal SUCKOALEC amoBrikeuong Kal Slakivnong Twv mPoioviwy.
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(B) AuokoAieg kat epnddia mou cuvdéovtal pe eAAelppata mAnpodopnong:

® QWVETIAPKN YyVWON TwV ayopwv Tou eEwTeplkol 1 SUCKOALO CUYKEVIPWONG TWV
anopaitnTwy oTolXelwv yUauTeg,

e Qvemapkn yvwon Twv SIKTuwv Slavoung Kal epmopilag otnv aAhodamn,

® QVEMAPKNG YVWON TWV MPOTIUACEWY KOL AVOYKWY TWV KATAVOAWTWY OTn Xwpea
otoYo,

® QWETIAPKNC YVWON TWV LECWV ETIKOLVWVLIAC Kal TpowBnong otn xwpa oTtoxo.

(v) AuokoAieg kot epmodia mou cuvEEoVTaL LLE TO TIOALTLKOOLKOVOULKO TtepLBAANOV:

o TriepimAokeg Sladikaoieg¢ adelodotnong kot Ueyalog Babuog ypadelokpatiog
oTnNV ayopa otoxoC,

o £AAewpn otnpLEng amnod MAEVPAG TNG XWPOCS OTOXOU N TNG Xwpog Baong ot eninedo
SleUKOAUVOEWV Kal TAnpodopLwy,

e OUVOANQYUQTIKEG SLOKUUAVOELS O TEPLUMTWON TOU N XWPa OTOXoG OlobEtel
SladpopeTiko vouloua,

® QVTIUETWILON TNG OoPBeBalOTNTOG TTOU OCUVOEETAL HE TIOALTIKI) KOL OLKOVOMULKN
ootadsLa,

® TIEPLOPLOUOL EUTOPIKWY OUVOAAQYWV (T.X. TIOOOOTWOELG) Kol OSaouOoAoyLKA

KOOTN.

(6) AuokoAieg kot eumddLa Tou CUVSEOVTAL JIE TOUG OVTAYWVLOTEG KOL TOUG TIEAATEG OTNV

ayopd otoyo:

® QVTAYWVIOUOC OO AAAEC ETILYELPNOELG OTNV AyOpPA OTOXO,
e SladopeTik Xprion TwV MPOIOVIWV 1 TWV UTINPECLWV OTNV ayopd OTOXO,
® QPVNTIKOL OUVELPUOL/TIPOSLOOECEL TwV TEAATWYV EVOVTL  OUYKEKPLUEVWV

TPOIOVTWY N UTNPECLWV 1 EVAVTL TNE Xwpag Baong.

Onwg yilvetal ¢avepd, n EMITUXNC OVILLETWILON TWV WG AVw SUOKOALWY, CUVLOTA
QUTOULTNTLKA AOKNoN Kol MPOUMOBETEL CUCTNUATIKOTNTA, ETULXELPNOLOKN ETOLUOTNTA KOl

KOAALEPYELOL LKOVOTATWVY TIOU oUuXVA UTtepBaivouv TIC duvatotnteg pilag HLKPOTEPNC

eMXeipnonc.
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3.2. Mop@£¢ emELpNUATIKIG Ste@vomoinomng

Otav And6n n andédaon ya StebBvomoinon kal emAeyel N ayopd OTOXOC, TO EMOUEVO
Kplolwo epwtnua sival mota popdn Ba AdBel n emyepnuatikry dieioduon. Q¢ mpog
TOUTO, Ol EMLXELPNOELS €XOUV va €eMNEEOUV avApECO Ot Uia Oelpd €VOAAAKTIKWV
Hopdwv, KABE pia ek TwV omoiwv SLaBEtel coBapd MAEOVEKTAUATA KoL LELOVEKTAUATA

(Araypappa 3.3).

Awaypappa 3. 3: EvoAaKTIKEG LOpdEG ETUXEPNUATIKAG dleBvomoinong

N

'/
' Eicodo¢PBdoeimyéongd ApeonEévna
i E§aywyécdexporting)? Awkad-xpnona (Relationship@ased? EnévSuon{Foreigni
E Entry)a Direct@nvestment)2
\
\ 4
Y A 4 [ \ ( )
( N\ r 2
Apeonm NapaywyiBaoe Kotvcc‘tpaiuxmomt
(direct) Licensingf cupBohaioudContract? enture)C
\_ J Manufacturing)® \. /
\ </ e \
4 )
( 1\ Y,
’ - E JqACquisiti
Eppeoniindirect)d Franchising® s N §ayopaffiAcquisition)
\_ J/
\_ / )
TtpatnywkécEuppayiecd | )
(Strategicihlliances)d EnévSuonEk@oudinSevogh
(Greenfield)&
g /L )
( )
AvToAaKTKOE pndpLol
(Counterrade)&

\_ J

Mnyn: ZUvBeon Tou ypadovtog

ITlC emopeveg Tmapaypddoug Tmeplypddovral  kal aflodoyolvial oL HopdEG

ETXELPNUATIKAG SleBvomoinong:

3.2.1. EEaywyéc

Mia emyeipnon mopaywyng mPoIOVIWY ToOU AE£lToupyel otV  eyxwpla  oyopd
OVTIHETWITIEL £va Oplo w¢ TIPOoG T duvatotnta dtabsong Twv MPoIoVIWY TNG, TO OTolLo
npoodlopiletal and to PEyeBOg TNG ayopdc Kol To €minedo avtaywviopoU O QUTH.
EMopEVwG, TIPOKELMEVOU VA CUVEXIOEL VOl OVATITUCOETAL KoL €POCOV TO EMUTPETEL N

mapoaywylkn tng Suvaukotnta, n enxeipnon avalntd tpomou¢ Swabsong Twv
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TPOIOVIWV TNG EKTOG cuvopwv. H avamtuén e§aywykng dpdong amotelel pia amnod Tig

TIPWTEG ETUAOYEC, KABWG EVEXEL OXETIKA UIKPOTEPO KivOUVO Ot Ox€on He AANEC LOPDEC

ETUXELPNUATIKAG SleBvomoinong, mpolmobétel pikpotepn OSéopeuon kedpaiaiou Kot

npoodEpel ™ duvatotnta dbsong Tou MAsovAaouaTog TG mopaywyng (Baack et al,
2018; Doole & Lowe, 2008; Bradley, 2005).

Ta mAeovekTApoTa Twv e€aywywv eival ta €€NG:

Tayutepn Sleloduon otnV ayopd OTOXO KAl OUECOTEPN OVTOTOKPLON OTNV EKELOE
{NTnon twv mpoloviwy, Kabwg n etaywylkn dpaoctnplotnta dev mpoarmnattel
(ouvnBwg) Vv avamtuén véwv Sdiktuwv Slakivnong Twv mpoidvtwy, oUTE TNV
QVATTTUEN VEWV TTAPAY WYLKWV LOVASWV.

Amoduyn KOOTOUG EYKATAOTAONG OTNV ayopd OTOXO, UTO TNV €vvola OTL N
mapaywyrn Twv mpoiloviwv cuvexilel va yivetal oe HovAdeG Tou Aettoupyolv
otnv ayopad Baonc.

XaunAotepn availnyn kwduvou, kKabBwg Tuxov amotuyio pmopel o eUkoAa va
OVTLUETWIILOTEL He ammAn mavon NG e€aywyLlkng SpaoctnpLotntag.

Eukatpla Stepelivnong ¢ £€vng ayopag Ko amokKTnong EUNELpiag, XpRowng yla
KALLAKWON TNG ETXEpnUatikig dteBvomoinong kat evéexopévwg Slepelivnong

Twv SuvatotATwy yla AAeg popdeg dieioduong.

Tol HELOVEKTA AT TWV EEQYWYWV Elvat:

Metadoplkd KOOTN TIOU UMOpPEL va EMLBAPUVOUV CNUAVTLKA TNV TEALKN TLU TOU
TPOIOVTOG KAl EMOUEVWE VA HUEWWOOUV TNV EAKUOTIKOTNTA TOU Yyl TOV
katavaAwtn, Wlwg av n ayopd otdxog eival yewypodlkd amouakpUoUEVN oo

™V ayopd Baong.

ExkBeon o€ ouvaAAaypaTIKOUG KwwOUvoug, €dv kal edooov n  e€aywylkn

Spaotnplotnta adopd ayopeg pe SladopeTikd VOULoUA.

MNpookpouaon oc SacpoAOyLlKA eumodia: Aaopog sival €18IKOG KPATLKOC POpOG
mou emBArAeTal ota Sladopa EUMOPEVHATA KATA TNV ELOAYWYH 1N €€aywyn TOUg
Kall XpNoLUeVEL wg (i) Tapelako €0060 yla To KpATog Kal (ii) TpooTATEUTIKO UECO
UTIEP TWV NUESOMWYV OPAYWYWVY, UTIO TNV £vvola OTL N €MBOAR Saouwv OTLG
EL0AYWYEG UIMOPEL VO ATIOOKOTIEL OTNV TPOOTACIO TNG EYXWPLAG TTAPAywynNG Kol
™V  amoduvauwon TNG AVIAYWVLOTIKOTNTOGC TwV  &EVwv  TPoilovVIwv.
JUYKEKPLUEVOC Saopog KoAsltal ekeivo¢ o omolog emiBalietal ava povada
€loayopevou mpoiodvtog (m.x. 1 EUR og kABe MOUKAULO0 ELCOYOEVO ATIO TN XWwPa

X) kat ad valorem 8daouog ekeivog mou emBAAAETAL WG TTOCOOTO TNG aflag TWV
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EloayopevwY Tmpoloviwy (mx. 25% O6aocudg otnv ala Twv ELCOYOUEVWV
autokivnTwv).

e [lpOoKkpouon o€ MaPA-SACUOAOYIKA €UTOSLA, €K TWV OMoiwv ta MAEoV cuvion
elvat: (i) oL moocootwoelg oTIg elcaywyEC (Import quotas) fAtol o MpokaBopLopoG
TOU OYKOU TWV ETUTPEMOUEVWY ELOAYWYWV EVOC TIPOIOVTOC OO GUYKEKPLUEVN
xwpa, (ii) ot €éAeyxol ouvaAddayuatog (Exchange controls) rtotL oL meploplopol
otnv €kdoon OUVOAAAYUATOG HE OTOXO TNV TIOPEUTIOSION  EUTIOPLKWV
ocuvaAlaywv pe Tnv aAhodamn, (iii) ypadelokpatikd epmodia (administrative red
tape) mou ocuvdéovtal pe SLOOIKOCIEG OL OTIOLEG ATIOCKOTIOUV VA AELTOUPYOOUV
QTTOTPEMTIKA yla TNV €l0aywyn Mpoloviwyv anod tnv alkodamn, (iv) e€aywyLkeg
erudotnoelg aAMwv xwpwv (export subsidies) ntol otAplEn Twv SIKWV TOUG
e€aywyEwVv HE TPOMO Mou voBelel tov eAelBepo avtaywviopod, (v) dumping,
dnAadn texvntn 61abson twv MPoidvtwv piog xwpag ot debveic ayopég oe

XOUNAOTEPN TN IO TNV TN SLABE0TC TOUC OTO ECWTEPLKO TNG XWPOAC.

H efaywywkn 6pdon umopel va eivat apeon, 6nAadn va avoAndBel s€olokAnpou
ETUXELPNOLAKA Ao TNV (Sla tnVv (Sla tnVv emixeipnon xwplc mapéuPBacn tpitou n va eivat
€upeon, dnAadn pe tn dtapecolapnon AAAwv (ouvnBwg e€aywylkég eTalpleg), oL omoiot
avalapBavouv va eéaodalicouv tnv Slakivnon kal mpowbNon Twv MPOIOVIWV OTIG
€éveg ayopeG. To MAEOVEKTNUA TNG AMEoNC e€aywyng glval n Statipnon PeyalUTtepou
SLaXELPLOTIKOU gAéyxou et TnG Stadikaciag. Ao tnv aAAn, n éupeon e€aywyn SlabEtel
TO TIAEOVEKTNUA TNG ULKPOTEPNG ETLXELPNOLAKAG EUMAOKNAG KAl Apa Tou XapunAotepou

kootou¢ (Kotler & Armstrong, 2010).

3.2.2. Aitkaioypnon

H Swkawoxpnon (licensing) amoteAel pio cupdpwvia pe tnv onoia to éva pépog (licensor)
napayxwpel oto dAlo (licensee) to dikailwpa va mapayel kal va Slakvel mpoiov tou
MPWTOU, UE aviaAllaypa kamoiwa apolfn (royalties). Mo mapadeiypa, pia Bopnyxavia
OTTOPPUTIAVTIKWY UTIOPEL VA TTOpaXwPnOoEL o€ avtiotown PBlopnxavia Tpitng xwpag To
Slkalwpa va TapAyel KAMOLO amod T TPOIOVTA TNG, OUCLAOTIKA TIWAWVTIAG TNV
TEXVOYVWoia mapaywyng tou. Mia mo bk aAAd cuvnBng popdn tou licensing, sivat
to franchising oto omoio o franchiser oxtL povo napaywpet (Evavtt apolBng) To dikailwua
mapaywyng (N akopa kot to Sikalwpa xprioncg tTng EMwvUHiog Tou), aAa kot entBalet

ouoTnPoUG KAVOVeG Kal tpodlaypadég mou deopevouv tov francisee (Sherman, 2011).

Ta mAeovekTApata TG Sikaldxpnong eival:
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MkpO KOoTOG eEMEVOUONG yLa TOV TtapaxwpenTr, Kabwg to KOoTtog avahappavetal
amo ekeivov mou Aappavel tnv adela.

Avvatotnta taxelag el0odou o€ pia ayopa.

AvaAndn XapnAOTEPOU  ETUXELPNUATIKOU plokou, UTO TNV €vvola OTL O
napaxwpntng dev deopevel KEPAAALO KoL TUXOV QTOTUXLO TOU EYXELPHUATOC eV

TOoV {NULWVEL XPNUOTIKA.

Ta pelovektnuata Tng dikatdyxpnong ivad:

Meploplopévn duvatotnta Slaxelplotikou eAéyxou oto licensing kal kivéuvog
$Bopag tn¢ emwvupiag oto franchising Adyw kakwv pakTikwv Tou franchisee.
Anploupyla VEWV aVTOywVLOTWY, UTIO TNV €vvola OTL eKElvog Ttou AapBAvel Tnv
adela pmopel SuvnTikA va a€LOTIOLOEL TNV KEKTNUEVN TEXVOyVwaoia oto pPéANoV
ue Sladopoug TpoémMoug un enwdeleic mpog tov mapoaxwpnth. (Mpodavwg o
KIvOUVOG aUTOC eTXELpEiTAL VA amooofnBel pe VOULKEG PATPEG TTOU KaBlotouv
€va TETolo evOeXOEVO, SUOKOAO).

IXETIKA TIEPLOPLOLEVO OLKOVOULKO OPEAOC yLa TOV TOpaXwPnTH.

Kéotog eukalplag ylwa tov mopaxwpnth, Kabwg amokAsiovtat GAAoL Tpomol

Sleiobuorc tou otnv ayopa.

3.2.3. Eioco8o¢ BaceL oxéong (Relationship based entry)

MNépav ¢ Skaldxpnong, SU0 N TMEPLOCOTEPEC ETIXELPNOELS UMOPOUV vo. cuvayouv

ouudwvieg ouvepyaociag 1 avrtalhayng oe OleBvég emimedo. OL ocuudwvieg auTEG

AapBadavouv cuvnBwe pia and T e€ng tpelg popdeg (Baack et al, 2018; Doole & Lowe,
2008, Kotabe & Helsen, 2019):

(a) Napaywyn péow ocupPolraiou (Contract Manufactoring): Mia emniyeipnon avaBétel

NV mopaywyn tou mpoiloviog tng o€ aAAn, dlatnpwvtag OUwE UTO Tov EAEyXO TNG TO

marketing tou mpoiovrog (Jakovicic, 2013). H popdn autn eival apketd ouvnOng ta

televtala xpovia otic Slebveic ayopEg, e UEYANEG ETUXELPNOELG OTwG N Apple kat n

Nike va avaBétouv oe emixelproels mou ouvnBwe Bplokovtal eykateotnuéveg otn NA

Acla, TNV mapaywyn Twv Kvntwv tThNAedwvwy A Twv abAnTikwy eldwv avtiotoya.

Ta Baoikd MAEOVEKTLATA TN TOPAYWYNG LECW cupBoAaiou eival:

AmntaAAayn oo To KOOTOG KATACKEUNC LOLOKTNTWVY MOPAYWYLIKWVY LOVASWV.
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e Emloyn ouvepydtn ava nepintwon Bacel kpitnpiwv KGoToUG/ToLOTNTAG.
o [apdkapn eunoplkwy (Sacpoloykwy 1 mopadacpoloykwy) epnodiwy.
e AmoaAAayn oo VOULKOUG TIEPLOPLOUOUGE LECW TNG LETAPOPAC TNG TOPAYWYNG OE

XWPEG TL.X. UE AlyOTEPO auaotnpn neptBarAoviikr vopobeaoia.
Ta pelovektnuata givat:

e Amouoia SLaXELPLOTIKOU EAEYXOU ETTL TNC TAPAYWYNC.

e Anuloupyia e€aptioewv amo ekelvoug TTou avaAapBavouy TV mapaywyn.
e Kivduvog kaBuoteprioewyv, AaBwv ) TOLOTIKWY EKTTTWOEWV.

e AVTIUETWTILON {NTNUATWYV TTOU ATTTovVTaL TNG NOWKAG (T.X. Katamdtnon

EPYACLOKWV SIKOALWUATWY o€ eTxelpnosts tng NA Aciag).

(B) Ztpatnyikéc ouppaxieg (strategic alliances): Mpokettal yla cuvepyaoieg avapeoa oe
ETUXELPNOELG amd OLAdOPEC XWPEG HME OKOMO TNV aviallayr TEXVOYVWOLAG, TN
Stapopdwon OSiktiou 1 TtV amd kool avaAnpn Kamowv OpaoTtnploTATWV.
XapaKTNPLOTIKO TTapAdeLlypa eival cuppoyieg otov KAAdo Twv agpopeTadopwy, OMwWE N
Star Alliance otnv omoia cuppetéxel n United Airlines, n Air New Zealand kot 6ekadeg
aA\oL aepopetadopeic koL n omola xpnowlevel w¢ Siktuo ywa TV avtaAiayn
mAnpodoplwyv yla MINCELS, OSlapopdwon TPOYPAUUATWY YL TAKTIKOUG TEAATEG,
OUVEKUETAAAEUON TOpwv Baoel oxéoewv avtoaAlayng K.Am. OL kUplot Adyol yla Toug
omoilou¢ SU0 1 TEPLOCOTEPEC ETUXELPNOELG UMOPel va cuvapouv pia otpatnyikn
ocuppoaayia eivat ol €€ng (Tjemkes et al, 2017):

e Juvaflomoinon mMOpwvV Kot LKAVOTATWY HETALY TWV OTPOTNYIKWY CUMUAXWVY,

e AvtaAAayr mAnpodopLwyv Kat SLaHOLPAoHEG TEXVOYVWoiag,

e Avamtuén olkovouLwv KAipakag,

e KOAUTEPN QVTLUETWIILON TOU OVTOYWVLOUOU.

(y) AvtaAAoktikd eumoplo (counter trade): Adopd otn Slacuvdeon slcaywywv UE
efaywyeg, mou odnyel oe ameuBelag avralayn mpoidvtwv. Av kol ToAaldotepa
ouvnBoTav wg paktiki SleBvoug epmopiou, Ta teAevtaia xpoévia padAov omavilouv oL

TIEPUTTWOELC XPHONG Hiag TEToLag popdrc ouvaraywv (Martin, 1996).
Ta MAgovekTApOTA Elval:

e AmaAAayn amo to cUVOAAQYUATIKO Kivouvo.
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e Auvvatotnta anevBeiag cupdwviwy, XWPLG TN CUUUETOXN HECATOVIWV.
Ta pelovekTipoTa givat:

e [lePLOPLOTLKOC TPOTIOG CUVOAAOYWV.
e Nouikol meploplopol, KaBwg apKeETEG XWPEG SEV ETUTPEMOUV TNV AOKNON

QVTOAAQKTIKOU gumopiou yia ¢opoloylkoug 1} aAAoug Adyoug.

3.2.4. Apeon &€vn emtévduon

JUpudwva pe oplopd tou Maykdopou Opyaviopol Eumopiou, Aueon Zévn Emévéuon
TIPOKUMTEL OTAV EVAC EMEVOUTHC TTOU EXEL TNV EOPA TOU OE KATTOLX XWPX OTTOKTEL EVA
TIEPLOUOLAKO OTOlYE(O O€ Kamola aAAn ywpa e tnv npodeon va to Staxelptotel (World
Trade Organization, 1996). H mpoBeon autr yla Slaxeiplon Tou EPLOUCLAKOU GTOLXELOU
glval pla and tig Bepehiwdelg StadopEg mou Slakpivouv TIG AUETEC EEveG emevOUOELG
amno Tig enevluoelg xaptopuAlakiou mou adopouv TOoMoBETNON o LUETOXEG, OLOAOYA Kal
AOUm@  XPNUOTOOLKOVOUIKA Tipolovia oe  &€veg oayopéC. Evw oL  emevdUoELg
xoptopulakiov adopolv povo petadopd kedpalaiou, ol AUECEC EEveg emevOUOELG
ocuviotavtal otnv PeTadopd €VOC TOKETOU TEPLOUCLOKWY OTOLXEIWV N evlldpecwy
ayaBbwv, to omoio meplhapPavel kedpdAala, SLOKNTIKA KOL OPYAVWTLKY EUTELPLA,
texvoloyia K.Am. Emiong, mpénel va onuelwBel 6tL n avaAnyn plag aueong enévéuon
010 e€WTePIKO dev ouvenmayetal LeTABOAEC LOLoKTNOLOKOU KOBeoTWTOC, KABWC 0 EAeyX0G
Twv anodpdcewv avadoplkd PE TN XPRoN TwV UETADEPOUEVWY TTOPWVY TTAPAEiIVEL oTa
XEpLa Tou €MeVOUTA Kal TAVTWE EVIOC TNG emevdlouoag SLoknTKAG Llepapxiag (Moon,
2015).

Onwg eival mpodaveg, pia emévbuon oto eEWTEPIKO CUVETIAYETAL AUENUEVO KOOTOG Kall
OVTIUETWTILON TTARBOUG ETIXELPNOLAKWY TIPOKANCEWV (OTIWG yla TTAPASELYUA N AvVAYKN
yla TIPOCAPOYH OTLG OLKOVOWLKEG CUVONKEG TNG Xwpag urtodoxng, otn vopobeoia K.ATL).
Ma molo Adyo Aouov pia emixeipnon emBupel va avaAdfel to auénuévo autod KOOTOG
ovTi vo TIPOTLUAOEL pio TIOALTIKY avamtuéng e€aywylkng dpaaong, MwWANCELG TEXVOAOYLOG
N emevduoelg otnv nuedarr; Ot kupLot Adyol mou wBouv otnVv KateLBUVON TWV AUECWV

Eevwyv enevbloswy, eivatl oL €NG:

o KoAUtepn alomoinon Twv AUAWV TIEPLOUCLAKWY OTOLXELWV piag emixeipnong,
OTIWG N EMWVULA Kal N TExVoyvwaoia g
e Evowpdtwon mAeovekTnuAtwyv TtomoBeoiag kot kaAutepn aflomoinon Twv

SL0BECIUWY MOPWV 0TNV ayopa GTOXO.
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e KaAUTtepn avtamokpLon OTLG TIPOTLUAOELG TWV EEVWV KATAVAAWTWV.

e Avantuén amOTEAECUATIKOTEPOU OSIKTUOU TWANCEWY, UTO TNV €vvola OTL N
HEYQAUTEPN €yyuTNTO HUE TOUG MpounBeutég, e€oodalilel KaAUTEpOUG OpOUG
Slelobuoncg og pia &€vn ayopa.

o Ynepmndnon SaopoAoYIKWY 1) TAPASACUOAOYIKWY EUTTOSIWV.

e Avamntuén olkovouLwV KAHaKAG HECW TNG KaBeTomolnon TN mopaywync.

e EukoAOTepn pooPacn og MOANATIAEG TINYEC XpNUATOdOTNONG.

e Emblwén peylotomoinong twv KeEPOSWV KOL TNG OLKOVOMULKAG LOXUOG TNG

ETXElPNONG 0TO CUVOAOD TOU EVPOUG TNG TTAPAYWYNG TNG dpaoTtnpLloTNTAC.

H aueon €€vn emévbuon pmopel va AdPeL TpeLg SLaKPLTEC LOPDEG:

(o) Kowompatio (Joint Venture): amoteAel tnv oUumpaén SU0 1 TEPLOCOTEPWY
ETIXELPOEWV OL OTOLEG SNUIOUPYOUV Hia VEQ eTalpeia, SLATNPWVTAC TOCOOTA ETL TOU
HETOXIKOU KedaAaiou tng (Yan & Luo, 2016). KATOLEG XWPEG UTOXPEWVOUV OUTWG
AA\WC TIG ETXELPNOELG TTOU BEAOUV va el0EABOUV OTNV ayopad TOUC VO XPNOLULOTIOLOOUV
TOTILKOUG OUVEPYATEC UTIO oPdr) KATIOLOG KOLVOTIPAELAC, EVW O€ KATIOLEG TIEPLTTTWOELG, N
ouumpafn HE TOTUKEG ETIXEPNOELS amoteAel mpolmoébeon yw TNV  mopoxn
OlEUKOAUVOEWV OmO TO KPATOC 1 Yyl CUMPETOXN ot dnuoowa €pya. H ouvayn
Kowormpagiag pe pia tomkn emxeipnon kat 6n Kataflwpévn otnv ayopd otdxo Umopel
va wPeANOEL onUaAvVTIKA TNV veoildpubeioa etalpeia, evw Kol 0 O0pouc SnUooLag
ELKOVOG, ATOSELKVUEL EUMLOTOOUVN OE TOTUKOUG ETUXELPNUATIEG KOL €TOL UELWVEL TIG
TOAVOTNTEG TO ETUXELPNUATIKO oXNUa va BewpnBel E€vo cwua oTnV TOTIK OLKOVOLia
(Matthews, 2001). H kowormpaia UMOpPEl va OMOOKOMEL HOVO OE OUYKEKPLUEVO
ETUXELPNUATIKO OTOXO TL.X. YL TNV KATAOKEUN €VOG Snuoclou €pyou N va PooBAENEL o€

pio o pakpa cuvepyacio Onwe .. n Sony Ericsson.

(B) E€ayopa (acquisition): Edw n eloodog oe pia véa ayopd MPAYUATOTIOLETAL LECW TNG
omoKINOoNG Miag udlotdpevng emixeipnong. H otpatnylk autr TPOTIHATAL Omo
moAuebvikég Tou SlaBétouv peyala kedpaAatakd Sabcowpa. Méow tng e€ayopdg
ETTUYXAVETOL Yypryopn €ioodo¢ otnv ayopd, aflomolovvtal udlotapeva Siktua
Slavoung Kal mwAnong, evw umapxel nén €towuo meAatoAoyelo (m.x. e€ayopd tou OTE

kat vuv COSMOTE, amo tnv Deutsche Telecom). e kAddou¢ pe upnAd Babuod
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OVTOYWVIOHOU, ETUXELPNOELG ETUAEYOUV TN OTPATNYLKR Twv €fayopwv yla va
armaAlayouv amd ev SUVAHEL AVIUTAAOUG 1 va €VIOXUOOUV TN oTpaATnylk B€0n Toug

otnv ayopd (Kumar & Sharma, 2019).

(y) Emwelpnon ek tou undevog (greenfield investment): Mpoketat yla €€ apxng
Snuoupyla emixelpNUATIKAC pHovadog oto efwTteplkd (Buyatplkig), HE Xpnon Twv
kepohalwv TNG UNTPLKAG emixeipnong. Mpotwudtal wg Avon otav &ev umdpxouv
KATAANAEG/SLaO€aLUEG ETIXELPNOELS TTPOC €0YyOpA OTNV AyOoPd OTOXO N OTAV amatteital

n dnuoupyla ek Tou UNdevog piag Buyatpikng yLa TEXVLKOUG AOYOUG.

FEVIKA, TA TIAEOVEKTAMOTA KoL TA MELOVEKTAHATA TwWV AUECWV EEVWV €MEVOUOEWVY,

ouvoyilovtal otov akdAouBo MNivaka:

Mivakag 3. 1: MAEOVEKTAMOTA KOL LELOVEKTLATO AUECWYV EEVWV EMEVOVUCEWV

MAeovekTApOTa MelovektTripata
*  MAAPNG SLaXELPLOTIKOC EAEYXOG * Meyadlo kdotog emévduong
*  XapnAotepo KOOTOG MAPOXN G TWV *  AvaAnyn vdnAiou
TPoiovVTWY otnv aAlodamr ayopd ETIXELPNUATIKOU ploKoU
*  Ynepnndnon Sacpoloyikwy *  MeyaAUtepn ékBeon oe
eunobiwy TIOALTIKEG Kal (e€wyevelg)

«  MPOCAPLOYH OTIC TOTUKEC OLKOVOULKEG ETULOPAOELG

dLattepoOTNTEG

*  KoAUtepn umootnplen tng

EMWVU HLAC

Mnyn: 20vBeon tou ypadovtoc

Otav pia emxeipnon avohapBavel aueoes EEveg emevOUOELG, LETATPETETOL O SLEOVIKN
A moAueBvikn. Mo ouykekplpéva, dleBvikn emxeipnon (TNC —transnational corporation)
KaAeltal ekelvn mou avnkel €€’ oAokAnpou oe kedbdAala TG xwpag Baong, alAd ot

BuyaTplKEC TNC UMOpPOUV va eival eykaTeoTtnUeveg ot Sladopeg Xwpesg umodoxnc.
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MoAvebvikn emixeipnon (MNC — multinational corporation) kaAeital ekeivn mou avrkel
O€ ETOXOUG TIOAAWY XWPWV KaL AVATTTUCOEL ETILXELPNUATLKNA TIAPOUCLA 0TI XWPEG AUTEG
N KoL O€ TPITEC XWPEC, EYKABLOTWVTAC BUYATPLKEC. ZUEPQ, N OLKOVOULKI LOXUG LEYAAWV
moAuebvikwv (o€ OpouC XPNUATLOTNPLAKAG aflog | OUVOALKOU €TACLOU KUKAOU
epyaotwv) unepPaivel to AEM mMoAAWV XwPWV TOU KOOUOU, YEYOVOG TOU TIG Kablotd
dlaitepa  LOXUPOUG KAl ONUOVTIKOUC TIOKTEC OTO TIOYKOOULO  ETILXELPNUATIKO

nieplBaiov.

Mivakag 3. 2: MeyaAUtepeg MOAUEBVIKEG BAOEL XpnUATIOTNPLAKNAG atiag, 2019

a/a Etaipia ‘ESpa KAadog NwAnocelg Képén Zuvolo Xpnuatio
(610.80A.) | (610.80A.) | meplouci TNPLOKN
og agio
(610.60A.) | (610.80A.)
1 Industrial and Kiva XPNUATOTILOTWTIKA 175.9 45.2 4034.5 305.1
Commercial Bank
of China
2 JPMorgan Chase HMNA XpNHOTOTLOTWTLKA 132.9 32.7 2737.2 368.5
3 China Kiva XpNUATOTLOTWTIKA 150.3 38.8 3382.4 225
Construction
Bank
4 Agricultural Bank Kiva XpNUOTOTUOTWTIKA 137.5 30.9 3293.1 197
of China
5 Bank of America HNA XPNUATOTLOTWTIKA 111.9 28.5 2377.2 287.3
6 Apple HMA Texvoloyia 261.7 59.4 373.7 961.3
7 Ping An Insurance Kiva AodaAloTika 151.8 16.3 1038.3 220.2
Group
8 Bank of China Kiva XpNUOTOTUOTWTIKA 126.7 27.5 3097.6 143
9 Royal Dutch Shell | OA\avé | Evépyela 382.6 23.3 399.2 264.9
la
10 Wells Fargo HMNA XpNUOTOTOTWTLKA 101.5 23.1 1887.8 214.7

Mnyn: Forbes Global 2000 (2019)
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Epwtrioeic katavonong tpitou kepadaiou:

1.

MNa mowug Adyoug upia emuixeipnon Mmopel va emOLWEEL TNV EMEKTAON TNG
6paoTNPLOTNTAC TNG EKTOC TWV EBVIKWV OUVOPWV;

AnaplBunote toug Pactkoug KvdUVoUuCg Tou cuvemayetal n avainyn &iebvoug
ETUYELPNUATIKAG Spaon .

Je TOLlEG XWPEG ouvnBwC otpédovtal oL eAANVIKEG emIXelpAoELg; Mo molo Adyo
ETUAEYOUV TLG OUYKEKPLUEVEG XWPEG;

Moleg eivat oL Packéc popdég emyelpnuatikng OSiebvomoinong Mowa Ta
TIAEOVEKTHOTA KL TIOLOL TAL LELOVEKTHMATA P0G EKAOTNG €€ QUTWV;

Ol nepLoocoTepPeG MOAUEBVIKEG onpepa tpogpyxovtal amno TG HMA kat tnv Kiva. MNoco
€UKOAO e€lval yla pilo emixeipnon amd UIKPOTEPN ayopd Vo UETATPOTEL OE

noAueBvikn; Ma moto Aoyo;
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4. Evépyereg AieOvovg Marketing

2KOmO¢ Tou Kepadaiou

210 tétapto kepahalo meplypadovrtat ol dtaotaocelg tou SleBvoug piypatog marketing
(mpoidv, TipoAdynon, mpowBnon, tonobeaia) pe avadpopd OTIC EMUEPOUC TTAPAUETPOUG
toug. Emiong, oulnteitar 1o SIANUUa HeTOEU TUTOTOINONG KOL TIPOCAPUOYNG KoL

avadépovtal oL AdyoL yla Toug omoioug ival mpoTiuntéa n Kabe emAoyn ek Twv dvo.

MNpoobokwueva amoteAéouata
Metd tn pelétn tou kedaAaiou, o/n avayvwotnc/tpla Oa eival os Béon va:

e avayvwploel TG Baoikég Slaotaoelg Tou piypatog marketing o€ SieBveg emimedo,

e avtiAndOel TIg MapapéTpoug Mou cuvdEovtal Pe KABe pla K TwV TECCAPWV
Slaotdoewv Tou SleBvoucg piypatog marketing,

e oavayvwpiloel kot aAAeg Slaotdoelg (mépoav Twv TeECOAPwWVY PBaolKwv) O O,TL
oadopa TNV MEPIMTWON TWV UTINPECLWY,

e avtiAndOel Tn onuacia Tou SIAAUUATOC HETOED TUTIOTIOINONG KOL TIPOCOPOYNG

KOl TOUG AOYyOoUG TToU WBOUV TLG ETIXELPNOELG OTN Wia i} TNV AAAN emiloyn.

NE€elc kAelbia

e Miyua marketing (mpoiov / twun / mpwOnon / tonoBeoia)
e Enwvupuia

e Afla emwvuplog

e AvoyvwpLlolpotnTa EMwvVuiag

e  TUOAOYLOKEC TIOALTIKEC

e  Miyua enikowvwviag

e MNpocapuoyn

e Turmomnoinon
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4.1. AteOvég Miypa Marketing

To plypa marketing (marketing mix) amoteAel yia évav opyaviopo, BepeAwdeg epyaleio
epapuoyn¢ NG otpatnywkng marketing kat odnyo ywa tnv e€eldikevor) ¢ o€
OUYKEKPLUEVEG SlaoTAOELG Spaong. Itnv mo amAn kot dtadeSouévn popdr Ttou, TO
epyaleio anoteAeital and T€ooepa oTOLKELA: TO TPOIOV, TNV TLUN, TNV MpowBnaon Kat TNV
tonoBeoia (Constantinides, 2006). Xto 61eBvég marketing, ta Técoepa autd otolxeia
HeTaBallovtal Kal epmAoutilovtol MPE TOWKIAOUG TPOmMoug, kKabwg kaAolvtal va

avtanokplBouv o€ 1o CUVOETEG AVAYKEG.

Ita unokedaAala mou akoAouBoUv yivetal meplypadr) TwV OTOLKEIWV TOU HIyUOTOG

marketing pe éudaon otn dLebvr) Tou otdxeuon, aAAA KAl XpHoN MAPASELYUATWY.

4.1.1. Ilpoiov

To Mpoiodv (Product) adopd ota XopakTnPLOTIKA TOU TTPOCPEPOUEVOU QVTIKELUEVOU 1)
¢ umnpeoiag mou diatiBetal. To Mpoidv amoteAeital anod Tpelg SLACTACELS: TO KUPLO
Tpoiov (core product) mou mpoodiopiletat and to GUCIKA XAPAKTNPLOTIKA TOU (OTwG TO
oxnua, to Héyebog, n olvotaon, TO XPWHA, N CUCOKeEuaola, N EMWVUMIA K.ATL), TO
enavénuévo mpoidv (augmented product) mou avadEpetal otV LKAVOTNTA TOU Vo
LKOVOTIOLEL PE SLOKPLTO TPOMO Hia avaykn Kol To oUVOALKO Tipolov (total product) mou
nepllapBavel to oUVOAO NG eumelpiag  marketing mou  amoAaufdavel o
KATAVOAWTAC/XPAOTNE TOU TPOLOVTOG (OMWE To KUPOC IOV EVOEXOUEVWCE TOU TPOoodideL
N KOTOX TOU TPOIOVTOC, N EUMLOTOCUVN TIOU TOU €UMVEEL, N adoociwon mou Tou
KaAALEPYEL, N euxapiotnon mou cuvodelel T xprion tou K.AT.) (Bradley, 2005; Whalley,
2010). MNa napdadelypa éva Kvnto thAédwvo iPhone wg kUpLo Tpoidov mpoodlopiletal
oo To PEYEDOC TOU, TO XPWHA TOU, TA UALKA KATAOKEUNC TOU KOL TNV EMWVUMLX TOU, WG
EMAUENUEVO TIPOIOV KAAUTITEL e SLAKPLTO TPOTIO TNV AVAYKN YL ETILKOLVWVI KoL Xpron
Pnolakwyv edappoywv kabwg bivel tn duvatotnta MPOcPaong OTO TEXVOAOYLKO
olkooUotnua NG Apple Kal wg ouVoALKO Ttpoidv TepAapBAveL eMiong SLOOTACELG OTWG
N EUMLOTOOUVN OTNV 0l0hAAELA TTIOU EYYUATAL N €TALPlA KATAOKEVUNG, N LKavormoinon ano
TN XPron Tou N WIOPEL aKOUO KAl va VONUATOS0TEL TO Xprnotn/KATOX0o KAAUTTOVTAG
ouvaloOnuotikeés / YUXIKEC 1 KOWWVIKEC TOU avaykeg (m.x. PeAtiwvoviag tnv
QUTOEKTIUNON TOoU, amobibovtdG TOU CUYKEKPLUEVO KOWWVIKO TpOonuo K.ATL). Omnwg
yivetal ¢avepod okomog tou marketing elval éva mpoidov va mpooBétel aflo otov
KATAVOAWTN/XPNOoTN HE TOPATAVW OO €vav TPOTOUC, OVTOMOKPLVOUEVO OF TILO

OUVOETEC AVAYKEC TOU.
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Eldik pvela mpémel va yivel otnv enwvupia (brand) mou elvat éva amod ta Baoikd
otolyela Tou TPoidvtog, KaBwG amoteAel avayvwpLoTIKO Tou onueilo, KaAAlepyel tnv
adooiwon kat evBappuvel tnv emavalnuotnta ¢ ayopdg tou (Jones, 2017; Vaid,
2003). Onwc ouxva avadEpetal, N EMWVULLo amodiSel YapaKTNPLOTIKA TTPOCWTILKOTNTOG
oTa TPOLOVTA KAl T UTNPECIEG EVW OUVOEETAL UE TNV KEVIPLKN UTIOOXEON/SECeuan
TPOG TOV KatavaAwth. Aoyw akplBwg tng onuaciag tng, n dwoxeipon tng (branding)
amnattel pefoSKOTNTA Kol amoTEAEL TNV KopwVvida TG oTpatnykng marketing: Aa6n
N aotoxieg otn Slayelplon NG EMWVLUING UTIOPEL v OTEPT)OOUV TNV EUTIOPLKT)
EMITUYI QKOPO KoL O0€ TPOIOVTA 1) UTINPECieg TOU SLABETOUV AVTAYWVIOTIKA

XOPOUKTPLOTIKA.

H emloyn tng Aéénc n twv Aé€ewv mou Ba ouvBETouv TNV enMwvupia sival pia
TMoAUTAoKN Aaoknon, kabwg Ba mpémel va AndBouv undyn kpurnpla ¢wvnTkAg (m.x.
AkouUyetal euxaplota; AmopvnuoveUetal  €UKOAQ;  AnUloupyel  mapnxnoeLg;),
opBoypadiag/anotinwong (m.x. Fpadetal pe xprnon tou AATikol 1 Tou €AANVIKOU
oAdaPntou; AmoteAel vumapkty A€€n; AmoteAel opktikOAe€o 1 olviunon;) Kot
onueloloyka (m.x. AmoteAel meplypadikn [ UTOSNAWTIKY AMOTUTIWGON TOU TPOIOVTOG;

‘EXEL KAToLa onUELOAOYLKN €€nynon 1 anoteAel tuxaia emloyn;).

EWdika oto O1ebvég meplBaAlov, Ba mpémel va emISEIKVUETOL HEYAAN TIPOCOXN OTNV
€MAOYN TNG EMWVUULAG TTou Ba XpnoLlomolnBel Ko oTa EMUEPOUS XAPOKTNPLOTIKA TNG.
Xapaktnplotika napadeiypota aotoxiag avadopikd pe tn Stebvr anddoon EMWVUULWV

n slogans, elval Ta MapoKATW:

e H Coca-Cola otnv Kiva €lonxbn apxlkd He KIWVEIKOUG XOPAKTIAPECG TTOU NXNTIKA
arnobibovtav wg Ke-kou-ke-la. Opwg ouveldntomnoinoe OtL TOo vONUA Toug €ival
“8aykwoe Tov KEpLvo yupivo” 1 “dopada mapayeulopévn Ue kept”.

e H Kinky Nippon Tourist Company avaykaotnke va aAAAEEL TNV EMwVU LA TNG OTav
otpadnke oe ayopeg ektog lanwviag, Aoyw tng Aé€ng «kinky» mou ota ayyAwad
onuaivetl Staoctpodn.

e H Clairol umoxpewbnke va amooclpel 1o «Mist Stick Curling Iron» amd Tt
YEPUAVLKN ayopd otav cuveldntonoinoe 6tL n A&En «misty» onuaivel «xaAay.

e Otav n Kentucky Fried Chicken emiyeipnoe va anodocel ota KVE(IKA AUTOAEEEL TO
slogan tng «yAeidete kat ta daxtuld cag» (finger-lickin’ good), katéAnée pe pia

dpaocn mou CAHALVE «SAYKWOTE TO XEPLOL OACY.
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Mépav MAVTWG Tou AEKTIKOU OKEAOUG, N emMwvupia tepthapfavel Kot AAAEG SLOOTACELG
(Berthon et al, 2007; Vaid, 2003):

(a) Aoyotumo (brand logo): amoteAel TNV OMTIKN QTMELKOVION TNG EMWVUUIOG KO
adopd Tov TPomo avaypadnc Tou (T.X. yPAUUATOOEPA ) R/Kat tn Xprion cUUBOAwY,
EKOVWV N adnpnuévwy oxnUATwy. MNa mapadelypa, To AoyOTUTIO TNG EMWVUMLAG
Lacoste mépav tng avaykpadng tng AéEng, meplAapBavel koL €va XapOKTNPLOTIKO
kpokodelhakl. H emwvupia Rolex amelkoviletal xwpig¢ xprion ¢ A&Eng, oAAd
OTOKAELOTIKA pE pia xpuoadi kopwva. H emwvupio Apple amelkoviletal pe éva

Saykwuévo pnlo.

(B) Xpwpa (brand color): n emloyn xpwpatog dev adopd AMOKAELOTIKA TNV OTTLKN
OTELKOVION TNG EMWVUMIaG, aAAd omoteAel yla TOAAEC eMIXELPAOEL SLAKPLTO
OTOLKElO TNG TOUTOTNTAC TOuG. ETOL yla MapASelypa, TO TOPTOKAAL Xpwpa elval
XOPOAKTNPLOTIKO TNG eTawpiag Easylet, To mpaowo twv Starbucks kat o cuvduaouog
UMAE Kal Tpactvou ¢ Cosmote. To XpwHA €VIOXUEL TV AVOYVWPELCLLOTNTO Hiag
EMWVUHLOG, evepyomolel TIC aloBnoelg, aAAd peTadidel emiong mMAnpodopieg Baoel

TWV CUCYETIOUWY KOl TWV CUVELPHUWY TIou SnLoupyEL.

(y) Xapoaktinpag (brand character): «kamoleg¢ enwvupie¢ ouvdualovtal UE
OUVKEKPLUEVO XOPAKTINPA, O Omoio¢ OUMUPAAEL €MIONG EVIOXUTIKA OTNV
OVOYVWPLOLUOTNTA TOUG. XapOoKTNPLOTIKO mopdadselypa eivat o kAoouv Ronald
McDonald tng aAucidag eotiaong McDonald’s, aAAd kol 0 AKAKLOG 0TNV EMWVUia

{upapkwv Mioko.

(6) ZAoykav (slogan/tagline): mpokettal yla cuvodeuTiky Pppacn mou SLEUKOAUVEL TV
Katavonon Hpiog emwvupiog péow tnG evioxuong Tou VOAUOTOC, TNG onUaciog Kot
™C endAviong TNC. To oAOYKav UMopel va AslToupyel w¢ cuvon Twv L8LOTATWV Kal
XQAPOKTNPLOTIKWY TNG €EMwvuuiag, amotunwvovtag umd popdny SAAwong tnv
TOUTOTNTA TNC. Napadeiypata emtuxnuévwy slogans Bewpoulvrtal to «Just Do It» tng

Nike kot to «Keep walking» tng Johnny Walker.

(e) NpoowmnkéTnTa (brand personality): n ocuvBetn koL MoAveminedn otpaTNYLKN
ETIKOWVWVIOC plag emwvuplog pmopel va katateivel otn Stapopdwon plag Stakpltng
TIPOCWTILKOTNTAC ME XOPAKTNPLOTIKA KoL dLotnteg ou amodidovral oe avBpwmoug
(m.x. Tyotnta, ¢kotnta, coPapdtnta, exepLBsla, avefaptnoia, WAKPiveLa,
amAotnta k.AT.). Etol ylia mapddelypa, n enwvupia Disney yapoaktnpiletal wg
Snuoupykn, mayviwdng Kot Taypévn otnv afla TNG OLKOYEVELAG, N EMwvuuia

Marlboro wg ave€aptntn, Oappadéa Kol MEPUTETELWSNCG K.ATL.
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H enwvupia amotelel mMoAUTIHO TOPO piaG eTxeipnong kat wg TETolog OLabEtel
xpnpoatikn afia (brand equity). ZUpdwva pe tn SteBv MPAKTIKA, N ATOTIUNGCN TNG alag
HlOG  emwvupiag  yivetor pe  ouvluAOMO  VOUIKWY, OUMTEPLOOPLKWY KoL
XPNUOATOOLKOVOULKWY avaAUoswv (Burger, 2012). 1o VOUlkO okEAOC, ipoodlopiletal n
EMWVUMIO Kal Ta QUAQ OTOLXElO TOU €vepynTkoU TIOU UTAyovtol o auth (m.x.
Aoyotuna, OSwkalwwpata xpnong K.Am.), oto ouumepldoplkd OokEAOG Olepeuvatal n
OUMTEPLPOPA TWV KOTAVOAWTWV EVaVIL TNG ENMWVUMIOG He Oelkteg OnMwg n
avayvwplowotnta (brand awareness), n adooiwon (brand loyalty) kat n ewova (brand
image) KoL TEAOC, OTO XPNUOTOOLKOVOULKO OKEAOG QMOTLUATOL N €KTIUNGCN ayopag rTotl
™G aflag otnv omnola Ba emwAeito n enwvuula, n ektipnon KO6oTOUG NToL N darmavn mou
€XEL LOTOPLKA €mMevOUBel oOTnV enMwvupila Kal n eKtipnon eloodiuatog nNToL n
TIPOOUETPNON TWV QAVOUEVOUEVWYV HEANOVIIKWY €006WV TOU ouvdéovtal ME TNV
EMWVUMia. Baocel twv mopandavw Kal onw¢ ¢aivetat otov MNivaka 4.1, ol mévte
TIOAUTLUOTEPEC EUTMOPLKEG EMMWVU UIEC 0TOV KOOMO yla to 2019 eivat n Amazon, n Google,
n Apple, n Microsoft kat n Samsung. Eivat evéladépov 1o yeyovog OtL €€ autwy, ol
TE0OEPLG TOUAALoTOV elval etatpie¢ uPnAng texvoloyiag, n 6 Amazon eival (kupiwg)
etalpla Alavepnopiou mou otnpilel OUWG KL EKELVN TO EMXELPNMATIKO TNG MOVTEAO OTO
SLabIKTUO KOl TIGC NAEKTPOVIKEG TWANOCELG. AVTIOETA, EMWVUUIEC KATAVOAAWTLKWVY
npoiovtwyv onwg n Coca Cola i n Toyota mou mpwv PEPLKA Xpovia Bplokovtav oTig
MPWTECG B€0ELg TNG KaTATAENG, ONUEPa dalveTAL TTWE EXOUV UTIOXWPNOEL KTOC Sekadag.
T€Aog, afilel va onuelwbel wg PETPO oUYKPLONG TTwG N ol emwvupiag tng Amazon yua

10 2019, umepPaivel To avtiotowxo AEMN tng EAAASaG yla ekeivn tn xpovia.

Mivakag 4. 1: Mo MOAUTIUESG EMWVUULEG oTOV KOOUOo, 2019

Atia
a/a Enwvupia Enwvupiog Xwpa KAadog
(o€ 610.60A.)
1 Amazon 220 HIMA NiaveuTTopIO
2 Google 160 HIMA TexvoAoyia
3 Apple 140 HMA Texvohoyia
4 Microsoft 117 HIMA Texvohoyia
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5 Samsung 94 NoéTiog Kopéa TexvoAoyia
6 ICBC 80 Kiva XPNUOTOTTIOTWTIKA
7 Facebook 79 HIMA Texvohoyia
8 Walmart 77 HIMA NlaveuTTopIo
9 Ping An 69 Kiva AcpdAion
10 Huawei 65 Kiva Texvohoyia

IInyn: BrandFinance, 2020
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4.1.2. Ty

Mépav tng Slapopdwong tNg TLWAG MWANCNG TOu TPOIOVTOC 1 TNG UTMnpeciag, n
Staotaon auth mep\AUPBAVEL TNV TILOTWTLKA TIOALTLKI), TNV TIAPOXI EKTITWOEWY, ELOLKEG
TLHOAOYNOELG (T.X. TN yvwpLuiog) Kat kaBe aAlo ITnua 1ou adopd OTnNV TIOALTLKNA
Twwwv (Bradley, 2005; Baack et al, 2019; Graham et al, 2015). H tipoAoynon eivat Baoiko
KPLTAPLO TOTOBETNONG HlaGg EMIXElPNONG OTNV ayopd, €00 Kal OL OXETIKEG ATIOPACELG
elval kploeg yla TNV mopeia TNG. H T Twv mpoloviwy Piag emiyeipnong mpEneL va
€lval avTaywvloTIKn Kol VO OVTOTTOKPILVETAL 0TV TIOLOTNTA f TA AOUTA XOPAKTNPLOTLIKA
TwV Tpoiovtwv. YPnAdtepn tipoAdynon dnpoupyel uPnAotepeg Mpoodokieg, evw amo
™V GAAN XouNnAn TLoAoynon pmopel va odnynoel otnv ana&iwon tou mpoloviog otn
ouveidnon tou katavaAwtr. Afilel va onuelwOel mwg n TN €lvol To povadiko oTolxelo
Tou piypatog marketing mou dnuoupyel €6080: OAa T UTTOAOUTA CUVLOTOUV KOOTOG yLa

NV €MXeipnon.
OL A0V oUVNBELG TLLOAOYLAKEC TTOALTIKEG lval oL €€NC:

(a) TiwoAdynon Baoet kéotouc (cost-based pricing): L€ autAv TNV MEPLTTWON, N TN
T(POKUTITEL KATOTILV UTIOAOYLOMOU TOU KOOTOUCG £VOG TPOIOVIOC OUV TO €mBupnto
neplbwplo képdoug. EAv yla mapadelypa To KOOTOG MOPACKEUNG Hiag Touptag ot
géva layapomAaoteio avépxetal o 7 gupw Kal €xel amodaolobel to meplBwplo
KEPOOUC ava YAUKO olkoyevelakoU HeyEBoug va eival 5 eupw, TOTE N ToupTa Ba
nwAnBet ota 12 supw (mMA€ov toug avaloyouvieg ¢popoug). Na Tov UTTOAOYLOUO TOU
KOOTOUG, Ba MpEMEL va ouVeKTIUNBel TO00 TOo oTaBepd KOOTOG (ATOL TO KOMUATL
EKELVO TOU KOOTOUG TIOU TAPOMEVEL OTAOEPO, aveCapTATWE TOU OYKOU TwWV
MWANCEWV Kol To omoio meplhapPavel TG apolBéc twv umaAAfAwyY, SLOLKNTIKA
€€06a, evoikla, KOOTOC HUNXAVNUOTWV K.AT.) KoL To UETOPANTO koOOTOC (RTOL TO
KOMUATL TOU KOOTOUG TIou UETOBAAAETAL BACEL TOU OYKOU TWV MWAACEWV KAl TO
omoio mep\apPAVEL TO KOOTOC TTPWTWV UAWVY, TO KOOTOC UAKWV CUCKEUOOLOC, TO
KOOTOG EVEPYELAG, TO KOOTOG SLAVOUNG, TO KOOTOG EEUTINPETNONG TMEAATWY UETA TNV

TwANonN K.AL).

() TwwoAoynon Baoel afiag (value-based pricing): ESw, Booikr) MOPAUETPOC OTN
Stapopdwon ¢ TWWAG €lval n evAoyn afla €tol Omwg tnv avtlaupdavetat o
KatavaAwtrng koL n omoia mpoodlopiletal BAacsl €psuvag ayopas. € KATOLEC
TIEPUTTWOELS, N avTiAnyn Tou kKatavaAwtr mepi tng gVAoyng aflag umopel va
SlopEPEL ONUOVTIKA QMO TO TPAYHOATIKO KOOTOG TIAPOOKEUNG TOU KOl EMOUEVWC

nmapouotaletol sukalpia ywa peyalo meplbwplo kEpdoug. MNa mapadelypa, TN
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Sekaetia Tou 90, Ta cds HOUGLKAG TwAoUVTOV PE HeyaAo eplBwplo kEPSouC, EVw TO
KOOTOG TOUG (MEPNAUBAVOUEVWY TWV SIKOLWHUATWY TIVEULATLKAG WBloktnotag) nrav
XaunAOG. Mpog 1o TEAOG TNG OekaeTiag, OTOV Ol KATAVOAWTEG ATEKTNOAV TN
duvatétnta va mpopnBevovtal keva cds kal katéotn Ouvat n aviypodn
TIEPLEXOUEVOU O€ €VOV TIPOOWTILKO UTIOAOYLOTH, N OUVELSNTOMOLNoN TNG MEYAANG
amnootaocng Hetafl €UAoyng aflag Kol OVOUOOTIKAG TIUNG, ouvéPBale otn paydaia

TITWON TOU ayopacTikoU eviladEpovtog yla cds LOUGCLKAG.

(v) TiwoAdynon Baoet avraywviouou (competition-based pricing): Itnv mepintwon
outi n TN SlapopdwveTOL O CUVAPTNON KE TNV TOALTIKA TLWOAOYNOoNG twv
QVTOYWVLOTWYV TIou SpaaTnpLoToLloUVTaL 0TV dLa ayopd. Av yla mapddelypa n Héon
TIUA TWANONG TWV QVTOYWVIOTIKWY TIPOIOVIWY €Elval XOpNArR, TIPOKELWWEVOU v
KataoTel BLwolpo €va mpoiov oe uPnAotepo eminedo TIunG, Ba TpEmel va evioxuBel
LE XOPAKTNPLOTIKA TIou Ba To Kataotiioouv Slakpltd kal Ba tou mpocBéoouv afia

otnv avtiAnyn Tou KatavoAwTn.

(6) TipwoAoynaon ypnyopng agaiuaéng (skimming pricing): NMpOKeLTAL yLA ia TIOALTIKA
VPNAAG apPXLIKNG TILOAOYNONG, N omolo oTadlaKkAd ATOKALUAKWVETAL. IKOTOG €lval n
eunpocBofapnG amokOulon Tou MEYLOTOU OSuvatou kEPSOUG KalL n ypryopn
oavtiotabulon ¢ apxXlkng Samavng Aavoopiopoatog €vog TPOIOVTOC N Hiog
umnpeoiac. JuvnBwg edapuoletal oe mpoiovia UVPNANg TteEXVOAoyiog ToOU
Bapuvovtal pe peydAa kootn Epeuvag & Avamtuéng aAdd kwduvelouv va
amaélwBouv TeEXVOAOYIKA LIE TO TEPAC TOU XPOVOU KOl OTNV TEPUMTWAON TPOIOVTIWV N
UTINPECLWYV TIOU €ival UKOAQ QVTLypAPLUO KOl EMOUEVWE QVOPEVETAL CUVTOUA VA

OVTILETWITIOOUV AVTAYWVLOUO KOl TIOAEUO TLUWV.

(e) TwwoAoynon bieicbuonc (penetration pricing): H emixelpnon BEtel pia oXeTkA
XQAUNAN opxkn T (Tl yvwpLuiag) mpokeluévou va mpooeAKUoeL To eviladEpov
TOU KaTavaAwTtr Kal gv cuvexeia tnv auvéavel. Mpokewtal ya apketd dtadedopévn
TIPAKTLKN), O€ Tpoldvta I umnpecieg ywa ta omoia o katavalwtng epdaviletal
OLOTAKTIKOG 11 emLPUAAKTIKOG OAAG Ba mpoxwpouce o€ OOKLUR TOUG €AV TOU
npoodEpovtav o€ TOAU €AKUOTIK Twn. Emiong, ouvnBiletal w¢ TOALTIKA

amooTacNG MEAATWYV ATIO TOV AVIAYWVLOUO.

(ot) TwwoAdynon kupouc (prestize/premium pricing): 3tnv TePUTTWON OUTH, N
emeipnon twwoloyel oe uvPnAd enimeda ta mpoildvta KAl T UTINPECLEC TNG,
npoonabwvtag oxL Hovo va Sleupulvel To epBwpPLo KEPSOUC TNG, OAAA val TOUG

TMPOOSWOEL XOPAKTNPLOTIKA LPNAOTEPNG TipooTiBEuevng alag otn ouvelbnon tou
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KatavoAwt. Tnv TPOKTIKA QUTH XPnolpomololv  Kkat'eéoxv ta Tmpoiovia
TIOAUTEAELOG OTWG Ta aKPLBA pouxa KoL OPWHATO, TO TMOAUTEAR autokivnta, ta
moAuteAny €fevodoxeia K.AT., Tpoomabwvtag va TPOCEAKUOOUV TEAATEC TIOU
ouvdéouv TNV uPnAn TN pe tnv vuPnAn mowotnta. NMNpodavwe N THOAGYnon KUPOUC
QUIOTUYXAVEL OE TIPOIOVTA I} UTINPECLEG IOV UTIOAELTIOVTAL O€ OpouG molotntag N Sev

KaTapEPVOUV VA EKTTANPWOOUV TG TIPOOSOKIEC TWV KATAVOAWTWV.

(Q) TwoAdoynon eéalewpnc (extinction/predatory pricing): Avadépetal otnv
TEPLMTWON OV €va TIPOoIoV N pia ultnpeoia StatiBetal o e€QALPETIKA XAUNAL TLUA HE
oKoTO va e€aAelPeL TOV avTayYWVIONO, KaBlotwvtag tnv emntxeipnon Kuplapxo otnv
ayopd. H moAwtiky aut ouvBwg odnyel og MOAEUO TILWY, O OTOLOG TMANTTEL TOUG
o adUVAUOUG TIALKTEC KAl UTTOPEL va TOuG 08nNyNoEL EKTOC ayopdc. Mapadslypa
amoteAel N pAavdikn etalpla aepomoplkwv petadopwv Aer Lingus, n omola
npoodEpovtag eEALPETIKA XaUNAOUG vaUAoug (kamoleg PpopéC KATW TOU KOOTOUC),
QTOTELPAONKE VO EKUNOEVIOEL TOUG OVTAYWVLOTEC OTLG QyOPEC TNG IpAavdiag Kal Tou
Hvwpévou Baowleiou. ESdw Ba mpémel va avadepBel kal n mpaktik Tou Dumping,
ATOL TNG TWANGCNC TOU TPOIOVTOC N TNE UNNpeaciag o XapunAOTEPN TN OTNV ayopd
OTOX0 Og OXEON HE TNV TN MwAnong otnv ayopd Baonc. To dumping pmopel va
glval eukaLPLOKO KOL VO QTIOOKOTIEL OTN UELWON TOU AMOBEUATOG EUTIOPEUUATWY, Va
glval OTOXEUPEVO WOTE Vo aMwOrCEL TOUG AVTAYWVLOTEG 1 VA E(VaL YEVIKEUUEVO KOl
OUOTNUOTIKO, HME Tapox Twv Tpoloviwv / umnpecliwv o€ uPnAn TN o€
TIPOOTATEUPEVEG OYOPEC KAL OE XOUNAN TLUN OE OVTOYWVLIOTIKEG aYOPEG. MEVIKA, N
TPAKTLKNA Tou dumping dev Bewpeital amodekTh Ao TIG MEPLOCOTEPES XWPES KL EXEL
amoKAELOTEL Héow SLeBvwv cuvBnkwv Kal oto mAaiolo tou Maykdouiov Opyaviopou

Eumopiou.

H &wablkacia tng TLWOAOynong mepllapfdvel pia oepd Bnuatwv (BA oxetko
Awdypappa) mou €gkivolv amd Tov TPOoodloplopd Tou eTISLWKOUEVOU OTOXOU (T.X.
lpryopn O&leicbuon otnv ayopd; Emiteuén tou peyalutepou Suvatol meplBwpiou
KEpOOUC, ZPUPOKOTNGCN OVTAYWVIOHOU; K.ATL.) Kol ouvexilouv HE TNV EeKTiunon
TOAPOUETPWY OTWG N {NTNON, TO KOOTOG KOL O QVTOYWVIOUOG. Mpodavwe ol OXETIKEC
anoddoels oto 61eBvéc marketing kaBopilovtal ava mepinmtwon Kol HE CUVEKTIUNON
HETABANTWY OMWCE N ayopaoTik SdUvapn Twv KATOVOAWTWV OTNV ayopd OTOXO, TO

YEVLKO €TMESO TLUWV, TO KOOTOC Mapaywyn¢ kat S1aBeong Twv mPoioviwy K.AT.

AtileL eniong va onuewwBet 6tL n Stapdpdwon tNG MOALTIKAG TLHOASYNoNG ennpedletat

O£ ONUAVTIKO BaBuod amo tn doun TG ayopdc. ETol, €AV TPOKELTAL YLO. LOVOTIWALKI)
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ayopd, n emnxeipnon —BewpnTikd TouAdxlotov- €xeL Tn duvatdTnTa va TLUOAOYEL T
npolovta tng Katd BouAnon, oto Babuod PBePfaiwg mMou auTd TNG ETUTPEMETAL MO TN
OXETIKA vouoBeoia. Ev mpokelpévw, otnv Eupwnaikn Evwon n vopoBeoia os Bépata
OVTAYWVLIOHOU €lval LOLATEPWE QUOTNPN KOL OTLC TIEPLOCOTEPEG AYOPEG OEV ETUTPETEL
™V gudavion n Slatpnon HOVOTWALWY. TG OALYOTIWALOKEG QYOPEC, OL ETLXELPNOELG
Bpiokovtal ot €vtovn OAANAOCUCXETION Kal Telvouv va akoAouBoUv TOPOUOLEC
TLLOAOYLAKEG OTPATNYLKEG 1] OKOMA KOl va. §pouv 0€ cuVeVVONON (MPAKTIKA TIou €Miong
Sev emutpenetal BAaoel TNG eupWMAIKNAG Kal EAANVIKAG vopoBeoiag). TEAOG av TpoOKeLTal
yla ayopd pe moAAoUC aKTeG ou mpoodEpouv dladopomolnpuéva 1) Kn mpoiovra (Atot
TIPOKELTOL Yl OALYOTIWALOKO OVTOYWVLOMO 1 KoBapo avtaywviopd), TOte n Kabe
emeipnon Ba mpénel va emAE€eL pia TIHOAOYLAKA TIOALTLKA TTOU Bal TNV KATAOTHOEL
tkavn va emPLwosl KoL va HEYOAWOEL TO TYUPO TNG ME yVwHova Ta ELSIKA TNG

XOPOAKTNPLOTIKA, TA AVTOYWVLOTIKA TNG TTAEOVEKTAOTA KAl TIG ouVORKeC TNG {RTnonc.

Aldypappa 4. 1: Bhiparta tng dtadikaoiag TinoAodynong

1. [Ipoc8loplopog 6TOXOL TIHOAGYNONG €
, , 4. Avédvo
2. Extipnon S 3. Extiunon 3 TLMO?\(’)Y‘I]O'TT]]C
™m¢ ()Tnong TOV KOGTOUG AVTEYOVITTEOV

v

5. EmAoyn peb68ov TipoAdynong kat TposSloplopos THLWY

v

6. AZL0AGYN 0N KL avaTpoPodaTnon

[Inyn: £OvBeon Tov Yp&@ovToG.
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4.1.3.IIpowOnon

H NpowBnon (Promotion) adopd ot pebddoug Kal TPOAKTIKEG EMLKOWWVIAC TNG
ETUXElPNONG UE TO KOO Kal epAapPBavel tn Stadruion, tnv npowbnaon MwANCEwWY, TO
apeoco marketing, tnv mpoowrik TwAnon kat tn dnpoolotnta (AnUooleg IXECELS)
(Bradley, 2005; Baack et al, 2019; Graham et al, 2015). Ta mévie autd KavAaAla
npowOnong amaptilouv To Agyopevo piypa mpowbOnong (promotion mix) mou Ba

oVaAUBEL pe TEPLOCOTEPEC AETITOUEPELEC TIOPAKATW.

Awaypappa 4. 2: To piypa mpowBdnong (promotion mix)

MNpocwriknEl
AwadnpionB TtwAnon@
(Advertising)@ (Personal®
Selling)®
Miyual
MpowBnong@

Aupecol (Promotion® Npowbnona
Marketing@ Mix)E nwAfoewva
(Direct , , (Salesm
Marketing) Promotion)&
Anpooiotntall

(Publicity)l

IInyn: ZHvBeom ToL YPAPOVTOG

OL otoxoL Tou piypatog emikowwviag umopolv va cuvoylotouv wg e€ng (Kotler &

Armstrong, 2010):

(a) MAnpowopnaon (Informing): H mAnpoddpnon eival Wblaitepa xprown otn ¢aon
OPXIKAG ELOAYWYNG €VOG VEOU TPOIOVTOG Kol otn ¢Aacn Tng ovAmTtuéng Tou.
Amnookomel otnv avénon TnG avayvwplooTNTAg Tou (awareness), Tnv neplypadn
TWV XOPAKTINPLOTIKWY TOU KoL tnv €emefnynon Tou TPOTMOU Aesltoupylag N Twv
XPNoswV Tou (av xpeltaletal) Kot TEAOG, 0TNV EVIOXUON TNG ETALPLKNC ELKOVOG KAl TNV

umooTNPLN TNG EMWVUMING MEOW TOAPOXNG OUYKEKPLUEVWV OTOLXELWV TIOU N
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enuxeipnon Bewpel mwg eival kpiowo va yvwpilel o katavoAwtng (m.x. Tipnon

npodlaypadwvnolotntag).

(8) Metbw (Persuading): H melBw eival Wblaitepa xprnown otn ¢aon avamtuéng tou
TPOLOVTOG Ko 0T $Acn WPLLOTNTAG Tou. ATtookomel otnv evBdppuvon tng EMAOYNG
TOU €VOaVTIL QVTOYWVLOTIKWV TIPOIOVIWY, OTOV EMNPEACUO TwWV avIARPEWV Twv

KOATAVAAWTWV KoL 0TNV EMidpacn ML TWV KOTOVOAWTIKWY amodpAcewv.

(v) YrnevSuouion (Reminding): H umevBupion eival xpriowun otn ¢acn wpLpuotntag Kat
Kuplw¢ otn ¢aon NG MTWOoNG TOU ayopacTIKOU evlladEpovtog yla éva Tpoiov.
Anookomel otnv umevboulon NG Umapéng Ttou, otnv emPefaiwon  TwWv
XOPAKTNPLOTIKWY TOU N TWV onUelwv MWANCAG Tou Kal otn dtatrpnon/enavevioyuon

NG AVAyVWPLOLLOTNTAG TOU.

Onwg onuewwbdnke mapandvw, To piypa mpowbnong anoteAeital anod ta €€ng otoeia

(Kotler & Armstrong, 2010, Kotabe & Helsen, 2020):

(a) Awadpnuion: mpokewtal ow¢ yla tov SNUOPINECTEPO TPOTIO  ETUKOLVWVIOG
marketing pe SuvnTika Loxupn enidpacn oto Kowo mou amneuBuvetal. MaAaldtepa,
TO KOOTOC Kal N applofnTOUMEVN QTOTEAECUATIKOTNTO OTn OTOXEUOH TN,
kaBlotovoav TN —pallkl TouAdxlotov- Sladnuwon, WOLUTtépwg SUOKOAN  Kal
Samavnpn unéBeon. Ta teAevtaia xpovia kal Aoyw TnG avamtuéng tTwv Yndlakwv
Héowv, TO KOoto¢ tng Oladnuiong telvel va pewwdel, evw oL alyoplBuot
oxetkomoinong, e€aodpaiilovv o peyaho Babuod tnv otoxeupévn KateuBbuvon g

OTOV EMIOLWKOUEVO TTAPAAATITN.

O oxedloopog piog O1ebBvolg SladbnUIOTIKAG €eKOTpATELOG EKKWVEL amd Tov
TPOOSLOPLOUS TWV OTOXWV ETLKOWVWVIAG, oL omoilol pmopel va eival eviaiol i va
Slapopomololvtal ava oyopd Kol YIveTal ektipnon mpolmoAoylopol Baocel twv
SlaBéouwy Mopwy Kal TwV eMSLWKOPEVWY oTtoXwv. Ev ouvexeia dnuloupyeital to
SLUPNULOTIKO HAVUMA Kal eMAEyovTol Ta SladnULoTIKA PEoa (yla To €UPOC TWV
HEOWV, TA TTAEOVEKTAMOTA KOL TA HELOVEKTAMOTA Toug, BA. Mivaka) BAceL KL TwvV
XQPOKTNPLOTIKWY ETIKOLVWVIAC: Yl TopAdeLlypa, n pallkn anootoAn dtadpnuioTikwy
eVTUTIWV HE TPoodopeG HEOW Toyudpopesiou pmopel va evdUKVeELTAL yla ThV
neplmtwon evog discount supermarket aAAd OxL yla pia tatpia mou epmopevEeTOL

akpLBa, sport autokivnta.
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Mivakag 4. 2: MAEOVEKTAMATA KOl LELOVEKTHATA HECWV YLa TIPpoBoAn SladnULOTIKWY

HUNVUHATWV
Méoo MAgovektrpata MelovekTpata
TnAeodpaon Madiknr tpoPoAn / eupeia Meploplopévn duvatdtnta
MAnBuouLakn KAAuyn oTOXEUONG
loxupOg TPOTOG EMKOLVWVIAG OLtnAeonTtikég Stadnuioelg
(ouvéuaouog nxou/ekovag) UTTIOKELVTOL OE APKETOUG
YynAn dnuodhia tou pécou TEPLOPLOHOUSG
(ot wpeg TNAeBEaoNG SleBvwg YYnAo kootog
avéavouv)
Padiodpwvo Evpela kaAvym oTtig ATIOKAELOTLKI) Xprion TOU RXOU
TEEPLOOOTEPES XWPES H amnrxnon tou péoou Baivel
MeyaAvUtepn SuvatotTnTa HELOUUEVN
SLASIKTLOKN G EKTIOUTIY)
ns HTmS Aev mpoodépeTal yla OAa Ta
nipolovta/unnpecieg
Ednuepideg — KaAUtepn eotiaon oto Kowo- Aebvig kapPn Twv TwAnocswv
TLEPLOSLKA OTOXO0G Tou Tumou (o€ évtunn popdn)
Awadiktuo Avvopiki avamntuén MANBwpa UNVUUATWV Kol
MANBoc duvatotTwy tPoPoAng O&]YEL o dugkohia Tou )
TIAPAAATTN va avtanokploei /
Ztoxevon pe peyaAn akpifeta Sucavaocyétnon
BdaoeL kpttnplwv Kat
aAyoplOuwv
XapnAotepo k6oTog
Billboard Ermkowwvia pnvopatog oto MikpdtepO €UPOG KAALYNG
dnuoaoLo xwpo, omou Ba Atav
6UoKOAN AAANG popdng
nipofoAn
XapnAotepo k6oTog
Taxubpopikég ZTOXEVUMEVN ETULKOVWVIA AvokoAia kataptiong Alotwy —
ETULOTOAEC TIEPLOPLOUOL UE TOL TIPOOWTILKA

IXETIKA XAUNAO KOOTOG
(e€apTatal amo tov OyKo TG
ETKOVWVLOC)

S6ebopéva
Oxt kataAAnAo ylo OAa Ta
npoiovta
H évtunn (taxudpouikn)

eMIKOWVWVia Bploketal os oadn
umoxwpnon
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Kwnpatoypadog ApKETA OTOXEUMEVO BAOEL MKpOTEPO EUPOC KAAUYNG

XOPOKTNPLOTIKWY TOU KOLVOU H knparoypadir ayopé

MLKPOTEPO KOOTOG (O€ OXEON HE | TIEPVAEL EVIOVEG LETATITWOELG
TNV thAgomtikn dtadnuion) Kal uTtokaBiotatal ano

Avvatotnta KabnAwong TNAEOTITIKE TAAT(OPHES

KowvoU, Adyw amepionaotng
TPOCOXNG

Mnyn: 20vBeaon tou ypddovtog

(B) MpowbBbnon nwAnoswv: mneplAapPavel OAeC €KEIVEG TIG EVEPYELEC TIOU
QIOOKOTOUV OTNV TOVWaon tn¢ {Ttnong evog mpoidovtog 1 JLog ulnpeciog o Bpayv
ouvnBw¢ Xpovikd opilovta. OL mMAEéov ouvnBelg evépyeleg MpowBnong MWANCEWV

givat:

e Koumovia (ekmTwTLKA, kouTtdovia Swpou K.ATL.)

Ekntwoelg (TakTikég A e bk adopun)

e Alaywviopol

o [apoxég emiBpaBeuong Kot OXAMOTO TILOTOTNTAC TIEAQATWV

e Awavoun Sslypdatwy, dwpedv Sokiun mpoiovtog — unnpeoiag (m.x. Swpeav test
drive evog autokvntou, Swpedv eputoinon HE LAOKEG OLOPdLAC K.ATL.)

o [lapouclAoelg, ELOLIKEG TPOPBOAEC EVNUEPWONG

o [lpowBntikd UAKO Onwg Sadnuiotikd duAdadia, dwpa pe tn Aoyotumnaon tng

etalplag, CUUMANPWUOTIKA QVTIKEILEVA OXETIKA WE TO TPoidv (m.x. Bnkn yua

YUOALQ O€ KOTOLOTALOTOL OTTTLKWV)

It HMNA, n ouykévipwaon KouTtoviwv amoteAel pia dnuodAf mpaktik kot moAAol
KOTAVOAWTEC €ETUAEYOUV TIC OYOPEG TOUC Pdaoel autwv. Emiong ol EKMTWOELS
ouvodelovtal arno SladnULOTIKEG EKOTPATELEC KAl AELITOUPYOUV WG ETUTAXUVTNG TWV

NwANoewv o€ €LO0LKEG meplotaoelg (.. Black Friday).

(v) Apeoco Marketing: adopd otnv amneuBeiag enkowvwvia pe okomod Tnv anevbeiag
nwAnon (kat oxL amAwc tnv poPoAn dtadrpiong) mpog toug SuvnNTIKOUG MEAATEC Kal
Umopel va mpaypotornotnBel pe toug €€¢ TPOMOUG:

e Tayxudpoueio

e HAektpoviko taxubpopeio
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e TnAedwviKknA EMIKOWWVIA

e Telemarketing

MNaAaitdtepa, to dupeco marketing péow tayxudpopeiov 1 tnAedwvou ntav
Suokolotepo kaBwg mpolmédBete tn Swatripnon Baong dedopévwy pe Ta akpLpn
otolxela ywa toug¢ duvtntikoug TeAdteg Tou Atav SUCKOAO va ETKoLpoToLnOEL.
INUepA, oL VEEG TeXvoAoyle¢ kabBlotouv to Aueco marketing oAU Alyotepo
Sdamavntod Kal KAAUTEPA OTOXEUMEVO. H TNAEPWVIKN ETKOWVWVIA YLa AUECH TIWANGN
amoteAel efapetikd Sladedopévn TPOKTIKA O KAASOUG OMWC Ol TPATIEUKEC

UTINPEGILEC, OL UTINPECLEG EVEPYELAG KOL TNAETILKOLVWVLWV.

Mapd to HEyAAO TOU TIAEOVEKTNUATA, TO ApECO marketing pmopel va mpookpoUoeL
otnv adladopia 1 kat tv €vtovn SucAPECKELX TwV SUVNTIKWV TEAATWVY, €AV
Bewpolv OtL N wYAnon eival avaltloAoyntn Kot Sev OVTOOKPIVETAL OE KATOLa
ovaykn Ttoug, av Oev umdpxel &ekabapo pAvupa (emopévwg  aloBdavovtal
e€amatnuévol), 6tav viwBouv OTL anetholvTal (T.X. Ta TPOCWTIKA Toug SeSopéva)

EUMAEKOVTAL O XPOVOBOPEC Kol KOOTOPROPEC SLASIKAOIEC.

(6) Npoowmiky mwAnon: Adopd otnv ameubeia¢ mwAnon amd kamolov/a
TtwANTA/TPLa £TE EVTOG KATIOLOU EUTIOPLKOU XWPOU (IT.X. Kataotnua, EKOeon) r KTOG
(o€ dnuoolo xwpo, otnv owkia Tou duvntikoL TeAdtn). MpOKeLTAL YL EVOv OO TOUG
TIAEOV QIMOTEAECHATIKOUC TPOTIOUG MPowbnong Twv MpolovVIwy 1 UNNPECLWY, KOBWE
EUMAEKEL TOV TEAATN OE TMPOOWTIKA €madr Kal EMOUEVWG UTTOPEL va KAAUYPEL Ta
EPWTNAUATA TOU, va KAUPEL TIG eMLPUAAEELG TOU KaL va evBappUVEL TNV TTPpOOeoT Tou
yla ayopd. BeBailwg, n omOTEAEOUOTIKOTNTA OCUVAPTATOL TNC LKOVOTNTOG, TNG
EUMELPlOC KoL TNG ekmaibevuong twv TwAnTtwv/tplwwy. 2to Slebvég marketing, n
TMPOOWTILK TtwANon Ba TPEMEL va TPOCOPUOIETAL OTA XAPOKTNPLOTIKA KAl TLG
WdLattepOTNTEG TNG KABE ayopdg: yia mapddelypa, n eniokedn Tou MWANTA OTO OTtiTL
6ev ouvloTd amodeKTr TPOKTIKA O HOUCOUAUOVIKEG XWPEG OMWG N Zaoudikn
Apafia. 2tic HMNA, n mpoowrikr mwAnaon ival Wlatépwg dtadedopévn og ToAAOUG
KAGdou¢ (m.X. MWANON QAUTOKWVATWY, OTITIWV, NAEKTPLKWY CUCKEUWV, UTINPECLWY
uyelag kAm.), evw otnv lanmwvia AOyw TNG KOWWVIKNG amootaadlonoinong (social
distancing) mou untayopeUeTaL OO TIG VOPUES CUUTIEPLDOPAC, TIPOTLUATOL OE TIOAAEC
TIEPUTTWOELS N OUTOHUATOTOLNMEVN TIWANCN MECW HUNXAVNMATWY 1 NAEKTPOVIKWV

ouvalAaywv.
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(€) Anpooiotnta: OL evépyeleg dnuoototntag (Anuooteg IxEoelg) avadEpovial otnv
mpoomaBela evog opyaviopou va mpoPAnBel eupéwg, va dnuloupynoel Betikn
€lKOVA ylo. 0ca tov adopouv, va Sloxeteloel mAnpodopieg i €OROEL KAl va
QVTLUETWIioEL Kploelg mou umopet va BAadouv tn ¢Run tou. H dadopd pe
Stadpnruon eival mwg ol evépyeleg dnuoatdotntag dev ouvdéovtal Pe TV ur apolBn
KATAXWPELON MNVUUATWY, OAAQ HE TUO €UUECOUG TPOTOUG EMKOWVWVIAG ToU

nephappBavouv ta €AG:

e 'Ekdoon SeAtiwv TUMOU, PE Ta omoia avayyEAAETAL KATIOLO ONUAVIIKO YEYOVOG N
neplypadetal kamoia e€EALEN ou adopd To KOLWO.

o TnAedWVIKEG YPAUUEG €EUTINPETNONG TIOU TIPOOHEPOUV EVNUEPWON OTOUG
KATAVOAWTEC Kol ETUAUOUV TUXOV amopieg Toug, mpoBAnuata, Stadopeg K.ATL.

o ETaLpKEG XOPNYLEG KOl EVEPYELEG KOWVWVLKAG UTLELOBUVOTNTOG TTOU OMOCKOTIOUV
otn Betik) cupBOAN TOU OpyaVIOUOU O OKOTIOUC TTOU EV CUVETAYOVTAL AUECO
OLKOVOULKO 0dEeNOG yLa EKELVOV.

e Xpnon LotooeAidwv 1 AAwV PndLakwyv HECWV YLOL EVNUEPWTLKOUG OKOTIOUC.

e Aoknon mEcswv Kat ennpeacpou (lobbying) ocuykekplpuévwy atdépwv r opadwv
(T.x. MOATIKWY, dnpoacloypddwv K.AT.) pe OKOTIO TN HOXAEUon Betikwy e€eAiewy

yla tov opyaviopo (m.x. Yrdlon euvoikol vouou).

1o 81eBvég meplBallov, mapatnpolvial onUAVTIKEG SladopEéC OTOV TPOMO ToU
ooKoUVTOL OL €VEPYELEG dnuoolotntag. Mo mapddelypa, n Aoknon €mnnpeacuol
(lobbying) otic HNA Aapfdvel cuoTnUATIKEG LopdEC He Snuoolomoinon Twv Mocwv
mou damavouvtal, eVw Ot XWPEG OMwe N Pwola, dev didovtal tétola otoxeia. H
otpodn mpog peyaAlTePO Babud Kowwvikng umteuBuvotnTag €xouv aAAdgel akoua
KOl TO ETLXELPNOLAKO HOVTEAO eTalplwyv onwe n Nike, n omola mapakoAouBel mAéov
TIPOOEKTIKA KOTA TIOCO Ol CUVEPYATEG TNG QVA TOV KOOHO TNPOUV T EPYACLOKA
Swawwpata A kamola neptBarlovtikd npotuna. H etatpia Starbucks mpounBevetal
A€oV SleBvwg tn Baoikn mpwtn VAN TG, Tov Kade, povo epOoOV MPOEPXETAL OO
«évtiuo eumoplo» (fair trade), dnAadn e€aocdalilovtag t OSikawn apolpy Twv

TIAPOY WYWV.
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Onwg yivetal pavepo amo ta mopanavw, To Kiypo EMKowwviag eival apketd ouvOeTo
Kal propel va mepthapBavel peyalo eUpog evepyelwv. 2to SleBvEG marketing, n emloyn

TOU KATAAANAOU piypatog emikolvwviog e€aptatal ano:

e XOpaKINPLOTIKA TNG ayopd¢ MME (my. avayvwowuotnta edpnuepidwy,
tAebéaon)

e Efolkelwon pe T VEEG TexvVoloyieg (T.x. Sleloduon tou internet)

e XQPOKINPLOTIKA TOU KOWOU-0TOXOG (M.X. N TPOOWTKAR TwANon &ival
TIPOTLUOTEPN OE TILO TTAPASOOLOKESG AYOPEC)

e  X0OpQKTNPLOTIKA TOU IPOIOVTOC N TNG UTnPEaiag

e  X0OpaKTNPLOTIKA TNG emixeipnong (dtaBsopdtnta nopwv Kot SuvatotAtwy)

o KOWWVIKEG TAPAUETPOUG (TT.X. KOWVWVLIKEG avTIANPELg, atieg)

H aflohoynon tng OIMOTEAECUOTIKOTNTAC TOU MHIyHATOG emikowwviag Hmopel va
TPy OTOMOLNOel e €EETAON TWV EMIMTWOEWY TOU 0TI MWANOELS. EvtouTtolg, dev eival
TLAVTO EUKOAN N CUOXETLON TWV EVEPYELWV TtpowBNnong (m.x. tng dtadnuiong) kat Tou
OYKOU TWV MWANCEWV piag emixeipnong, kabwg ol mpwteg Sev enidpEpouv mAvta AUeoh
EMUMTWON OTIC MWANCELG, OUTE KAT QVAYKN QTTOOKOTIOUV €UBEwWC otnv avénon toug. MNa
TAPASELYUA, OL EVEPYELEG SNUOCLOTNTAG £XOUV WG OTOXO TNV KOAALEPYELa OETLKNAG
SNUOOCLAG EKOVAC YLoL TNV ETUXELPNON, EMOUEVWE adpOpPOoUV HOVO EUUESA TG TIWANOELS
Kal gival pebodoAoylkd SUOKOAO VA CUCYXETLOTOUV PE OQUTEG. ELSIKA yla TIC eVEPYELEG
Stadnruong, €xouv mpotabel Slddopa HOVTEAQ ATIOTIUNONG TNG ATTOTEAECUATIKOTNTAG
toug pe o Sladedopévo (owg to povtedo DAGMAR (Defining Advertising Goals —
Measuring Advertising Results) (Tyagi & Kumar, 2004). Z0pudwva HeE TO HOVIEAO,
kaBopilovtal otoxol dtadnuiong mou afloAoyolvtal LECW UETPNONG TNG AVIATIOKPLONG
TWV KOTOVOAWTWY O AUtV Kal aflomololvtal SEIKTEC OTIWE N OVAYVWPLOLUOTNTA EVOC

npoiovtog (o€ Tl Pabuo BeAtiwdnke petd tnv poPoAn tng dadnuiong;).

Itnv npowBnon aflomoleital ouxva kKal To povtéAo AIDA mou amoteAel apKTIKOAEED TwV

KatwOL dpdoewv (Saxena, 2009):

e Attention (Mpoooxn): ApXLkd o SuVNTLKOG TIEAATNG EVNEPWVETOL YLOL TNV UTIOPEN
KOl Ta BOOLKA XOPAKTNPLOTIKA TOU TIPOLOVTOG I TNG UTINPEGCLAG.

e Interest (Evlladépov): O Suvntikdg meAdatng evlladepetal va  UABeL
TIEPLOCOTEPO OTOLXELD YLal TO TPOLOV N} TNV UTNpPEaia.

e Desire (EmBupia): O Suvntikdg MeAATNC amokTd tnv ermbupia va ayopdcel To
TpoioVv.

e Action (Evépyela): O meAatng mpoxwpd MAEOV 0TNV ayopad TOU TIPOIOVTOG.
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Ze KAOe pia amo Tig mapandvw GAcEL;, UTIAPXEL aVAyKNn yLa SLadOPETIKEG EVEPYELEG
npowbnong marketing. MNa va e€aodaliotel n apxikn Mpoooxn Twv duVNTIKWV TTEAATWV
umopel va xpnotuornotnBouv dtadpnuioslg, avakowwoelg, deAtia tumou KA. Ma va
KeVTPLOel To EvSladépov, MEpav TwWV OVWTEPW, UIMOPOUV VA XpnoLpomnolnBouy emideifelg
TOU TPOIOVTOC, Va XPNOLUOToINB0oUV ETUXEPAMATA HECW TIPOCWTILKNAG MWANGCNG K.ATL.
Tnv EmBupia pmopetl va evioxloel n mapoxn mpoodopwv, n Eudacn o€ CUUBOALKEC
Sl00TACELG TNG EMWVUMING (M.X. TL ONUOLVEL ylo TOV KATAVOAWTH N QmoKtnon Tou
OUYKEKPLUEVOU TPOIOVTOC O OPOUG KOWWVIKNAG avayvwplong;), oL paptupieg aAAwv
neAatwv KA. TéAog tnv Ayopd MTopel va €evioXUOEL N TMPOCWIIKA TWANoN, N

SleUKOAUVON cUVAANAYWV LE XPr 0N TILOTWTLKNAG KAPTAG N Ttapoxn MioTwong K.ATL.
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4.1.4. TooBeoia

H TomoBeoia (Place) adopd tn Slakivnon twv mpoidvtwv kot meplAappavel tn
Slaxeiplon 6Awv Twv Ppacewv SLaVoURG HEXPL TNV TIWANGCN TWV TIPOIOVTIWV I UTINPECLWV
(Kotler & Armstrong, 2010, Kotabe & Helsen, 2020). Ot anoddoelg Tonobeciag oto
Olebvég marketing umotdooovtal ota (Sla kpltpla pe to €0Bvikd marketing, aAla
xapaktnpilovrat and peyoAUTepn MOAUTTAOKOTNTO KABWC Ba PETEL VO TPOCAPUOCTOUV
OTLG €L6LKEG OUVONKEG TNG KABE ayopag, oto Beouikd mMAaiolo mou adopd tn dlavoun,
oTIG ouvBnkeg tou duokou TepLBaAlovtog (kKAlpa, xwpotafia), otnv moloTNTA TWV
UTIOSOUWYV Kal otV KouAtoupa. O Baclkog okomog €ival To MPOIoV | N UNnpecia va
elval SlaBéoo oto KAtdAANAo HEPOG, TNV KATAAANAN OTLYUR KOl OTNV KATAAANAN
TooOTNTA, KE SlaThpnon OLWC TOU KOOTOUG amoBbrkeuong, SLavoung kat anobéuatog os

Aoyika enineda.
M'evika@, oL eTUAOYEG piag emixeipnong ivat ot €€ng duo:

(o) OMAokAnpwpévo ocloTnua SlAVOUNG: OTNV MEPIMTWON QuUTh n  Emnxeipnon
avalapBavel pe idloug mopoug va dnuoupyrnoel To SIKTUo SLAVOUNG TWV TPOTOVIWY
N UTINPEOLWV NG otnV £€vn ayopd, eAéyxovtag OAo To cUoTNUa SpACEWV amo TNV
napaywyn HéEXpL tnv mwAnon. H emiloyn auth mpoTdtal yla e€ELSIKEUPEVA
TPOIOVTA | UTINPECLEC TIOU amaltoUV €L8IKEG yVWOoeLlG 1 TpolmoBétouv uYPnAo

eninedo e€unnpETnong Tou MEAATN OTNV WANGN 1 KOL LETA TNV TTWANON.

(B) Avetdptnto olLotnua Olavoung: otnv TEeplmtwon  auth, n  enxeipnon
ouvepyaletal pE peoaAlovieg (avtmpoowrmoug mou avalapfdavouv tnv mwAnon
XwpIG va amokTouVv TNV KupLOTNTA TWV TIPOLOVIWVY i EUMOpOUG Tou avalaupdavouy

TNV MTWANGT, ATTOKTWVTOG TNV KUPLOTNTA TWV MPOIOVIWV).

H anodaon mepl tou kataAAnAdtepou tpomou tonobeoiog / Stavoung os KAbBe ayopd

CUVAPTATAL TWV TTAPAKATW TTAPAPETPWY (Saxena, 2009):

e EmSuwéelg Tng emiyelpnong kat emBupntoc Babuog eAéyxou

e  X0OpPQKTNPLOTIKA TOU TIPOIOVTOG N} TNG UTNPEGLAG

e X0OPQKTNPLOTIKA Kol OUVAOELEC TOU TIEAATN

e AwaBsootnTa TV SIKTUWV SLAVOUNG

e EmBuuntocg Babuog yewypadikng KAAUYNG TG ayopas

e Anatioelg og mopoug (kepaiata, e€OTMALOUO K.ATL.)

e KoavovioTtikd mAaiolo mou SlEmel tn Slavoun Kal gumopia Twv TPoioviwy Kot

UTINPECLWV
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e Aflormotia kot SaBeolpotnta cuvepyatwyv (AVIUTPOCWNWY, XOVOPEUTOPWY,

Alaveumopwy K.ATL).

4.2. A6 Ta 4Ps ota 7Ps

Ta téooepa otolxela Tou piypatog marketing mou avaAuBnkav mapanavw Ba mpémnet va
TeEAOUV UTIO TOV (610 MpooavatoAlopd marketing Kal voL UTINPETOUV TLG (BLEG OTPATNYLKEG
KATeLBUVOELG, WOTE va anmodelyovVTaL TUXOV OLOUVETELEG. Ta va KPLBEl wg emtuxnUévo
To piypa marketing mou epoapuolel €vag opyaviopog, Ba mpEmel ta mpoiovia f ot
UTINPEGCLEG TOU VA OVTOTTOKPIVOVTOL OTLG ETUOULES TWV TTEAATWV/XPNOTWV TOUG, OL TLUEG
TOUG Va €lval EAKUCTLKEC, AVTAYWVLOTIKEG KoL OL TIEAATEG/XPNOTEC va lval StateBelpévol
va TI¢ kataBailouy, n mpowbnon va yivetal e TPOMO Mou va Sleyeipel To evdladEpov
TWV MEAATWV/XPNOTWVY, VO TOUG EVEPYOTIOLEL KAl TOUG WOEL oTnV Katavailwaon/xprion Kot
Té\og, n TonoBeoia va yiveTal e TPOTIO TIOU VoL EUTINPETEL TOUG MEAATEG/XPOTEG KL val

SleukoAUVeL T cuvalAayn poadi Toug.

Mapd to yeyovog OtL To piypua marketing otn popdrn mou oculntndnke pEXpL Twpa,
nepAapBAvVEL TO HEYAAUTEPO HEPOC TwV evepyelwv marketing, avtamokpivetal
TIEPLOCOTEPO OTNV TEPIMTWON TWV TPOIOVIWV KoL ALlYyOTEPO OE EKEIVN TWV UTINPECLWV.
Mpayuaty, oL umnpeoieg SladEpouv amod ta mpoiovta, Kabwg xopaktnpilovral amo
(Wirtz & Lovelock, 2016):

e AuAn @uon (intangibility): OL uninpecieg dev €xouv duokn unootaon (Bapog,
HEyeBoC, €KkTaon K.ATL.) Kol EMOMEVWE UTIAPXEL UeyaAUtepn SuokoAia otov
npoodloplopd, T HETpnon N tnv  afloAdynon TwV TIOLOTIKWV  TOUG
XOPOKTNPLOTIKWY. Z€ KATIOLEG TIEPUTTWOELG OL UTINPECieg ouvbéovtal pe uotkd
OVTIKELJEVA KOl EMOUEVWCE OMOKTOUV Karota puatkr Staotaon. MNa napdadsyua,
n ouvaulia piag opxnotpag oto Méyapo Mouaoikng eival pia untnpeoia kat €xel
QuAn ¢uon. Av yivel eyypadry auTAC TNG OUVOUALOG Kol €V OUVeXela
avanapaxbel oe cd kat SiateBel mpo¢ MwAnon, TOTE n apxlKR UTNpecia
ouvdéeTal Pe PUOLKO QVTIKE(HEVO KoL HMOpel va AAGBEL Ta XAPOKTNPLOTLKA
TPOIOVTOG.

e Tautoxpovn moapaywyn Kot katavaAwaon (simultaneity/inseparability): O
umnpeoieg 6ev umopolv va SlaxwplotoUv amd €KElvOv TIOU TI( TPOOdEpEL,

KaOwC mapAyovTaL Kal KATOVOAWVOVTAL O€ TIPAYUATIKO XpOVO.
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e [lowiAdtnta (variability): OL umnpeoieg dev umopouv eUkoAa va TumomnolnBouy,
kaBwg dtapopormolovvral kaBe dopd amnod ekeivov ToU TIE TPOODEPEL KL EKELVOV
TIOU TG KatavaAwvel. Auto PBePfaiwg ouvenayetal otL 1000 n andédoon autou
TIOU TNV TIPOodEPEL OGO KAl N CUHUETOXN TOu TeAAtn (customer participation)
elval amodaolotikng onuaciag kat pmopel va petafalouv kabe ¢opda tnv
eunelpla. Q¢ QAMOTEAECUA QUTOU, OL UTNpecieg &ev pmopolv eUKOAQ va
tunontotnBoulv. Evtoutolg n avaykn tng diatipnong evog otabepol emumédou
noldTNTag o KABe meplmtwon MWANONG Kal aveEaptTwg Tou UTAAARAOU Ttou
Slevepyel TNV mwWANoN, MAPAUEVEL KEVTPLKO {NTOUUEVO.

e [lpookaipoc xapaktnpac (perishability): OL unnpeoieg 6ev umopouv €UKOAQ va
SoklpaoBolv €K TwV TPOTEPWYV, YEYOVOG TIOU OCUVETIAYETAL TNV QVAYKN
uPnAotepou Babuol epmotoouVNG €K HEPOUG TOU MeAATn. AANG Sgv pmopouv

£TlONC va amoBnkKeuTtouV Kal va xpnaotpomnotnBouv oe SeUtepo Xpovo.

AkplBwG Adyw Twv WG avw olattepotnTwy, €xeL mpotabel otn Sdebvn BiBAoypadia n

TPOOBONKN TPLWV AKOUA OTOLXEIWV oTo piypa marketing wg €n¢ (Hollensen, 2007):

Avdpwrot (People)

H nmapapetpog autr mepthapfavel 6Aa ta oTolyela Tou adopouv 0TOUG avBpwIouS TG
emxeipnong, Ntotl TG Se€LOTNTEG Kal Ta TAAEVIA TOUG, TNV ETALPLKA KOUATOUpPA TNG
omolag sival ¢popeic kat Befaiwg TNV eumelpia eEumnpETnong Mou MPoodEPOUV OTOV
nieAdtn. Omolog épxetal o€ emadn pe ToV TEAATN, TPOKAAEL pia EVTUTIWON KOL ETTOUEVWG
ennpealel anodaclotikd tnv O0An Stadikaoia. MNa mapadelypa, o€ €va E0TLOTOPLO Kall
TEPAV TNG YEUONG 1 TNE MOLOTNTAC TWV daynTwy, n eEUTNPETNON OO TOUC avOpWITOUG
Tou oepPipouv Ta mIATA €lval TTOAU ONUAVTLIKA yla TNV €KoOva Tou dtapopdwvouv ot
TeAAteG. MAALOTA, OE KATIOLEG TEPLUTTWOELG (OMWC T.X. oL unnpeoieg ¢ppovtidacg) Sev

elval eUkoAn n SdLakplon PETAEL TNG UTINPECLAG KOL TWV AVOPWTTWYV TTOU TNV TTAPEXOUV.

QG amoTéEAECUA TWV OVWTEPW, OL EpyalOUEVOL OE €vav opyaviopo Ba mpémel va eivat
KaTAAANAa ekmaldeupévol, va StaBEtouv Kivntpa Kat KataAAnAn ocuumepidpopd. Tnv
emoxn twv social media, o kABs uMAAANAOG UMOpEL va €XEL TEpAOTLA EMIMTWON OTNV
£lKOVA TNG eTalplag, KABWE TUXOV BETIKN i APVNTIKN EVIUTIWON TIOU KAVEL OTOV TIEAATN
UTOpPEL va EXEL LEYAAN QT)XNON UE TNV EMKOWVWVIA o€ TAATHOPUES OTwG To Facebook 1
To Instagram. YYnAng mowdtntag e€unnpétnon PeTa tnv nmwAnon (after sales service) n

Slapopdwaon cUPPBOUAEUTIKAC OXEONC UE TOV TEAATN Umopel va mpooBéosl afia otnv
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TIWANON KAl Vo AIMOTEAECEL TN BACN YLl AVTOYWVLOTLKO TTAEOVEKTN LA, EVIEAEL, OL OXEDELG
UTOPEL va KOTOOTOUV TILO ONMOVTIKEG amd TNV TR N GAAQ XOPOKTNPELOTIKA TOU

TPOIOVTOG I TNG UTNPECLOG, 0T oUVELSNON TOU TEAQTN.

Awadikaoia (Process):

MoAMotl katavoAwTteg dev ayopalouv amAwg mpoiovta fj UTNPEeoieg, oAAG emBupoUV va
amoAapuPBavouv pia oAokAnpwpEVn eumelpla mou €ekKva amod T OTyun mou Ba
KevipnBel to evdladépov Toug yla €va Poiov i pia umnpeoia PHéEXPL TNV ayopd n Kot
TOAU apyotepa. Ou meldrteg Oev evlladépovtal va pabouv mwg Asttoupyel pia
emuyeipnon, aAAd B€Aouv va Asttoupyel mpog 0deAOC Toug. Mia eumelpia mou eival
KA Tpog Tov TEAATN (T.X. TOpoxXn WKOVwV TIANPOodOopLWY, HLKPN VOOV K.AT.)
anoteAel mpoUmobean yla Lkavomoinon Katavalwaong. ITo mMAaiolo auTto, oL SLadLKACLES
nou edpappolovrtal, Ba mpémel va eEUMNPETOUV TOV MEAATN KOl OXL TOV OPYQAVIOUO.
Xpelaletal o meAatng va meplpével; Eival to site apketd ypriyopo kot MARPeC; Elval n
unnpecia r to mPoiodv €ykalpa otn dtabson Tou meAdtn; Avtamokpivetal n dadikaaoia
OTLG TPOOSOKIEG TOU KoL OTA XPHLOTA TIOU KATABAAEL € QUTA TA KPLOLUA EPWTHUATA, N
enuxeipnon Ba mpénmel va Ol6eL QMOTEAECUATIKEG Kol OUVEMEelC AUCELC WOTE va
eTMPBeBALWVEL IWC N EUMELPIO TOU KATAVAAWTH OVTOTOKPIVETAL 1 KoL uTtepPaivel Tig

TPoodoKieg Tou.

Quoikn antodeién (Physical Evidence):

H duvown amddeiln adopd otn yeviki aiobnon mou adrivel pia emxeipnon otov
katavaAwtn (“look and feel”) kat pnopet va epthappavel tn Stdtagn kal Tnv alodNTIKN
OTOUC XWpPou¢ urtodoxng, tn PLtpiva, To OTACLUO €VOC KOTOOTAUATOG, TN HLOUGCLKA TIOU
OKOUYETOL, TO APWHA OTOUG XWPOUG, Ta EMUTAQ Kal ToV EOTIALOUO, TOV GWTLOUO K.AT. To
1610 oyvel kal yia to Pndlakd neptBarlov, kabwe n dtaotaon tng “epuoikng anddetng”
EKTEIVETAL KOL OTIG LOTOOEALSEG (AELTOUPYLKOTNTA, EAKUOTIKOTNTA, EUKOALQL OTNn XPNon
K.ATL.) ] KABe AAAo popdn mapouaciag Tng emxeipnonc. Eva kabBapd, taktomonpuévo Kat
opopdpo —duokd n Ynodlakd- mepBaAlov eival KaBnouxaoTIKOC TAPAYOVTAG Kol

eVIoXVEL TNV MWANoN.
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4.3. To SAnupa peTtad TUTOTION GG KAL TIPOCUPLOYT
Mia amod Tig mo Kploweg amodaocelg oto SiebBvég marketing, adopd oto Padbuo
TPOCAPUOYNE TOU Hiypatog marketing otig Slaltepotnteg TG KABe xwpag. Q¢ mpog

ToUTo, U0 eival ol evalakTtikeg (Morales, 2018; Kotabe & Helsen, 2020):

(a) Tumomoinon (standardization) kaAeital n xprion tou dlou piypatog marketing
mix SLaPOoPETIKEG ayopEG. MNa mapAddelypa, Ta EAAOTIKA auTOoKVATOU SlatiBevtal o
TIOAAEG XWPEG XWPLC (ONUAVIIKEG TOUAAXLOTOV) WETATPOTEG N TPOCAPMOYEC. Ta
YUaALd puwriag mou mwAouvtal otig HMA, tnv Eupwrnn kat tnv AuotpaAia €xouv
aKpLBWE Ta Sl YapaktnpLotikd. H tumomnoinon wg péBodog eival amoteAeopATIKA

otav:
e H ayopd otdxog oUoLAlEL TTIOALTIOULKA LE TNV ayopad BAong

e H owovouio TG 0oyopd¢ otoxou opoldalel w¢ TMPog TIC SOPEC Kal Ta

XOPOAKTNPLOTIKA UE EKELVN TNC ayopag Baong
e To mpolov eival Blopnxaviko n uPnAng texvoloyiag

e YMAPXOUV KOLVEG KOTAVOAWTLKEG OUVNBOELEG Kal TIPOKTLKEG XPNONG TOUu

TPOLOVTOG I TNG UTNPECLAG

e H etalpia BAeL va ETUTUXEL CUVEPYLEG KOL VA UTTOOTNPLEEL pia eviaia ewkova

marketing.

(B) Npocappoyn (adaptation) kaAeital n petaBoAr evog ) MEPLOCOTEPWY OTOLXELWY
Tou piypato¢ marketing pe okomo TNV KAAUTEPN OVTOTOKPLON OTLG LOLALTEPOTNTEC
piog ayopac. H mpooappoyn pumopet va AdBel Stddopeg popdEg, eite umoTtacoodpEVn
og €éval yeVIKO UTtOdelypa eviaiwv koateuBuvoewv (m.x. n Coca Cola diatnpel pia
eviala moAttiky &teBvoug marketing, pe Sl1adopomOINOEL OTIC ETMUUEPOUG EOVIKEG
OyOpEC), €TE QVTATOKPLVOUEVN OTL( QAVAYKEG TWV ETUUEPOUG Oyopwv HE UYPnAo
BaBuo oAlayng (full localization). H mpooapuoyr umopel va mpokpilvetal 1 va

emBaietal wg emloyn yla dtadopoug Adyoug ou cuvoilovtal wg EAG:

o KOvoVIoTIKEG umoxpewoel: lMNa mapadelypa, €va mpoiov Ba mpémel va
TIPOCOPUOCTEL OTAL CUCTHHOTA HETPNONG TNG KAOE XWPOG KAl OTLG €V YEVEL
TUTtoToLNo€Lg Ttou emtBarAovral (.. mpileg).

o T[Awoolkég Sdladopormotroelg: OAa ta AEKTIKA OTOLXElA TOu TpoidvTog (TT.X.
ETKETA, 0dnyleg, lowg Kal n emwvupia Tou) Ba MPEMEL va TPOCAPLOCTOUY

oTn YAWood N TG YAWOOEC TNC EKAOTOTE AYOPAg.
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e [loAwtlotiky mpooapuoyn: To mpoldov [ n unnpecia Ba mpémel va
TIPOCOPUOOTEL OTO TOALTIOTIKO TMAQALClO TNG KABE Ywpag, TOU UMOPEL va
umayopeVeL aAAQYEG OTN CUCKEUACLO, 0T XPWHOTA, OTLG LOLOTNTEG K.ATL.

e Adyol avtaywviopoU: To poid f n unnpecia Umopel va mpooapooTtouV OTLG
ouvOnKeg Tou ToTkoU avtaywviopol, wote va s€aodalicouv tn Slakpltn
TOUG TooBETNON O OXEON UE OMOELSH TtpoidvTa.

e OWKOVOULKN Tpocapuoyn: H T umopel va mpéEMeL va MPooapUooTEL ot
bebeopéva TG €KAOTOTE ayopdg (m.X. ayopaoTiky SUvapn KOTOVOAWTWY,

YEVIKO €TimeSo TIHWV K.ATL).

Mpodavwe sukoAdtepn Kat Alyotepo Samavntr €mloyr €ival n tumomnoinon, AToL n
S61aBeon tou 810U POIOVTOC 1) UTNPECLAC 0 OAEC TIC OYOPEC TIOU SPOOTNPLOTIOLELTAL N
emnuxeipnon. Evtoutolg otnv mpagn, MoAAEG dopéC auto eival aduvato n pmopel va
amobelyBel kat KataoTtpodlkd, KABWC oL SLapopEC AVAUESA OTIC AYOPEC ETITAOOOUV
HETAPBOAN KATOLOU N KATIOLWV Qo Ta oTolyela Tou piypato¢ marketing. Akopa kot o€
TIEPUTTWOELG TIPOLOVIWY TIOU €K TIPWTNG GALVETAL VO ETILEEXOVTAL TUTIOTIOLNONG OTWG YL
MapAdELyUa TA QUTOKIVNTA, N avaykn yla mpocapuoyn vdilotatal Kol LaAlota €viovn
o€ KAmoleg ayopéC (m.x. aMkayrn tng 6€ong tou TWOVIOU 1 Twv OLOOTACEWV TOU

opagwpaTog).
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EpwTtrioeLc katavonong TETaptou KepaAaiou

1. Ano nola otolxeia anaptiletal to piypa marketing;

2. Molol mapapetpol Ba mpemel va cuvekTinBouv otn Stapodpdwon tng TLUAG;

3. It pia Stadripon moAuebvikng etatpiag, Bewpeite mwe Oa mpémnel mavta va
HETADPALETAL TO AEKTLKO KOUMATL OTN YAWOOO TNG alyopdg otnv omola ansubuvetal;

4. Moleg mAnpodopieg Bewpeite amapaitnTo va CUYKEVTPWOEL piot EAANVLIKH €TaLpia
TIWANONG CUCKEUAOUEVOU eAaloAddou mpLv Stapopdpwoel to piypa marketing tng
yla e€aywyn Twv poioviwy tng otn Boulyapia;

5. Me nola kpttripla Ba eTUAEYATE €vav GUVEPYATN WG OVTUTPOOWIIO TIWANGCNG
EAANVIKWV KpaoLWV oTnVv ayopd tn¢ Pwaolag;

6. Mola €idn xopnylag Ba mpokpivate wg MAEoV KATAAANAQ TTPOKELUEVOU VA EVIOYXUOEL

™ dnuoota elkova TG pia eAAnvikn tpamnela otnv AABavia;
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5. Xyedwaopnog oredvoug otpatnyikng marketing

2KOTTOG TOU KEQaAaiou

310 méunto kepahato avoaAvovtal IntApata Slebvolg otpatnyikng marketing onwcg n
Olevépyela €peuvag ayopdg wg Kplown mpolmébeon ywo TNV TEKUNPLWON Twv
anoddcewv marketing kalL TO TPUTTUXO TUNMOTOTOLNGCN-OTOXEUON-TOMOBETNON TIOU
KABLOTA TIO CUYKEKPLUEVN Kal o0aghwe MPOCSLOpLoPEVN TNV €0Tiaon Twv SpAcEwV.
T€Aog, avaAuetal n onuacia kal eplypadetal n doun tou SiebBvoug oxediou marketing

HE avadpopd OTLC ETUUEPOUG EVOTNTEC TTOU TO amapTilouv.

MNpoobokwueva aroteAéouata
MeTtd tn peAétn tou kedahaiou, o/n avayvwotng/tpla Ba sival os Bon va:

e QVOYVWPLOEL TN onuaocia TG €peuvag ayopas Kol Toug AGyoug yla Toug omoioug
elval amapaitntn mpLv To oxedloouo TG otpatnykng marketing,

e TPOOdLOPIOEL TNV EVvola KOL TA KPLTHPLA TNG TUNUaTonoinong,

® KOTAVONOEL TIG IPOUTIOOEDELG UTIO TIG OMOLEG vl TUAMA TNG ayopAC elval KATAAANAO
T(POG OTOXELON,

e avtlAndOel pe TMOLOUG TPOTIOUG €VOG OPYAVIOUOC UTopel va tomoBetnBel oto
ETUAEXOEV TUAUO OTOXEUONC,

e Tpoodlopioel T onuacia evog oxedblou marketing kal Twv €VOTATWV TOU TO

anaptifouv.

Neéelg kKAelbLa

e ‘Epsuva ayopag
e Tunuatomoinon
e JtOXeuon

e TomoBétnon

e Jxédlo/mAavo marketing (marketing plan)
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5.1.’Epgvva ayopdg

Onwg Nén avadépbnke og mponyoLeva KedAaAala, PV TO OXESLAOUO TNG OTPATNYLKAG
marketing kat ™ Stapopdwon tou piyparo¢ marketing, 6a mpénel va yivel evdeAexng
avaAuon Twv cuvBnKwv TIOU ETUKPATOUV OTNV UMO e€€Tacn ayopd. MNépav OuwE TG
HUEAETNG TOU TOALTIKOU, OLKOVOMLKOU, KOLWVWVLKOU Kal TeXVOAoylkoU meplBailovtog,
QMOAUTWE XPHOLUN KPLVETOL OTLC TIEPLOCOTEPEC TIEPUTTWOELG KAl ia EpEUVA AYOPAC TIOU
Ba ameuBuvetal otov KaTAVOAWTH Kol Ba PETPA KPIOLWEG TMOPAUETPOUC TOU TPOTIOU
okéPNC Tou, WOTE va Yivouv KAAUTEPA KATAVONTEG OL OVAYKEC, OL €MIOUMIEG Kal oL

TIPOTLUAOELG TOU.

Q¢ €peuva ayopdg opiletal kabe opyavwuévn mpoomnabeia cuAloyng TAnpodopLwy
OXETIKA HE TIG OUVONKEG TIOU EMIKPATOUV O Uia ayopd, T XOPOKTNPLOTIKA TWwV
KATAVOAWTWY KOL TNG QYOPOOTLKAG Toug cupnepldopadg (Truman et al, 2016).. komog
glval n ouykEvTpwon WKovwV oTtolyeiwv Kal amodeifewv eni twv omolwv pmopel va

BepeAlwBoLV oL amodaocelg marketing pe CUCTNUATLIKO KOL TEKUNPLWUEVO TPOTIO
Ta ocuvnOn Brpata tng dladikaoiag €peuvag ayopadg eivatl (Ztwukog & Maupog, 2008):

1. Avayvwplon otoxou & diatumwon tou mpoPAnuartog: Mpoodlopiletal o okomog TG
€peuvag Kol Teplypadovtal ol Backég umoBEoelg epyactag mou Ba teBouv mpog
Stapevon N emiBePaiwon.

2. Emloyn kal oxeblaopdg epeuvntikng uebodou: Mpoaodlopiletal to kKataAAnAdtepo
elbog €peuvag Baocsl twv OTOXWV, OAAA KOl UE OUVEKTIMNON TWV TEPLOPLOUWV
(xpovou, kootoug, MOpwv K.AT.). H €peuva pmopel va elval mMoOooTIKh, NTOL va
avalnta mAnpodopieg mou eival akpLBelg, OUYKEKPLUEVEG KoL UItopolvV va
TIPOCUETPNOOUV €UKOAA HE TTOCOTLKOUG OPOUC (TI.X. ouxvoTnTa XProng mpoioviog,
TPOMOC XPNonG MPoiovtog K.ATL.) 1} ToloTikr, Atol va Slepeuva otolxeia mou Sev
Umopouv eUKoAa va TmapatnenBouv i va mpoopetpnBouv (Omwg avTtAqPELg,
Kivntpa, cuvalobnuata, avtidpaoelg K.AT.). H pev moootikn €épeuva Boaoiletal oto
oxeblaopd evog epwtnuatoloyiou mou pmopet va dtavepnBel eite pe amneubeiag,
duoKn emadr Tou EPEUVNTA HE TOV EPWTWHEVO, E(TE HEOW KATIOLOU GAAOU PEGOU
(tnAedwvika, taxudpouikd, StadikTtuakad), evw n &€ TMOLOTIKN UTopel va AaBeL Tn
nopdn €1 Babog ouvevtevéewv (in-depth interviews), texvikwv moapatipnong n
opadwv eotiaong (focus groups).

3. ZuM\oyn Sedopévwv: ZUYKEVTPWVOVTOL TA OTOLXELD KaL KataypddovTtal e TpOTo Tou

VL ETUTPETIEL TNV EMEEEPYyQTiA TOUG.
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4. Avdhluon  bebopévwv &  mapouciacn  amoteAeopdtwv:  Ta  Sedopéva

kKwdlkomolouvTal Kal efdayovial Ta amoteAéopata, ouvnBwg umo popdn uiag
ypamtn¢ avadopag.

Ito 81eBvég marketing, n €peuva ayopag Aaupavel cuvnBwg duo popdég Baoel Tou

emblwkopevou atoyxou tng (Kuada, 2008):

(a) Epeuva ayopadg mpoidvrtog (product specific research), n onola adopd otn xprion
KalL TOV TPOMO ME TOV OmMoio avtlAapPAavovtol oL KOTOVAAWTEG OCUYKEKPLUEVA

TPOIOVTA ) UTINPECILEC.

(B) Epeuva ayopdg kouAtoUpag (culture specific research), n omnoia adopd otov
EVIOTILOUO TAOEWV Kol avTIAAPewyY, TNV aviyveuon afloKwv CUCTNUATWY KoL Tn
Slepevvnon BabuTtepwV KOWWVIKWV Tapayovtwyv f potiBwv mou emdpolv otn

CUUTEPLPOPA TWV KATAVOAWTWV.

Me 6ebopévo OtL oto SleBvéc marketing, Keviplkd InToUUEVO €lval N KATAvVONnon TwvV
XOPOAKTNPLOTIKWY HLlaG oyopdc Kal 8lwg TNg ayopaoTikng ouumepltdopds Twv
KATAVOAWTWY TIoU UTopel va SladEpel onuUavilka and tnv nuedamr ayopd, n avaykn
yla SLEVEPYELD CUOTNUATIKIG EPEUVAC AyOPAG KoL aflomoinon TwV AMOTEAECUATWY TNG
kaBlotatal emtaktiki. Mo emxelpnoelg pe pikpr Slebvr eumelpia mou &ekvolv amod
oyopéc onmw¢ n EANada, n é€peuva ayopd¢ pmopel va amodeBel ocwtnpla,
ovadelKVUOVTOG TIOPAUETPOUC TIOU HTOV AYVWOTEG yla Ta oteAéxn marketing kot

KaBodnywvtag otnV KATACTPWON TILO ATIOTEAECUATIKWY OTPATNYLIKWYV KoL SpACEWV.
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5.2. Tunupatomoinon, Xtoéxsvon kat Toto0£tnon

Tpila Baowka {ntuata eni Twv onolwv KaAeital va anodaciosl to marketing, €ivat n
TUnUOTomolnon, n otdxeuon Kal n tomobétnon (Segmentation, Targeting, Positioning)
Twv Tpolovtwyv Kal unnpeowv (Kotler & Armstrong, 2010; Hollensen, 2007). Mo

OUYKEKPLUEVQL:

(o) Tunpatomoinon kaAeital n Taflvopnon Twv KATAVOAWTWY 0€ OPASEG (TURUaATA)
HE Ko yvwpliopata. Ta yvwpiopata autd S1adopomololVv TouG KATAVAAWTEG WG
TPOG TNV QyOoPOOTIK TOug oupmeplpopd kat Bonbolv Tnv emxeipnon va
Slapopdwaoel kataAAnAo piypa marketing ava nmepintwon. MNa napddeypa, yla pia
€TALPlO COMUMOUAV N TUNUATOTOINON MMopPel va yivel He Kputipo to ¢UAo
(caumouav yla AVIPEG, COUMOUAV ylo YUVAIKEC) N TNV nAwkia (caupmoudv yla
€VAALKOUG, caoumouav yla radld) r to €i6o¢ tng emdepuidag (capumouvdv ya Enpn

emdepuida, capmouav yia Autopn embepuida) K.AT.

Ta mAéov ocuvnOn kpltrpla Tunuoatomnoinong eival ta &€n¢ (McDonald & Dunbar,
2004):

e Tleswypadiky tunupatomoinon (Stdkplon ava TOAn, meplpépela, mepoxny /
Slakplon ava Babud mukvotntag mAnBucpol / Stakplon BACEL KALLATOAOYIKWVY

ouvOnKwv K.ATL.)

e Anuoypadikn tunuatoroinon (Stakplon ava nAwio / ¢vho / €06bnua /

OLKOYEVELaKN Kataotaon / popdwTtiko eninedo / Opnokeia / emdyysApa)

e  Wuyoypadikn tunuatonoinon (Zuvtnentiopog / Ouleleubepilopog, Owoloyikn
ouveibnon, MNapopuntiopog / MNeplokePn, ATOouKIoOpnOS /  ZuAloylkotnta,

ALOOTAOELC TPOOWTILKOTNTOG K.ATL.)

e Juumepldpoplk TUNUATOTONGCN, TOU Mmopel va adopd Tn ouxvotnta Twv
Oyopwyv, TOV TPOTMO KOTOVAAWONG, Tov TPomo mnAnpodopnong, to Pabuo

gvalobnolag otnVv TN K.ATL
H tunpatomnoinon sival blattépwg xprnotun Kat oto dtebvég marketing, kabwg:

o Emutpémel otnv €mixeipnon va KataAdfel KoAUTEPA TA XOPAKTNPLOTIKA TWV
TLEAQTWV TNG KAL VO TIPOCAPUOOTEL KAAUTEPA OTLG OAVAYKEC TOUG.

e Bonba tnv emniyeipnon va EMKEVTPWOEL TIC TIPOOTIADELEG TNC O TILO TIOPAYWYLKA
/ kepdodopa TUAMATA TNC OYOPAC Kol va armodpUyeL Un €AKUOTIKA (o Opoug

otoxevong marketing  kepbodopiag) TuRuata.
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e Alvet tn OSuvatdétnta KaAutepng otoxeuong NG Sadnulong Kol Twv
MPOWONTIKWV EVEPYELWV PACEL TWV XOPAKTNPLOTIKWY TOU TUAMOTOC TIOU

€KAOTOTE evOLAdEPEL TNV EMIXELPNON.

(B) Ztoxeuon KkoOAeltalL n EMIKEVIPWON TwV &vepyewwv marketing o€ éva n
TIEPLOCOTEPQ TUNHOTA TNG AyoPAC. MNa va amoTeAECEL £va TETOLO TUAHA TNG AyOPAC,
evlladépouvoa kal Blwolun emAoyn oTOXeEUoNG ylo pia emixeipnon, Ba mpémnetl va

EKTTANPWVEL TECOEPQ KPLTAPLAL:

e Na eival dtakplto (identifiable): H etalpeia mpémnel va oplogl molog eival evtog
TOU TUNAMOTOC-0TOX0U, WOTE va €ival o B€on va oxedlaoel Ta poiovta N TIG
unnpeocieg mou Ba KaAAUYOUV TG OVAYKEC TOu. Ta TUAMATA TIPEMEL va ival
Slokpltd petall Toug, OOTL ermkaAupn peTaly Toug onpaivel OtL Sev
Xpelaovral SLaKPLTEG OTPATNYLKEG LAPKETLVYK.

e Na eival gupeyéBeg (substantial): Oa mpémel va emPeBalwbel n eukalpia
kepdodopiag Tou KABe TUAHATOG, TOOO OTO MAPOV 00O Kal oto HEAAov. Mo
OUVKEKPLUEVQ, Ba TPETEL va HeEAETNOel N MPOOMTIKA avANTUéng TG ayopag, n
€VTaOon TOU avtoywviopoUl (aplBpog Twv aviaywviotwy, ol ¢dpayuol glcodou,
UTIOKOTAOTATA TWV TPOLOVIWV), KaBWC Kal n mpocBacn otnv ayopd.

e Na eival mpooBaaotpo (accessible): H ayopd mpénel va eivatl mpooBaactun, aAA WS
Sev €xeL vonua n omola kivnon marketing. Ot KOTOVOAWTEG TOU TUAUATOG-OTOXOU
TPEMEL va €lvat oe Béon va AauBdavouv Tta HNVUMATA HOAPKETIVYK OOG
TIPOKELUEVOU VO HABOUV yla TO TPOIOV 1 TNV UTINPECLA, VO KATOVONOOUV Tl
UIopEel va KAVEL yL'auTtolg, Kal va KataAdBouv mwe UmopolVv va TO AOKTOoUV.

e Na eival avtamokpiolpo (responsive): OL MeAATEC TOU TUAMOTOC-O0TOXOU Ba
TPEMEL va avTlOpoUV YEVIKWG HE OHOLO KOl BETIKO TPOMO OTNV EMIKOWVWVIA

marketing.

(y) TomoB£tnon eivat o TpOMOG e TOV OTOL0 TOPOUCLATETOL TO TIPOIOV N N UTtnpPEoia
OTNV OYOPQ OE OXEON UE GANQ QVTOYWVLOTIKA N tapepdepn mpoiovta. MpoKeLtal yla
TN OUVOALKA TpoTacn aflag mou eMISLWKEL N emXeipnon va eUnMedwoel 0To HUaAd
TWV KatavaAwTtwy, anodidovtag KAmola XopaKTNPLOTIKA CUYKPLTIKAG AVWTEPOTNTAC
(r.x. ubnAdtepn moldTNTa, avtoxn otn ¢Bopad, kaAutepn anddoaon, $ONVOTEPN TIUN
K.ATL). To Tpoidv N n umnpeoia mpEmel va AAPBeL pia amoAUTWE CUYKEKPLUEVN KOl

Slakputy ewkova mou Ba emikowvwvnBel pe kABe PECO TMPOC TOUC KOATOVOAWTEG.
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Emopévwg, n amodaon tomoBEtnong ocuviotd obnyd ywa t Sopdpdwon tou
Hlypotog marketing, KaBwg oUCLAOTIKA KATEUOUVEL TIG EVEPYELEG TTPOLOVTOG, TLUNG,

npowONoN¢ Kat TomoBeoiag mMpog oUYKEKPLUEVN TIAEOV KateLBuvaon.

levikd, oto O1eBvég marketing, Ba mpémel va emSelKVUETOL UEYAAN TIPOCOXN OTO
Tplmtuxo  TUNOTOTOiNONG-0TOXELUONG-ToTOBETNONG, KABWG N TPOKTKA  TOU
akoAouBeital oe pia xwpa dev eivatl kaBoAou BERatlo OTL pmopel va LoxUoEeL yla AAAn.
MNna moapddelypa, n TUnUAtTomoinon HE KpLtiplo tn yewypadia [ TG KALLATOAOYIKES
ouvOnkeg, pmopel va AdPel MOAU OSLadOpPETIKEC TIHEG O pia HIKPH XWPO OMWE N
YAoBevia N n MaAta mou Sev mapouoialovial PeEYAAEG YewYPADLKES SLadOPOTIOLNTELS
OE OX€ON ME Hia peyaAn xwpa Omwc ol Hvwpéveg MoAtteieg tng ApepLkig, omou Ba
TIPETEL VAL YIVEL EVOEXOUEVWC SLAKPLON METAEY KOTAVAAWTWY TIou SlaBLlolv o€ TOALTELEG
pue Bepuod kAlpa (OAwpwra, TE€ag, KaAupopvia, Néo Meflkod K.Am.), o TOALTELEC ME
Puxpo kAipa (Mweoota, Foulokovoly, Mitolykav K.ATL.), 0€ vnold PE WKEAVELO KApQ

(XaBan) ko epLlOXEG e APKTIKEG oLUVONKeG (AAAOKa).
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5.3. AleOvég ox£810 marketing

To oxé6lo Marketing (Marketing plan) mepiypadel tn otpatnywkry marketing mou
npotiBetal va akoAouBnoeL €vag opyavioUOG, UE AEMTOUEPN ATIEIKOVION TWV SpACEWV
KAl TOU TPOYPOUMOTIOMoU Ttou¢ (McDonald & Wilson, 2011). ZuvnBwg, to oxédlo
Marketing unmofaletal oe etiola Bacn al\d mpo TG oLVTagng Tou, amatteital
CUOTNUATIKI) TIPOEPYACIO HE OUYKEVIPWON OTOLXElWV Kal TmAnpodoplwyv (amod
Sdeutepoyevr) €peuva 1 amd €PeEUVEG ayopdg) Kot He amodacn Twv BooiKwv
kateuBuvoewv marketing. Me tnv ekmovnon tou oxediou Marketing, embuwkovtat Ta

akOAouBa opEAN:

e Euvoeital n ouotnuatikn Slataén twv mAnpodopLwv Kal n melBapxnUévn okeYn.

e ALEUKOAUVETAL N ETIKOLVWVIO TWV OTOXWV KoL TwV evepyelwv marketing oe 6Aoug
TOUC EUTTAEKOEVOUG.

e Embwwketalr n &éopeuon avodoplkd UE TNV  EMITEUEN OUYKEKPLUEVWV
QMOTEAECUATWY OE £VO KOOOPLOUEVO XPOVLKO SLAcThnA.

e [poodépetal n duvatotnta afloAdynong oto téEAog tTng meplddou pe olyKpLlon
TWV TEALKWV OTOTEAECUATWY LE TOUG OTOXOUG TIOU £XOUV TepLypadeL.

o [apéxetal n OSuvatotnto OUVEXELOC OvadOPKA HE TOUG OTOXOUG KOL TIC

erublwéelg marketing tng emyeipnong.

2to S1eBvég marketing éva Tétolo ox€SL0 pnopel va adopd meEPLOCOTEPEG aYOopPES (eav
okoAouBeital Tumomnolnpévn otpatnylkiy marketing) | —mo ouxvAd- va GUVTACOCETOL
Sladopetikd oxédlo yla kdBe ayopd. H popdni tou oxediou Marketing dev eival
OUVKEKPLUEVN, KOBWC TPOoOPUOLETAL OTIG €LOIKEC OVAYKEG TOU KABE opyaviopoU Kal
OTLG LOLALTEPOTNTEC TNC MEPIMTWONG. 2€ YEVIKEC YPAUUEC OpWG, N doun tou oxediov Ba

pUmopouoe va akoAouBel tnv katwOL popodn (Bradley, 2005; McDonald & Wilson, 2011):

1. Awowkntikn mepiAnyn (Executive Summary): mpokettal yla pia ovvroun nepiAnyn
Twv Paclkwv otoleiwv Ttou oxedlou, n omola upmopel va Owoel OTOUG

OVAYVWOTEC/TPLEC UiA CUVOTTITIKA EMLOKOTINGN TWV OOWV £MOVTaL 0TnV £KOgon.

2. AvaAuon tpéxouoac kataotaonc (Situational Analysis): mepl\appavel Ta e€NG:

* AvaAuon pokpomneptfdAiovtog (Macroenvironment Analysis): edw pmopel va
xpnotpomnownBel pio avaluvon PEST (moAwtikol / olkovopikol / Kowvwvikou /

TeXvVoAoyLkoU TeplBaAlovTog)
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AvaAuon ayopadg (Market Analysis): otolxeia mept Tou pey€Boug tng ayopag,

NG SOUAG KAl TWV XOPAKTNPLOTIKWY TNG.

AvaAluon avraywviopou (Competition Analysis): otolxela ywo  Ttoug
OVTOYWVLOTEG HE avadopd TwV XOPAKTNPLOTIKWY TOUC, TWV HEPLSLWV ayopadg

TOUG, TOU TPOTIOU TOMOBETNONG TOUG.

Avdhuon katavalwtwv (Consumer Analysis): otolxela mepi TG OyopPAOTLKAG
OUUTEPLPOPAC TOUG ME avadopd O €PEUVEC OYOPAG TOU €XOUV TUXOV

TpaypatonolnOei.

Avdluon eowtepkol TepLBAAAovtog emixeipnong (Internal  Analysis):

avadopd o€ MOPOUG KAL LKAVOTNTEC TNG ETIXEIPNONC.

Avaluon SWOT (Strenghts / Weaknesses / Opportunities / Threats):
avadopd twv duvatwyv Kot adUVaUWV CNUElWV TOU OpyaviopoU Kal TwV
EUKOLPLWY KOl ATMEWMWVY TIOU TIPOKUTITOUV amod to eEwTepLkO mepLBAAAov Tou

opyaviopoU.

3. Jtpatnyikoc Zxebiaouoc Marketing

TUnUaTomnoinon ayopagc: mola €ival Ta BOCIKA TUAUOTO KAl LE Tola KpLTipLa
yivetal n diakplon toug;

JTOXEUON: OE OO €K TWV TUNUATWY Oayopac TPOTIOETAL VO OTOXEVUOEL O
0pPYOVLOUOG;

TomoB£tnon: e MooV TPOTO O OPYAVIOUOC POoTiBeTal va tormoBetnBel ota
OTOXEUMEVA TUNUATA TNG AYOPAC;

Itoxot marketing: e avadopd pe TA TOpAMAVW, TOlOG ElvalL o
T(POoAVATOALOHOG marketing, ToLOL oL 0TOXOL TIOU TiBEVTAL KOl OE TL XPOVIKO

opilovta Ba mpémel va enitevxBouy;

4. Miyua Marketing

* T[poidv

¢ Twn

93



* lMpowbBnon (mephapuPdavel OAeg¢ TG SLAOTACEL TOU UiYHOTOG
ETUKOWVWVIOG, ATOL TN dladnuon, TIC MPOowONTIKEG EVEPYELEG, TN

dnuoolotnta, To dpeco marketing Ko TNV MPOCWTIKO MWANGN)
* TonobBeoia
*  AvBpwrot
* Awdlkaoieg

*  Quowkn anodetén

5. Zntuata vAomoinonc: meplhapBavel ta €€AG:

MpoUmoAoylopog ulomoinong: Teplypadr) Tou KOOTOUG KOl EKTIUNON Tou
kEpSoug

MpolUmnoBéoslc uhomoinong: mepLypayr aVOyKwV o€ TIPOOWTLKO (ekmaideuon,
TANB0¢ MWANTWV K.ATt.), o€ VEoug mopou¢ / kepalaia; o texvoloyia K.AT.
Mpoobloplopdg oevapiwv: Slakplon evallaktikwv Kot poPAedn oxediou
Spaong yla kabe pia €€ autwv

Kpitnpla pétpnong amodoong (Key Performance Indicators, KPls): ev
TIPOKELUEVW ouvnBwg xpnowuomolovvtol Seikteg afloAdynong (Evaluation
Metrics) Onw¢ n TOTOTNTA TEAATWY, N lKAvormoinon meAATwv, N

OVOYVWPLOLUOTNTA EMWVUMLNG, N QUTOMATN AVAKANGN EMWVULLOC K.ATT.

6. Mapaptnua (Appendix): mapdBeon cuvodeUTIKOU UALKOU (OTWG TL.X. ELKOVEG VEWV

TPOIOVTWY, cUVOSEUTIKOL TIivaKeg, oxedlaypappata K.ATT.)
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EpwTtrioeLc katavonaong méUMToU Ke@paAaiou

1.
2.

lNa toloug Adyoug lval xpron n €épeuva ayopdg oto Stebvég marketing;

Tl eldoug €peuva (moooTikn ) TOLOTIKN) Ba pokpivate wg KATAAANAOTEPN YL
NV nepimtwon mou o EAAnvikdg Opyaviopog TouplopoU entbBupouoe va pabet
ToV TPOMO Tou avthappavovtat ot Pwoot tnv EAAGda kol Toug CUVELPOUG TOUG
yla tn xwpa;

Mola KpLTrPLA TUNHOTOTONoNG Ba XpNOLLOTOLOUCATE YL TNV NMEPLMTWON Uiag
€ANVLIKAG TOLplag agpopeTadopwyV avopopLka HE TOUG TEAATEG TNG YPAUUNG
Tipava-EANGSQ;

Mola KPLTNPLO TIPETIEL VA EKTTANPWVEL EVAl TUAMA AYOPAG yla va Bewpeltal
€AKUOTIKO KOl BLWOLUO TIPOC OTOXEUON);

Kataotpwote ox€dlo marketing yla pia EAANVLIKNA €TALPLO OPTOCKEVAOUATWY KOl

HE ayopd otoxo tnv Toupkia.
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Napaptnua: MeAéteg lepimtwong
A. ZnTpuata Tpocapuoyng 6TV ayopd tTne Taovdikng Apapiag

H Zaoudikn Apafia eival pia xwpa €vtovwv aviOECEWV PE HOVIEPVEG, CUYXPOVEG
TIOAELG, UEYAAEC €LCOONUATIKEG OVIOOTNTEG KAl oUOTNPO BeoKpaTikd KABeoTwg TOU
TIPOTACOEL TIG TTAPASOCLOKEG LOUCOUAUOVIKEG apXEG. H emiyelpnuatikr Sieloduon otn
Zaoubik Apafio pmopel va MPookpoUoEL O Wit oslpd and eunoddla, Kowwvikou i
TIOALTIOTIKOU  XOPOKTAPA KoL Yyl TO AOyo autd amalteital  ev&eAexng Kot
EUMEPLOTATWHUEVN AVAAUCH TNG AYOpPAG KoL TWV LSLAUTEPOTATWY TNG WOTE va Yivel

KATAAANAN pooapuoyr o 0pou¢ marketing.

OL BpNOKEUTIKEC aTayopeVOELG £XOUV OTO TIAPEABOV ekSLWEEL TTOANEG EEVEC ETXELPNOELG
TIoU TtpooTABnoav va el0EABOUV OTNV TOTIKI AyOopPd, UTTOEKTLUWVTOG TN onuacia Touc.
MNa mopdadslypa n etapia mou elwonyaye mawvidia Pokemon, avaykaotnke va
otapatnoeL Tn 61aBeor] Toug OTav Katnyopndnke mwe Ta eV AOyw matyvidla UTEKpUTTOY
evBappuvon tou Tt{Oyou (0 omoio¢ amayopeUeTal auotnpd otn aoudikn Apafia).
Eniong ta Starbucks avaykdotnkav va adalpécouv amo To AoyOoTumnd TOUG TN YUVAlLKELa
popdn, kabwe n Bpnokeia dev emuTpENEL TN SnUOCLA €KBECN TOU YUVALKELOU TIPOCWTTOU.
lMNa toug idloug Adyoug, E€veg etatpieg évbuaong, mapouaotdlouv oTig StadnUioelg Toug Ta
HOVEKEV amodeuyovtag va eUdavicouv Ta MPOcwWIA TOUS Kal E0TLAOVTAC ATTOKAELOTLKA
ota pouya. Etalpieg onmwc ta McDonalds oBrijvouv ta ¢pwta toug, KAEIVOUV TIG TTOPTEG
TOUG KOl oTapatolv va dExovtal MeEAATEG EVTE GOPEC TN UEPQ, KATA TN SLApKELA TNG
TPOooeUXNG. Emiong, apketég emixelpnoelg SLABETOUV XWPOUG TIPOCEUXNG, EVW ELOIKA
Katd ™ Stdpkela Tou Papalaviov kal Adyw TnG oAonUePNGS vnoTelag, ol AvBpwrol ivat
Alyotepo SpaoTiplol KL £TOL TOAAQ EUMOPLKA KATAOTAUATA HETAKUALOUV TO wpApLo

AewTtoupylog Toug pog to Bpadu, OToU N KATAVAAWTLKN Kivnon auvfavel.

H yuvaiko umokewtal o€ TANBOC TEPLOPLOUWY KoL QmAyOpeVCEWY, YEYOVOC TOU
Sl0popomoLel TNV KOWWVLKH, EMOYYEAUATIKI) KOL KATAVOAWTLIKI) TNG CUUTEPLPOPA, OF
oX£0n HUE To SUTIKO TpoTo LwNG. ZKEPA Ol yuvaikes ou poltolv os MNavemotipLa eivat
TIEPLOOOTEPEG ATIO TOUG AVIPEG, EVW TIOPATTIAVW rto T0 20% TWV EMUXELPAOEWV AVAKOUV
o€ yuvaikec. Qotoo0, oL MaPAMAVW SELKTEC QMOKPUTITOUV TNV MPAYUATIKA £LKOVA OTN
xwpa: ta Naverotiua dev gival piktd (untdpyxouv MavemiotAuLla appeVWY Kal BnAéwv)
KOL Ol ETXELPNOELC YyuValKelag Sloktnolag pmopouv va Slabgtouv mpoidvta Kot

UTINPEOCLEC LE QTTIOKAELOTIKO AITOSEKTN TO YUVALKELO KOLVO.
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MéexptL mpooddtwg, oL yuvaikeg Sev emtpenodtav va odnyouv, SL10TL KATL TETOoLo Bewpeito
OTL UIMOPOUCE va TG 08NCNOEL OE MELPATHUOUG I TAPEKKALVOUCEG CUUTEPLPOPEG QIO TOV
napadoolokd poAo toug. Emiong akopa kot onuepa, o€ ToANoUG kAAadoug bev
eTUTPENETAL va gpyalovtal oTov (610 Xwpo UE AVIPECG, UE KATIOLEG EEALPETELG OTIWG OL
unnpeoieg uyelag. Eav epydalovtol o€ €va KINPLO OTOU UTIAPXOUV KOl QVIPEG
epyalopevol, odeilouv va eloépyovtal ano exwplotn icodo kal va SouAelouv o€
SlakpLtolg xwpoug. TENOG, eV UMOpPoUV va CUVSLOAEYOVTAL OOUVOSEUTECG E AVTPEG

umtaAAAoug.

OL w¢ avw mneploplopol emnpedlouv TIGC emloyéC marketing twv etalpuwv. Ma
napadelypa n Pizza Hut dtapopdwvel ota kataothpatd tng SUo Eexwplotolg XWPoug
gotiaong (dining rooms), pia ylo TOUG AVTPEC TMEAATEG KO Ui yla TIC OLKOYEVELEC (oL
yuvaikeg ©&gv emTpémetal va  yeupatilouv Xwpig TIC OLKOYEVELEC Toug). Ta
noAukataotipata Harvey Nickols kot Saks Fifth Avenue mpoodpuocav emiong tn
SlopplBulon Twv XWPWV OTO TOPATIAVW TPOTUTo. EToL, oToug KATw 0podoug
g€unnpeTouvVTaL AVIPEG Kal YUVAIKeEG amd avtpeg UTTAAANAOUG (aKOUN Kal yla mpoiovta
OMWG TA KAAAUVTIKA) Kol Oev UmApPXOuV SOKIUAOTHPLO. 2TOUG Avw opodoug bdev
ETUTPEMETAL N TPOCPACN AVIPWY, KN €€ALPOUUEVOU TOU (6LoU Tou LELOKTATN 1) manager,
YEyovog Tou Snuwoupyel mpoBAnuata otnv afloAoynon Kot Ttuxov BeAtiwon twv

POOHEPOUEVWV UTINPECLWV.

Ouwg yla oo AOyo UeYAAEC ETIXELPNOELG yuvalkeiag évduong tomobetouvtal og pia
oyopd OTOU Ol YUVOIKEC UTIOKELVTOL OE TETOLOUG TEPLOPLOMOUC Kol KUKAodopoUV LE
oxebo6v MARPWG KAAUEVO TO CWHA Kal TO MPOCWTO Toug; H amavinon eival nmwg éva
HEYAAO (KalL sukatdotato) HEPOC Tou TANBUOHOU ULoBeTel SUTIKA KATAVAAWTLKA
nmpoTUTIA, £€0TW KL av n SuTlkdTpormn €vduon meplopiletal ocuvnBwWC eVIOC TNG OWKlOG 1 o€
taéidla oto efwtepkd. OL YUVAIKEG OUUUETEXOUV OE €vav TOPAAANAO KOOUO HE
ETUOKEPELC KoL Tapéa PETOEL TOUC, OmMou pmopouv Befaiw¢ va ¢dopouv Kol va
embelkvUOUV T poUXQA, TO KOOUAMOTO 1 TO MOKLYLAl Toug Xwpig va ektiBevtal oto

dnuooLo xwpo.

AN\O XOPOAKTNPLOTLKO MapASeLypa eivol 0 aodaALoTIKOC KAASOG: yiot TTOANEG SEKAETIEC, N
aoddAlon évavtl atuxnuatog otn Zaoudiki Apafia amayopsguotav auotnpd, Kabwg n
£€VVola TOU «aTtuxnuatoc» eBewpeito acupPatn pe tnv avtinyn nepl nmempwpévou
(ktop€T) Tou loAap. Ta teAevtala xpovia OUWG N apaAnAvw anayopeuon RPON Adyw tng

aU&nong TwV ATUXNUATWV KoL TTAEoV N .o AALON OLUTOKLVATWV EXEL KOTOOTEL Suvatr).
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AMNG kal oL TpoowTkEG emadeg Sladépouv Apdnv amd tn OUTIKA TPAKTIKA: Ol
ETAYYEAUQTIKEG OUVAVTNOELS €lval TOAUwpeg, &0t n oulitnon Aaupavel ta
XOPAKTNPLOTIKA PLALKNG, XxaAapn¢ kKouBévtag, omou apyel va oulntnBel To mpokeipevo
B€pa. Moté Sev KaAel KATMOLOC TOUG EMAYYEAUATIKOUC OUVEPYATEC TOU OTO OTITL yLa
KOLWVWVLKI ouvelupeon, SLOTL n owkia elval xwpog LEPOG Kal amapafiaotog. Mevikd ot
Apafec €xouv pia Stadopetiki avtilndn tou XpoOvou KoL WG €K TOUTOU 8ev TOUG

anacXoAel n akpiBeLa OTLG MPOYPAUUATIOUEVEG CUVAVTHOELS TOUG.

MNapd TG —AAAoTe ALVOUEVIKEC Kol AANOTE TPAYUATIKEG- aVTIEOOTNTECG, OL EEVEG
ETUXELPNOELS Bplokouv TpOTOUG va eKUeTOAAEUBOUV eukalpieg TOMOBETNONG OTNV ayopd
™G xwpag. MNa mapadelypa, n amayopeucn Tou aAKOOA Kol TOU XOLPLWVoU KPEQTOG,
adnoe peyaa meplBwpLa avAmTUENC EVOANAKTIKWY TIPOIOVTIWY OTWE Ta avap UKTLKA Kall
To Kpéag yoahomoUAag. Kamoleg etalpieg €dpBacav otn Snuoupyla KALVOTOUWV
TMPOIOVTIWY WG €K TNG AVAYKNG TOUG VO OVTATIOKPLOOUV OTIG TOTUKEC LOLOUTEPOTNTEC.
Tétolo mapadelypa amoteAovv ol etalpieg Fuji kot Kodak ol omoieg mpwv apketég
Oekaetieg, OSnulovpynoav Kol Tpowdnoav GwWTOYPAPLKEG HNXOVEG OUTOUOTNG
gudavionc & ekTUMWONG yla TNV ayopd tn¢ Zaoudikng ApaBiog, kabwg oL meAdteg ekel
nBeAav va Byalouv pwrtoypadieg Tig omoieg va punv BAEmouv Tpitol kata tn Stadikaoia
gudpavionc. H texvoloyilkn autry Kowotopio otépBnke pe peyaAn emituyio ekel kat

oapyotepa petadEpdnke kal aflomolndnke Kal oe AAAEC XWPEG.

IInyn: llpocappoyn amno to Daniels |, Radebaugh L. & Sullivan D. (2014), International

Business: Environments & Operations, Pearson, 15t edition
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B. Marketing eAANVIK®V £y OYLK®OV TTPOIOVT®OV

To eumoptkd ooluylo tng EANASaG mapapével 6w Kal Xpovia €AAELUUATIKO, PE TIG
e€aywyEC va avTlotolyoUV O€ UIKPO HOVO Tocootd tou AEMN oe oxéon Ue AMNeEG
EUPWTAIKEC XWPEC. ZUUPWVA PE TO CUMUTEPACHATA HEAETNG TTou SLe€NxOn mpoodATwg
and Tov opyaviopo Aiwavéools (KaAuBitng, Katoiun & Moutog, 2018), n EAAGSa
amoteAel pla «omavia mepimtwon UIKPHG, NUIKAELOTNG olkovouliog, To €eoywylko
HovtéAo tnc¢ omoiac¢ ouvIetouv (i) n unepBoAik) CUUUETOXN TwWV UMNPETLWY Kata 50%
oto ouvodo twv eéaywywy, (i) n ueyain eéaptnon twv eéaywywv ayadwv anod ta
netpedaioetdn (32%) kat (iii) n xounAn ouuuETOX OTO OUVOAO TwV géaywywv TOU
Blounxavikou touea katd 24% kat Tou yewpylkoU touéa kata 10%.». Onwg dpaivetal
oo ta oxeTika otolxeia (BA. Mivakeg B1-B2 mou adopouv otnv e€aywyn mpoioviwy), ot
eMNVIKEG e€aywyEC oTpédovTal KUplwg Tpog TG XWPEeSG HEAN NG EE, evw n katnyopia
«OPUKTA KOUOLUA-AUTTAVTLKA» QVTLOTOLXEL 0 Sucavaloyo HEYAAO TOCOOTO ETL TOU

OUVOAOU TwV EaywywVv.

Mivakag B. 1: EAAnVikEG E€aywyég ava Xwpa (o€ ekat. eupw)

Xwpa 2019 2018 2017
ItoAia 3.659 3.479 3.080
lepuavia 2.290 2.146 2.056
KUmpoc 2.058 1.896 1.857
Toupkia 1.973 2.035 1.953
BouAyapia 1.639 1.493 1.396
HNA 1.305 1.371 1.123
Hvw. BaoiAelo 1.242 1.213 1.126
FaAAla 1.197 1.018 777

AiBavog 1.165 1.490 1.250
lonavia 1.114 1.111 703

Poupavia 1.040 970 875
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NOUTEC

15.119

15.250

12.669

2YNOAO

33.801

33.472

28.865

Mnyn: EAAnvikn Ztatiotikn Apxn, mpoowptlva otolyeia. Mikpéc Slapopomolioel ota ocUvola

avd ywpa kat ava kAado opeilovtal o€ ouvexeic avadewpriosic armo tnv ENA.ZTAT.

Mivakag B. 2: EAAnvikég Eloaywyég ava Xwpa (o€ ekat. eupw)

Xwpa 2019 2018 2017
lepuavia 6.139 5.823 5.278
ItaAla 4.773 4.526 4.091
Ipdk 4.557 4.524 3.146
Pwola 4.079 4.141 3.421
Kiva 4.061 3.445 2.719
OMavdia 2.788 2.815 2.675
FaAAila 2.397 2.181 2.141
lomavia 2.038 2.071 1.775
BouAyapia 1.983 1.888 1.736
Toupkia 1.943 1.848 1.429
BéAylo 1.725 1.707 1.773
NOUTEC 19.038 19.151 17.173
2YNOAO 55.521 54.120 47.357

Mnyn: EAAnvikn Ztatiotikn Apxn, mpoowplva otolyeio. MIKpEG SLapopomoloels ota oUvoAa

ava ywpa kat ava kKAado opeilovtal o oUVEXE(C avalewpnoelc armo tnv EA.STAT.
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Mivakag B. 3: EAAnvikéC EEaywyég ava KAabdo (og ekat. eupw)

KAadog 2019 2018 2017
Opukta Kavotpa- Autavtika 10.673 11.485 8.980
::)o;)ltnri(g\}/\:d eldn taflvounuéva kata £ 022 c 943 4.638
Tpodipa kot wvta {wa 4.806 4.617 4.365
XNUKa 4.104 3.495 3.072
Mnyxavripata kot YAKO petadopwv 3.173 2.928 2.579
Awddopa Blopnxavika ién 2.843 2.344 2.115
Noutd 3.180 3.360 3.116
2YNOAO 33.801 33.472 28.865

Mnyn: ENANVIKN ZTaToTIKA ApXn, MPoowpLVa otolxeia. MikpEg Stadopomolioelg ota cUVoAa

ava ywpa kKot ava kAado odeihovtal o cuvexeic avabewpnoelg and tnv EA.ZTAT.

Mivakag B. 4: ENAnvikéG Eloaywyéc ava KAado (o ekat. eupw)

KAadog 2019 2018 2017
Opuktd Kavolpa- Autavtika 14.933 15.963 12.216
Mnxavipata kat YAtkd Metadopwv 10.432 9.697 8.262
XnuKa 8.604 7.984 7.425
i;o(gltnri((l];\;\:d eldn tagvounuéva kata 6.322 6.529 £ 975
Awddopa Blopnxavika €idn 6.613 5.833 5.366
Tpodua kat {wvta wa 6.056 5.758 5.671
Nouna 2.561 2.356 2.441
2YNOAO 55.521 54.120 47.356

Mnyn: ENM\NVIKA ZTOToTKR ApXr, TPpoowpva otolxeia. Mikpég Sladopomolnoel ota cUvola

ava ywpa kat ava kKAado odeilovtal oe ouvexeic avabewpnoelg amno tnv EA.ZTAT.
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OL xaunA£g e€aywylkég embOoelg NG Xwpag odeilovtal oe pia oslpd mapayoviwy,
HETAEL TwV omolwv N Soun TNG OKOVOULOG KOL N OXETIKA XOUNAN QVIAyWVLOTIKOTNTA.
EvtoUTol OKOPO KOL Of TIEPUTTWOEL TPOIOVIWV ToU OLaBETOUV  CUYKPLTIKA
TIAEOVEKTAMOTA, TO ONMOTEAECHA ¢alveTaL va €(VOL KOTWTIEPO TWV TPOCOOKLWV HE
XOPAKTNPLOTIKO TO apadelypa tou eAatoAadou: n EAAGSa elval n tpitn peyalutepn
xwpa oe e€aywyn TOU TPOIOVTOC PETA TNV lomavia kot tv ItaAia, aAAd mapd to
YEYOVOG TwG To EAANVIKO eAaoAado sival katd 80% mapbevo (o oxéon Le 65% yla tnv
ItoAla kot 30% yw tnv lomavia), To peyalUtepo PEPOG TNG TapaAywyng tou Oev
tunonoleltat. Q¢ amotéAeopa, 1o 70% meplmou Tou efaywuevVou eAaoAddou
kKateuBuvetal otnv Italia, O6mou ocuokeuAleTal, TUTIOTOLELTOL KoL €mavefAyeTal w¢

taAko mpoidv (KaAuBitng, Katoipn & Moutog, 2018).

Meplmtwoelg ONMw¢ auth To €AaloAddou, HAPTUPOUV TIG ONUAVIKEC aduvauieg Twv

eMANVIKWV e€aywywv o 6poug marketing. Mo cuyKeKpLUEVAL:

o Ol eAANVIKEG ETUXELPNOEL —Kal O&n €Kelveg Pecaiou 1 ULKPOTEPOU peyEBOUC-
dalvetal OtL oTeEpPOUVTAL TNG TEXVIKAG YVWONG KAl TNG gUMelpiog mou Ba Toug
EMETPEME VA OXESLAOOUV KAl VO UAOTIOLOOUV L0l OTTOTEAECUOTLKY €€QyWYLIKN
oTpatnylki. H gukalplakl QVTILETWIILON TWV £EQyWywWV WG PLaG AUong yla Tn
S61aBeon Tou MAeovaopatog, Sev apKel KABWE ATALTELTAL TILO CUVET G apoucia
OTNV ayopd OTOXO HE TOKTIKEC emadEC, CUUUETOX o€ Siktua TWANCEWV,
OUOTNUATIKN €peuva Kot OAOKANPwWHEVO oXeSLAOUO.

e Je Opoug piynatog marketing, moAAd efaywylua €AAnVIKA Tpoidvta UE
ONUAVTLKO TTAEOVEKTNUA TTOLOTNTAC 1) Hovadikotntoag (paotiya, eAatolado, VL,
kpaol, HEAL K.ATL.) pwovo Ttedeutaia dpxloav va emevéUOUV OTNV EUTTOPLKN TOUG
enwvupia (branding) aM\a kat o Swaotdoslc mou  maAalotepa Sev
anaoyxoAovuoav blaitepa Toug mapaywyous Onws n cuckevaoia. Evtoutolg ta
oTolXEl QUTA TOU TPOIOVTOC Elval oamopaitnta TPOKEWEVOU VO TOU
npoodwoouv SlakpLty TAUTOTNTA Kal va  avadeifouv Ta TOLOTIKA TOU
XQPOKTNPLOTIKA. Emiong, TO Miypa emkowwviag yla TOAAEC OEKAETIEC

TiEPLOPLIOTAV OE TIEPLOTACLAKEC EMOPEC TWV TTAPOYWYWV (ETT EUKOLPLOC KATIOLOC
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S1eBvolg €kBeonc) e xovdpEUTopoug Tou eEWTEPLKOU Kol SEV OVEMTUOOE AAAEG
Slaotaoelg onwe n Stadnuion A N TPOCWITILKNA TIWANG.

H evbelexng neAétn twv SleBvwv taoswv pmopel va avadeiel eukatpieg kat va
mpooavatoAicel mpog To TPOodopeG AUCEL( eumoplag TwvV EAANVIKWV
TPOlOVTIWY OTo €efWTePLKO. Elval Xapaktnplotikd €dw TO TaAPASEYHA TOU
€AMANVIKOU yLooupTLoU TIou VW eUdavile N6n amo TIg apxEC TNG SEKAETIAC TOU
90 cadeic Tdoelg avodou oe TOAAEG ayopEG eviOG ald Kal ektog tng EE, n
S1ebvn¢ avantuén tou MPoidVTog SV KATEDTN TIPOTEPALOTNTA VLA TG EAANVIKEC
Blopnxavieg Tou kKAadou. Q¢ anotéAeopa, otig HMA omou n oxetikn {ntnon €xel
ektofeuBel €6w kol TouAdylotov pia Sekaetia, n poOvn €AANVIKN staupilo Pe
agloonueiwtn napouvoia eival n OATE pe pepiblo ayopdg mou UToAEimeTaL KATA

TIOAU TWV Kuplapxwv Malktwy (r.x. tng etatpiag Chobani).

Metd amo pia pokpd mepiodo kpiong, n PBeAtiwon tng e€aywylkng emiboong kat n

evioyuon NG mMopouciaG OTOV TAYKOOWULO XAPTN TOU €eUmopiou amoteAel yla tnv

EAAGSa, emitaktiky avaykn. Mo va emiteuxbrn o 8U0KOAOG aUTOG OTOXO0G, QALTELTOL

€MEVOUON OTNV TMOLOTNTA KAl TNV KOWoTtopia, aAAd Kol CUCTNUOTIKN aflomoinon twv

epyaleiwv tou marketing (7Ps, tunupotomoinon-otdxeuon-tonoBETnon) ywa Tnv

KAAUTEPN aVTATIOKPLON OTLG AvAYKeS Tou SleBvoug kowvou.

Mnyéc:

Ernst&Young (2018), Made in Greece: To usyado oroixnua twv eAAnvikwv eéaywywv,

ABnva:

EY (ndlakn €kdoon: ey.com)

KaAuBitng Z., Katoipn M. & Moutog 0. (2018), Eéaywyec kat Eéaywyikéc Emixelprioslc

otnv EAAada, ABrva: Alavéools (Pndlakn €kdoon: dianeosis.gr)
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